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We are the largest distributers of P ortiand ¢ it, Lime Plaster, Fire-brick and General “MOUNT SAVAGE.’ None Better 
zeme nt, ¢ e 

Building Material in the Southern States, and have stocks « of Stanc card Brands at all r the “REFRACTO” thereughly dependable for 

Atlantic and Gulf Seaports, and at or ir inte rior mills and ware se: uses, for pro mpt and boiler work and general purposes. 


economical distribution to all Southe ‘tn territo ry. W Tite fo yr our de rices anywhere 
Also Southern agents for the **Dehydratine’s” waterpro ofing ; vate a4, “| niversal,’ 
“Acme”’ and ‘Electroid” Brands Ready Roofing et our pri 0 
Charleston, S. C. Birmingham, Ala. Adlenta, ry New Orleans, La, THERMIC FIRE CLAY 
== IRE PROOFING soy rz tts or 
Baal tition and outside use. 










gets. Phoenix Portland Cement xss*™ Uni — 

ogee Manufactured br nion Mining Compan 

=: maruant PHOENIX PORTLAND CEMENT CO. sane Fs nw 
a NAZARETH PA. 1113-1117 Fidelity Building, BALTIMORE, MD. 





—_—" 





Sole Selling Agent, WILLIAM G. HARTRANFT CEMENT (0. 
Real Estate Trust Building, PHILADELPHIA, PENNSYLVANIA. 


NOW READY DO YOU SELL? 


Manufacturing Plants: Mount Savage, Md. 














IRECTOR eae 
FOR 1915 a 
Cement, Gypsum and Lime Manufacturers | _ 

NEATLY BOUN) VEST POCKET SIZE Nes ce Plastering Material 
$ 1 00 Postpaid WRITE FOR BOOKLET AND PRICES 
FRANCIS PUBLISHING COMPANY AMERICAN KEENE CEMENT COMPANY 

537 So. Dearborn St., CHICAGO Sigurd, Utah 





SPECIAL FEATURES OF THIS NUMBER 





Team Work in Selling — - . . : . , . : Page 22 
West Virginia Retailers Hold Banner Convention , : 2 ae 
New Jersey Mason Material Dealers Hold Annual . ; ~ a 
Massachusetts Institute of Technology Buildings . . _. * 
Wisconsin Firm Developes Fine Type of Residences . . a 
Our Business Relations with Foreign Countries. - . . i 7 


«6 


New Uses of Gypsum - . . . - - - - 50 
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“PENNSYLVANIA” 


For Crushing and Pulverizing Lime, 
Hammer Crushers Limestone, Gypsum, Mari, Shale, Etc. 








Giant BELT for Your Drives 














M Frame of Stee ‘Ball and Socket elf aligning Boicar 
it . areal aie ee Steel Wear Liner Cage adjustabl 
hand wheel w l€ isi r runt 4 
Grani @ BELT for Your Elevators No Safety Factor 
— Pennsylvania ‘Crusher Co. 
New York PHILADELPHIA Pittsburgh 








Supremo BELT for Your Conveyors —= ——————— 


— BACON » FARREL 
WHY? ASI US ORE & ROCK” 


CRUSHING ~. WORLD KNOWN 
Revere Rubber Co. 


BOSTON NEW YORK CHICAGO NEW ORLEANS — PHILADELPHIA ROL LS -CRUSHERS 












































JAND ITS CONSTRUCTION] | | SPECIALISTS IN THE DRYING 


SATETY a PrEANENCE FIELD FOR THE LAST 16 YEARS 








Section showing direction gases pass thru the dryer. 





RUGGLES-COLES 
We have some excellent) pamphlets for Min wgery DRYERS 


] + 
hres distribution ptrorming vou how fo best 


onstruct of “Conerete for Permanence are used in all parts of the world, there being more than 400 install- 
ilso a handsomely illustrated 224 page book ations. Over half a hundred are used for drying sand and gypsum at 
plaster, brick and cement plants. 

We build six regular types of dryers, but for special work w 








The Concrete House, build machines to order 
Price $1 .0O Book “What We Dry” will interest you 
= PORTLAND Ruggles-Coles Engineering Co. 
=v LCAN | T FE CEMENT CO. ine pel 8 a Cort bee 
. McCormick Building ‘ N 
Philadelphia - New York 
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MORE THAN FIFTEEN YEARS OF SATISFACTION 


Daily Capacity 
7000 Barrels ees —— 3000 Barrels 
——— THREE PLANTS ALPENA DE TROUT WYANDOTTE 


HURON AND WYANDOTTE 


Water and Rail Facilities Best Serve the 
Entire Middle \West 


EVERY BARREL TESTED AND GUARANTEED. SOLD BY THE BEST DEALERS EVERYWHERE 
The Quality The Leading 


Cement of the Concrete 


Middle West Main Office: 1525 Ford Bldg., Detroit, Michigan Cement 


Daily Capacity 
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Here are the Men 





Who put the Workability 
in Ajax Wagons 


There isn’t a guess in Ajax Dump Wagons. 


They are designed and built by capable engineers. 


These five men, at the head of our Engineering Department, 
have made it possible for us to name one hundred and thirty definite 
reasons for the superiority of Ajax Wagons. 


One of these men has spent his life in the field as a contractor 


on a big scale. 


Another spends his time in the field, 
figuring costs and finding ways to reduce 
hauling expense. 


Another is a Mechanics] and Civil Engineer 
with 20 years’ experience in vehicle design. 
He knows how to design a good Dump Wagon. 


Another has been building Troy Wagons 
for a quarter of acentury. He knows what 


must go into good Dump Wagons. 

Another is an Efficiency Engineer who 
makes the best wagon with the best materials 
at the lowest cost of production. 


He knows what contractors want in Dump Wagons. 


The knowledge, skill and practical experi- 
ence of these men and their assistants go 
straight into Ajax Dump Wagons for your 
benefit—for long, hard, profitable service, for 
the elimination of repairs, for workability 
under any conditions. that a good Dump 
Wagon has to meet and master 


Troy Wagons have always been good. The 
new Ajax, with arched rear axle, interchange- 
able steel and wooden doors, etc., is Today’s 
wagon, to meet Today’s severe requirements. 
Write for the Ajax Point Chart 2-RP and the 
major reasons for Ajax superiority 


The Troy Wagon Works Company 
TROY, MIAMI COUNTY, OHIO 


DETROIT 


319 Hammond Bldg. 


NEW YORK CITY 


50 Church Street 





PHILADELPHIA 
702 Abbott Bidg. 


‘Farm Wagons} Trailers 


CHICAGO 


900 Lytton Building 


LONDON, ENG, 
49 Pall Mall 
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Screen Sections 


AND Dust Jackets 
FOR 


Revolving Screens 


Made accurately to size to fit all makes and sizes of screens. 











Conical Screen Shells Flat Screen Plates—Everything 
A Specialty for In Screens For Crushed 
Gravel Washing Plants Stone, Gravel, Sand, Clay, Etc, 


QUICK SHIPMENTS 
OUR ENTIRE ATTENTION IS DEVOTED TO THIS WORK. PRICES RIGHT. 


Sole manufacturers of the O’Laughlin Revolving Screen. 
The best screen made for crushed stone. 


JOHNSTON & remmeitieiatai CO. 
“2929 Carroll Avenue : ” - CHICAGO 
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INVESTIGATE! 


You will find the 


AMERICAN RING 
PULVERIZER 


equipped with the best and most steel. 





That it is the strongest machine. That it will 
withstand the most rugged work and do more work, with less speed, power and operating cost per finished ton. 


It Is the Cheapest Machine 


to crush and pulverize Sandstone, Gravel, Limestone, Quartz, 80°% Ferro-Manganese, Slag, Brick Bats, 
Coke, Pyrite Iron Ore, Shale, ete. 


Describe Your Material, Hourly Tonnage and Screen Fines 








SEND FOR CIRCULAR—ASK QUESTIONS 


AMERICAN PULVERIZER COMPANY - East St. Louis, Ill. 
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Another Large Cement Company Has Adopted Our New Mill 





| The Bradley Hercules 


means something to every cement plant now using ball mills or kominuters for preliminary pulverizing with an 
output of 3000 barrels per day or more. Small plants will not be interested as this wonderful mill has a capacity 
of 100 barrels and over per hour when pulverizing clinker and from 30 to 45 tons of limestone, using about 200 H. P. 


r a makes five cement companies who have decided against high pulverizing costs. This Bradley Hereules Mill 


pulverizing to a fineness of 50% through a 100 mesh sieve. 


This is a big mill designed to do big things. It takes for feed material of a size that is produced by the No. 4 
or No. 5 Crusher and reduces it to an ideal tube mill feed, thereby eliminating intermediate pulverizers. It simplifies 
grinding and cuts costs to an unbelievable point. Weighs 45000 lbs. 





Investigation is Invited—List of Installations Upon Request 


Bradley Pulverizer Company, Boston, Massachusetts 


MANUFACTURERS OF 


THE GIANT GRIFFIN MILL—THE ONLY SUCCESSFUL SINGLE STAGE MILL 






































| Use This Book as Your Guide In 
Preparing Plans For Future Work 


The JEFFREY GENERAL CATALOG For 1915 


contains 384 pages of Concise, Accurate and Interesting Description and 
Data, together with numerous Phetographic Illustrations showing Equip- 
ments in actual service. 
You will be particularly interested in the following line of Machinery, 
which we design and manufacture especially for Contractors’ use 


CRUSHED STONE ELEVATORS and CONVEYERS 


of rugged and enduring construction; for both small and 
very large capacities. 


PULVERIZER and SCREENING EQUIPMENTS, 
which size your stone to the trade’s demand. Our 
Pulverizers make Road Top Dressing to meet the require- 
ments of the Commissioners, and also Powdered Limestone 
that enriches farm soils for better crops. 


POWER TRANSMISSION MACHINERY. 


The very outfit to meet your conditions for reducing operating 
expenses and increasing your output is no doubt pictured in this 
book, sent free to those interested in JEFFREY PRODUCTS upon 
receipt of Coupon properly filled out. 





| JEFFREY MFG. CO., 935 North Fourth Street, COLUMBUS, OHIO , 





{ Please send copy of General Catalog No. 83 
Oe WAM 6s hh ove ees Teen steaee aa 
1 RDU ccccccccccsecss PFET TET TT eee TT ee (3-22-15 ' 
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Enterprise Noiseless Mixer Ehrsam Calcining Kettles—Built in 5 sizes—6-8-10-12-14 
feet in diameter, having capacity of from 3 
tons to 20 tons to the charge 





Jaw Crushers Built in all sizes up to 24” x 34” 
jaw opening. Rotary Fine Crushers 
in sizes up to 42” inside 
Horizontal and Vertical Heavy Duty Grinding Mills diameter. 


The J. B. Ehrsam & Sons Mfg. Co., ENTERPRISE, KANSAS 


Manufacturers of Plaster Mill Machinery, Conveying, Elevating and Power Transmission Appliances 
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OUR SINGLE ROLL CRUSHER 
IS AS SIMPLE AS CAN BE 


Is easily fed, makes less fines than either a Gyeatery or Jaw. Capacity 
ts) 


5 to 500 tons per hour. For crushing Limestone, lomite, Hard Rock 
Phosphate, Cinders, Etc. Screens of all descriptions. Washers for dirty stone. 


Ask for Information 


McLANAHAN-STONE MACHINE CO., Hollidaysburg, Pa. 




















QUARRY AND ROCK CARS 


High grade cars of all standard 
types or special designs are manu- 
factured by us. We can cite several 
installations of interest to any one 
handling rock. 


The Kilbourne & Jacobs 


Mfg. Co. 
COLUMBUS, OHIO 


TRADE MARK 



























THE DISCS 


OF THE 


SYMONS DISC ™ 
' CRUSHER 


Are made of manganese steel. They 
revolve in the same direction at the 
same speed. The inner dise has a 
vibrating motion which produces a 
nipping action. Doing away with the excessive abrasion 
found in other types of crushers. 


Large Capacity — Economical — Less Power per Ton 


MANUFACTURED AND SOLD ONLY BY 


Chalmers & Williams 


1450 Arnold St., Chicago Heights, Ill. 





PATENTED 


[EVENTUALLY — SYMONS DISCS| 














Pulverators 











Cross Section of Allis-Chalmers Pulverator (Patented) 


Pulverizing 


by a New Principle 





Note that Involute Curve 
The Direction of Rotation 





Advise us your requirements concerning capacity 
and fineness wanted 


Forward Sample of Your Material 


Complete Rock Crushing Plants and Cement Mills— 
Power Plants—Electric Motors 


Allis- Chalmers 


Manufacturing Company 


OFFICES IN ALL PRINCIPAL CITIES 
MILWAUKEE, WISCONSIN. 


“Wi For'All Canadian Business Refer to Canadian Allis-Chalmers, Lid., Torento, Ont. 
FOREIGN REPRESENTATIVES:—Frank R. Perrot, 883 Hay St., 7. 4. 
Frank R. Perrot, 204 Clarence St., Sydney, N. 8S. W. Mark R. mb, 
Huerfanos 1157, Casilla 2653, Santiago, Chile. H. I. Keen, 732 Salisbury 
House, London Wall, E. C., London, England. American Trading Co,, Repre- 
sentative in Japan, South America, China and Philippine Islands. Herbert 
Ainsworth, Johannesburg, So. Africa. 























99 For underground masonry, 


cisterns, reservoirs, pits, coal 
and grain pockets. 
Watertight, sanitary, hard 


and dustless floors. 
Used with sand and cement to 
, produce a waterproof mortar which 
will bond perfectly to new orold masonry and 

permanently waterproof, even if plastered on 


the inside of a calle, where the water pres- 
sure is outside. 
Hercules Colored Coatings; Piaster-bond and 


i) 
H Damp-proofing Mastic. 


WATERPROOFING 


HERCULES WATERPROOF CEMENT Co. 


BUFFALO, NEW YORK 
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THE NEW WILLIAMS — 





Without Screening or Separating 


THE WILLIAMS UNIVERSAL FINE GRINDER 


on dry limestone will produce a product 


95%—30 Mesh 60%—100 Mesh 





The Williams New Universal Fine Grinder is the only The Wittens New Universal Fine Grinder will take 
machine having a really adjustable grinding plate. 14”, 2”, 24” Dry Limestone and in one operation with- 
This adjustable plate insures uniformity of product out the use of screens or separators produce a uni- 
at all times, minimizes ~ yairs, and lengthens the life form fine product, something no other machine on 
of hammers fully 50% owing from 24” to 4” more the market can accomplish. It will do this with 
wear off the hammers then would otherwise be possible. the minimum expense for maintenance and power, 


Detail description and illustrations of this machine will be found in our Catalog No. 4, which 
will be sent to all interested parties on request. Investigate this machine NOW—it ‘will be 
worth your while. A statement from you as to nature of material to be handled, original size, 
size product desired, and quantity per hour will enable us to make proper recommendations. 


The Williams Patent Crusher & Pulverizer Co. 


 g 
+ 











Works: St. Louis,Mo. General Sales Dept—Old Colony Bldg., Chicago, Ill. San Francisco: 268 Market St. 































































STURTEVANT MACHINERY 





CRUSHERS GRINDERS SCREENS 


Thirty Years of Practical Experience has taught us that no one machine is adapted to all purposes. Customers 
expect correctly designed machines for their special work. Our large line enables one to select properly. It coasists of : 


CRUSHERS — For coarse, medium and fine work on haid or soft rock. Jaw, 


Rotary and Hammer design. 


CRUSHING ROLLS — Coarse, medium and fine. Hard or soft rock,— wet or dry. 
TRI-ROLL MILLS —For medium crushing, giving Two Roll Reductions. 
RING-ROLL MILLS — For pulverizing hard materials. 

EMERY MILLS and HAMMER-BAR MILLS — For pulverizing softer materials. 
SCREENS — Inclined Vibrating and Rotary for fine or coarse work— wet or dry. 




















Sampling Crushers, Rolls, Grinders and Screens. Send for Catalogue. 














STURTEVANT MILL CO., BOSTON, MASS. 


NEW YORK cHICAGO DENVER PITTSBURGH VICTORIA, 8B. C- LONDON Enc. 























Getting Things Done at Low Cost Which 
Cannot be Otherwise Done at Any Cost 


One of the chief elements of success of the 


has been not merely its ability to lower costs of production in grinding and separating 
operations, but that it is able to solve difficulties of production which cannot be met by any 
other known process. 

For instance, the reason why the Raymond System has become standard in the 
production of Hydrated Lime is that it automatically separates and eliminates impurities. 

This is absolutely essential to producing a first-class material and the enormous 
development of the use of Hydrated Lime would probably never have occurred without 
the solution of this problem. 

And that’s only one instance in scores, of “Raymond” adaptability. 

If you are thinking of the Raymond System as simply a mill for fine grinding you are 
overlooking a lot of its advantages. 


It might be worth your while to know what advantage the Raymond System could 
produce for you. It’s easy to find out. 





1301 No 


STREET..... 
CITY... 





Raymond Bros. Impact Pulverizer Company SEND FOR THE 


. Branch Street, CHICAGO, ILL. We design special machinery and methods for Pulver- 
Please send us your book on Modern Methods of Pulverization, me aOR izing, Grinding, Separating and Conveying all powdered 





products. We manufacture Automatic Pulverizers, 


R AYMOND Roller Mills, Vacuum Air Separators, Crushers, Special 
Exhaust Fans and Dust Collectors. Send for the Book. 
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AUSTIN GYRATORY CRUSHERS 


Made in Eight Sizes 
» 50 to 5000 Tons Per Day , 
Plans and Specifications submitted and expert advice free on 
any problems involving rock-crushing or earth-handling. 


AUSTIN MANUFACTURING CO. 


CHICAGO Canadian Agents: MUSSENS, Ltd., Montreal 


We manufacture:—Road and Elevating Graders, Scarifiers, Road Rollers, Quarry Cars, Dump 
Wagons, Stone Spreaders, Street Cleaning Machinery. 





New York Office: 50 CHURCH STREET 











Jaw and Rotary 


CRUSH ERS 


For all Rocks and Ores Softer than Granite 


GYPSUM MACHINERY — We design modern 
Plaster Mills and make all necessary Machin- 
ery, including Kettles, Nippers, Crackers, 
Buhrs, Screens, Elevators, Shafting, etc. 





Special Crusher-Grinders for Lime 


Butterworth & Lowe 
17 Huron Street, Grand Rapids, Mich. 


Nippers—17 x 19", 18 x 26", 20x 30", 24x36" and 26x 42° Cucteench dati 


vest: BONNOT PULVERIZER| 


' 

All working parts 
can be removed 
) 

: 































3 and replaced with- Grinds and Screens Limestone, 


out disturbing 
™ belts, feeder, etc. 


Raw Lime and Hydrated Lime 
Does it at One Operation. Gives You Any Desired Fineness 





GRINDING LIME IS LARGELY A SCREENING 
PROPOSITION. THE BONNOT PULVER- 
IZER HAS THE LARGEST SCREENING | 
SURFACE AND CONSEQUENTLY THE | 
GREATES1 CAPACITY. | 





NO OTHER MACHINE LIKE IT IN THE 
ACCESSIBILITY OF SCREEN AND GRIND- 
ING PARTS. 





No. 4 Catalog Explains These Advantages ) 





THE BONNOT COMPANY 
909 N. Y. Life Bldg. CANTON, OHIO | 








KANSAS CITY, MO. 

















: 
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MAXECON 


Means MAXimum of ECONomy 


Years of experience with the assistance of our hundreds of customers has found 
THE SOLUTION OF GRINDING HARD MATERIALS. The MAXECON 
PULVERIZER combines highest EFFICIENCY, greatest DURABILITY and 
assured RELIABILITY, Uses the LEAST HORSE POWER per capacity. Em- 
bodies the features of our Kent Mill with improvements that make it MAXECON. 


WE DO NOT CLAIM ALL of the CREDIT 
for this achievement 













We have enjoyed the valuable suggestions of the engineers of the Universal Portland Cement 
Co. (U. 8. Steel Corp.), Sandusky P. C. Co., Chicago Portland C. Co., Marquette Cement Mfg. Co. 
Western P. C. Co., Cowham Engineering Co., Ironton P. C.Co., Alpena P. C. Co., Castalia P. C. Co., 
Pennsylvania P. C. Co., and many other patrons. 


THE RING WOBBLES 


The FREE WOBBLING POUNDING RING instantly and Automatically ADAPTS its position 
to the variations of work. 


Its GRINDING ACTION is DIFFERENT than any other; besides the STRAIGHT rolling 
action of the rolls, the SIDE to SIDE motion of the ring makes the material subject to 
TWO crushing forces and DOUBLE OUTPUT results. 


KENT MILL CO. =" < . 






[ANY GROUND OR_FLOOR, 


JUST A CHANGE IN OFFICE ADDRESS 


We assure you the same prompt 
service and excellent quality of product 


Eastern Plant OA Western Plant 


PORT CLINTON WEBSTER CITY 
OHIO IOWA 

















THE NATIONAL RETARDER COMPANY 


930 North Halsted Street, CHICAGO, ILL. 




















Tell ’em you saw it in Rock Propucts anD Buripina MaTErRIALs 














MARCH 22, 1915 


Rock Propvcts 


AND BurLpInGa MATERIALS 











McCully 
Gyratory Crusher 


has perfect suspension for main shaft, re- 
movable countershaft bearing and steel 
gears. 


Efficient oiling devices, great strength and 
simple construction give a perfect rolling 
motion that minimizes power consum 

tion and possibility of breakage. Tesi. 
a ed and illustrated in Bulletin PM-458. 


Rock Crushers 


The largest crusher in the world operating on trap rock is a 





Superior 
Jaw Crusher 


Installed March, 1910, in the quar- 
ries of the Birdboro Stone Co., Bird- 
boro, Pa. It produces 3500 to 4000 
tons per day. 

Built in the following Receiving 
ning Sizes: 36°x24"; 42x40’; 
x48"; 84°x60". Described in 

Bulletin PM-4-58. 


Write for Bulletin. 


Power & Mining Machinery Co. 


Works: Cudahy, Wis. New York Office: 115 Broadway 
District Offices: Chicago, El Paso, San Francisco, Atlanta. 
PRINCIPAL PRODUCTS 


Rock Crushing Machinery, Mining and Smelting Machinery, Cement Making Machinery, Wood Impregnating Plants, Loomis Pet- 
tibone Gas Generators, Suction Gas Producers, Cyanide and General Steei Tank Works, Woodbury Jigging System, ind = 


























The real value of 
a crusher lies in 
its durability. 


We assert that our 
crushers surpass all 
others in their sim- 
plicity of construc- 
tion, efficiency, and 
in the small cost of 
maintenance and 
repairs. 


Webb City and 
Carterville Fdy. 
and Mache. Wks. 


WEBB CITY, MO. 








for elevators, mines, coal hoists, ore 
hoists, conveyors, derricks and 
cranes, stump pullers, steam shovels, 
dredges, skidder rope for logging, ballast, 
unloading. Towing hawsers, mooring lines, 
tiller rope, and ship’s rigging. Power trans- 
mission. Suspension bridge cables. Rope 
for all haulage purposes. Flattened strand 
rope. Non-spinning rope. Steel clade 
rope. Locked coil track cable for aerial 
tramways. Flat rope, 


H vcr cieve rope of every description 


Special rope made to order to 
suit any purpose. 


American 
Steel & Wire Company 


Chicago, New York, Worcester, Cleveland, Pittsburgh, Denver. 
Export Representative: U. S. Steel Products Co., New York. 
Pacific Coast Representative: U.S. Steel Products Co., San Fran- 
cisco, Los Angeles, Portland, Seattle. 

















IT WILL PAY YOU TO INVESTIGATE 














<Zozoom t9O-=z 
<4H=-QO>UPO O-D 

















TRAYLOR GYRATORY CRUSHERS 


are equipped with up-to-the-minute improvements which proves that 
the economy in operation of our crushers produces more tonnage per 
horse power than any other machine on the market for similar conditions, 

A Well-Proportioned Shaft suspended at the point of least motion. 

A Spider set clear of the concaves allowing same to be removed 
and replaced without interfering with other parts of the machine. 

A Positive Lubricating System which insures a continual and 
ample lubrication so essential to the efficiency and value of the machine. 
Above are a few of our superior features. 

A DETAILED DESCRIPTION IN[CATALOGUE G-2 


Send jor your copy to-day 


TRAYLOR ENGINEERING & MFG. CO. 


Main Office & Works: Allentown, Pa. 
N. Y. Office, 24 Church Street Western Office, Salt Lake City 
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Increase 
Your 


of Lime 


Business 





OLUME 











It is volume of business that makes you a profit in handling lime. 
Volume is much easier to secure when you sell a standard like 


TIGER BRAND 
HYDRATED LIME 


Everyone knows it—the architect who specifies it for plastering, the 
engineer who uses it for waterproofing concrete—down to the mason 
who insists on 10% of Tiger Brand in his mortar so that it will 
spread easier. 





All these men are pulling for you—helping you to sell more when you 
handle Tiger Brand. 


The Kelley Island Lime & Transport Co. 


CLEVELAND, OHIO 























This is what you want 
in Hydrated Lime, 
Mr. Dealer 


Lime that is perfectly slaked, of extreme fineness, 
that is positiveky guaranteed not to “pop.” 

Monarch Hydrated Lime is of absolute uniform- 
ity, no underburned or overburned lime to be 
eliminated. 


It’s a pleasure to dealers to recommend this 
well known Brand. It means more business, 
more calls for Monarch Brand, More Profits for you. 

Monarch publicity service is a new aid to you in 
selling and creating a call for Monarch Hydrated 
Lime. Be a Monarch Man. Write us today. 


National Lime & Stone Co. 
CAREY, OHIO 





























BANNER HYDRATE LIME) xpeeeae 


is best for 


MASON WORK and PLASTERING 


Sold to Dealers only 


FOR INFORMATION APPLY TO 


NATIONAL MORTAR AND SUPPLY CO. 


A. H. LAUMAN, President 


(& NATIONAL [2 
: MORTARawoSUPPLY CO [xt 
PITTSBURG, PA. \ 
; 4 BSUS } UNG, e' iC 

PITTSBURGH, PA. | —_ 
































Clyde Hydrator with Hood 


“The common sense way” 


order with us by FIRST MAIL. 


SIMPLICITY 32558083 


aod 
TFdoes not takeYa “master {mind” to installa CLYDE Hydrating plant, nor does it take a 
“high priced” engineer to run one. If YOU, Mr. Lime Manufacturer, realized how simple 
it is to obtain a PERFECT HYDRATE, with the CLYDE HYDRATOR you would place your 
Write us today—NOW, and let us explain to you what CLYDE 
PROCESS hydrated lime is and how to obtain the best results, then 


Use your own judgment—it’s up to you 


H. MISCAMPBELL, Duluth, Minn. 


Patentee and Sole Manufacturer 
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The sales and accounting depart- 


ments of the Mitchell Lime Co. 
have been removed to Mitchell, 
Indiana. Closer touch with plant 
operations will enable us to materially 
improve our service to customers. 


KINDLY ADDRESS ALL COMMUNICATIONS 


MITCHELL LIME COMPANY 


egg O78 


LIMES 


Sven NO ed 





SaYDRATES 


MITCHELL 


MITCHELL 








MITCHELL 





INDIANA 




















WORKS AT 
Huntington, Indiana 





Limestone, Ohie 


Portage, Ohio 
Luckey, Ohio 
Bedford, Ind. 











Festoria, Ohie Ohio and Indiana White Finishing Lime, Ground 
jms Lime, Lump Lime, Fertilizer Lime, Hydrate 
Lime City, Ohie Lime, Cement, Plaster, Hair, Etc., Etc. Per Day 


MAIN OFFICE: Huntington, Ind. 


| The Ohio and Western Lime Company | 





MANUFACTURERS OF AND WHOLESALE DEALERS !N 


Capacity 
8000 Barrels 











- Branch Office: Marion, Ohio. 























IF IT IS 


LIME 


WE MAKE IT 


(STRONGEST IN OHIO) 

















ULK and Barreled -::- “MASON’S HYDRATE”—For Brick-work, 

plastering and masonry. -::- “LIME FLOUR”—Hydrated Finish- 

ing Lime—Best on the market. -::- “CLOVER GROWER”—Land re- 

sto.er, for the farmer—none better. -::- “CARBO HYDRATE”’— 

Soil sweetener—crop producer. -::- Prompt shipments. -::- A dealer 
wanted in every town. =::- WRITE OR PHONE FOR PRICES. 


The Scioto Lime and Stone Co. 


Delaware, Ohio 
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This Successful Gravel Washing Plant 


Has Resulted in Several Similar Installations 

















Plant of The Kampeskra Materials Co., Watertown, S. D. 


The low cost of operating, and the high grade of 
material produced by the Kampeskra Materials 
Co. with this plant has proven the worth of the 
Dull design and equipment. 


Since this plant has been in operation, several 
similar Dull Plants have been installed with 
equal success. Why not let us furnish your 
equipment and satisfy you, tooP 


The Raymond W. Dull Company 


1910-1912 Conway Building, CHICAGO, ILLINOIS 
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CLINTON MORTAR COLORS 


They embody 
QUALITY, STRENGTH and DURABILITY 


Have stood the test of over 


THIRTY YEARS 


Clinton Metallic Paint Company 
CLINTON, N. Y. 








The Standard for More Than a Quarter of a Century. 


Metallic Paint, Mortar Colors, Roof Cement, Etc. 
Prices and detailed information furnished on request. 











YOUR PROFITS TELL THE STORY WITH 
NEGLEY EXCAVATORS 


ALL SLACK CABLE-WAY OPERATIONS 


EFFICIENCY ax» ECONOMY 


NOT HOW CHEAP 
BUT HOW GOOD 


LOOK WELL TO THE VIRTUES 
INDIANAPOLIS CABLE EXCAVATOR CO., 


BEAUTY AVE. & NEW YORK ST., INDIANAPOLIS, INDIANA 
LELAND EQUIPMENT CO., San Francisco, Cal. 
HAS. T. — _ MACHINERY CO., Pittsburgh, Pa. 
LECKY & COLLIS Montreal Toronto Napanee 
WESTERN SUPPLY & EQUIPMENT CO., Ltd., Edmonton Calgary Lethbridge 

















If you don’t believe money is made loading trucks by 
Haiss Wagon Loaders, just ask the man that has one. 


Haiss Wagon Loaders 


(Patented) 


dig trap rock, sand, gravel, coal, coke, etc., from ground 
storage and load into trucks for less than 1 cent a cu. 
yd. for electric power, and at a speed of 1 cu. yd. per 
minute. This machine is different—it digs. Write 
for cost data and learn what contractors and material 
men have saved with a Haiss Wagon Loader. 


The George Haiss Mfg. Co. 


Incorporated 


146th St. & Rider Ave., - NEW YORK CITY 




















Are You Getting Full Capacity From Your Plant? 


To get this, your elevating, conveying and screening system must be able to deliver the full capacity of your 
crushers every minute that you run. | vy 
If these parts of your equipment are continually falling down on the job or need a large amount of repairing to keep going, 
you are losing money. ; pe: 
If you want equipment that you can depend on §twenty-four hours a day every day in the season, specify and insist on 


onl niin. 


WELL ER-MADE 





rue Revolving 
mplete Screens 
Power of every 
Transmission type for 
Equipments every 
of all kinds. purpose. 





Special 
enclosed 
for any Screens for 
material dusty or fine 
10” to 60” materials. 
wide. 


Heavy Bucket Elevators up to 84” 


WELLER MFG. CO. = CHICAGO 








Send for General Catalog P.20 














Tell em you saw it in Rock Propuocts anp Buripina MatTeriats 




















16 Rock Propucts AND BuILDING MATERIALS MARCH 22, 1915. 


HYDRATED LIME 


Its Marvelous Increase In Consumption 


























The Kritzer 


Service 


Any lime can be successfully 
hydrated by our process; but 
whether your lime can be hy- 
drated and successfully market- 
ed is another question. We stud 

our proposition. and the possi- 

ilities of its commercial success, 
and advise you accordingly. 
Our ten years’ experience in 
the business is a valuable assist- 
ance in this. Ours is not a mail 
order proposition. We investigate 
our customers’ proposed plant 
thoroughly before we will enter 
into a contract with them. We 
turn down more prospects than 
we advise to go into the business. 
We can’t afford to have any 
failures. Our customers’ success 
is our success. 


WRITE TO US 











Are You Meeting the Increasing 
Demand for Hydrated Lime ? 


There is nothing forced or unnatural about the growing 
popularity of this product. It is a natural growth resulting 
from a widespread awakening to the advantages of Hydrated 
Lime for a variety of uses—as waterproofing for Concrete, 
in wall plaster, and in almost every case where lime is called 
for. In hydrated form it is weatherproof, more easily hand- 
led, and better adaped to modern methods, both of commerce 
and construction. A continued growth of the demand may 
therefore be expected. 





KRITZER CONTINUOUS 


The Kritzer Way sagan 


insures a product which will hold a continued place for itself on the market. We install plants 
complete, designed by our own expert engineers to meet your local conditions and turn out a uniform 
grade of Hydrated Lime of the highest standard, and with the greatest economy in cost of produc- 
tion. The Kritzer Continuous Hydrator, and the accessories installed with it, are the recognized 


standards in this line. 


THE KRITZER COMPANY Chicago, IL. 















































Perfect Lime Burning Economy 








has resulted from the use of the 


DUFF PATENT 


GAS PRODUCER INSTALLATION 


This device is in successful and satisfactory operation in the 


following representative plants: 


La Garde Lime & Stone Co., La Garde, Ala. 
Ohio & Western Lime Co., Gibsonburg, O. 
National Mortar & Supply Co., Gibsonburg, O. 
Knickerbocker Lime Co., Philadelphia, Pa. 
Dominion Lime Co., Lime Ridge, Quebec. 


Installations now being made in other plants. 








DUFF PATENTS CoO., Inc. 


PITTSBURGH - : - PENNSYLVANIA 
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Seven Pierce-Arrow Motor Trucks Haul 
Iron Ore Through the Adirondack Wilds 


Anyone who is up against the proposition of hauling heavy 
materials over rough country should read the story of what the 
George H. Pride Company’s Pierce-Arrow fleet has been doing 
in the Adirondacks. 


After horses and traction engines had proved utter failures on 
the job, these Pierce-Arrow trucks, loaded with iron ore, tackled 
the round trip haul of 45 miles over the roughest, hilliest kind 
of country and made it, as regularly as express trains, in 5% hours. 


Running day and night, with double shift of drivers, each truck 
averaged 180 milesa day. Atnight the searchlights of the trucks 
would often flash on fleeing deer and even 
bears were occasionally encountered along 
the route. Anyone who thinks there is noth- 
ing picturesque in the contracting business 
should read this story, which also gives inter- 
esting details of loading, gradients, routing, etc. 


We shall be glad to send the full account, as re- 





cently published, to any contractor interested. 


The Worm-Gerr 


All Pierce-Arrow Trucks are 
equipped with the worm-gear dri 


THE PIERCE-ARROW MOTOR CAR COMPANY wtich is s_posive. guarantee 


effective service under the most 


BUFFALO, NEW YORK dificult conditions 
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Y. M. C. A. SWIMMING POOL, WHEELING, W. VA. 


MEDUSA WATERPROOFING 


USED TO MAKE IT WATERPROOF 


EDUSA Waterproofing is a dry powder to be mixed with dry 
cement, and a trial will convince cement users that it is the only 
true preventive of dampness in concrete. Used extensively by U. 8. 
Government in coast defence work, and is being shipped to all parts of 
the world Absolutely insoluble and unaffected by water even after 
years of contact. 
Write for free illustrated booklets and samples of 


MEDUSA GRAY PORTLAND CEMENT 
MEDUSA WHITE PORTLAND CEMENT 
MEDUSA WATERPROOFING 
(POWDER OR PASTE) 
MEDUSA WATERPROOFED CEMENT 
(GRAY AND WHITE) 


Sandusky Portland Cement Co. 


SANDUSKY, OHIO 























DIRECT HEAT 


DRYERS 


FOR 


Bank Sand, Glass Sand, 
Rock, Clay, Coal, Etc. 


All Mineral, Animal and Vegetable Matter 


We have equipped the largest plants 
in existence and our dryers are oper- 
ating in all parts of the world. Write 
for list of installations and catalogue 


S.C 








American Process Co. 


68 William St., NEW YORK CITY 























THE IMPROVED EQUIPMENT CO. | 


60 Wall Street, New York City 


COMBUSTION ENGINEERS 
DESIGNERS AND BUILDERS OF 


COMPLETE GAS PLANTS GAS BENCHES 
LIME BURNING PLANTS GAS PRODUCERS 
L SPECIAL INDUSTRIAL FURNACES 


Saylor’s Portland Cement 


First Portland Cement made in America 
Used by the United States Government since 1876 


COPLAY CEMENT MANUFACTURING CO. 


SALES OFFICES: 
Fifth Avenue Building, 44 Bromfield Street, 
NEW YORK CITY BOSTON 





















Land Title Building, 
PHILADELPHIA 





ESTABLISHED 1866. 








“HENDRICK” 
PERFORATED STEEL SCREENS AND 
ELEVATOR BUCKETS 


STAND THE TEST 
Let us figure on your requirements. 


HENDRICK MFG. CO. 


New, York Office, 30 Church St. CARBONDALE, PA. 


















ROBERT W. HUNT JNO. J, CONE JAS. C, HALLSTED D. W. McNAUGHER 


ROBERT W. HUNT & CO., ENGINEERS 
INSPECTION CEMENT & REINFORCING STEEL 
CHEMICAL AND PHYSICAL TESTING 
Office and Laboratories 


Chicago, New York Pittsburgh St. Louis London 
Montreal San Francisco Toronto Mexico City Seattle 











RICHARD K. MEADE 


Chemical, Mechanical and Industrial 


Lime Kilns 
Hydr ated Lime Plants 202 N. Calvert see, tele, MD. 


| 
PortlandCementPlants “seas. «ce Am 














50 Church St. 
e NEW YORK 


F.L. SMIDTH & C 


Engineering Cement Works 











| Cement Making Machinery 




















THE FULLER ENGINEERING CO. 


Designing, Constructing and Operating Engineers 
ANALYTICAL CHEMISTS 
Cement, Hydrated Lime and Gypsum Plants a Specialty 


OFFICES: Allentown Natl. Bank Bldg. - - # ALLENTOWN, PA. 
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Retailers’ Season of Learning. 


In accordance with the laws of nature and the customs of man- 
kind, retailers of builders’ supplies and specialties often find it 
necessary to study the different phases of salesmanship and improved 
methods of conducting a retail business. 

In practically every other business the summer season provides 
ample time for posting oneself on intricate questions of scientific sales- 
manship and means of increasing profits. But, unlike these industries, 
the building material man can spare but little of the summer season 
for any purpose other than promulgating the particular business in 
whose success he is vitally interested. Such moments as he is able to 
take his mind off the routine of business he may be found scrutinizing 
the pages of his trade journal for the experiences of some of his fellow 
retailers with the hope of bettering his own business conditions in 
order that a greater margin of profit will be received for the efforts 
expended. 

It is during the winter and early spring months after the building 
season has drawn to an end, and the conditions of the weather prevent 
concrete workers, masons and others from plying their trade, that the 
retailer gets an opportunity for thoroughly reviewing his business of 
the past season and searching for greater light with which to take 
advantage of his possibilities during the coming building period. It 
is because of the weather conditions that the dealer is thus foreed to 
keep his nose close to the grindstone during the summer months and 
seek information during such times as the thermometer hovers around 
the zero mark. 

This condition of the retailer accounts for the fact that his eon- 
ventions are held in the winter time. From New England to California 


and in practically every state in between where associations exist, the 
principal or annual meeting is held during this season of the year. 


It is at the present time that building material dealers may be found 
assembled in various parts of the country collectively studying ques 
tions of credit, lien laws, manufacturers’ relationships and such other 
propositions as enter into the business of retailing building supplies. 
It is also at this season of the year that retailers carefully read the 
pages of their trade journals, not only for the valuable information 
they contain relative to the uplifting of the building material industry, 
but it is a known fact that no one, in a greater measure, more carefully 
reads the announcements of manufacturers as published in the trade 
journals. The retailer recalls the experience he has had with his 
particular lines and the various materials which he has specialized 
in during the past 12 months and sets about to make arrangements 
with manufacturers of supplies who have materials and specialties 
which could be advantageously added to those now carried in stock. 

The building materials dealer has his season of learning; that 
season commences immediately after the close of the old year and con 
tinues until the activities of the spring building season demand his 
entire time and attention. Consequently, it is at this season of the 
year that we find the retail dealers in convention. As demonstrative 
of this fact, a number of annual meetings have recently been held, all 
of which were favored with the attendance of the most progressive 
retailers eligible for membership. Among the bodies recently in con- 
vention were the National Builde rs’ Supply Association at Chicago; 
Indiana Building Material Dealers’ Association at Indianapolis; Lli- 
nois Lumber & Building Material Dealers’ Association at Chicago; 
Building Material Dealers’ Association of Eastern Pennsylvania at 
Allentown; Building Material Dealers’ Association of the Del-Mar-Col 
district at Washington; the New England Builders’ Supply Associa 
tion at Boston; New Jersey Mason Material Dealers’ Association at 
New York City, and the West Virginia Association at Parkersburg, 
not to speak of the many retail lumber associations, all of which have 
many builders’ supply members, and the loeal credit associations to be 
found in every large city and many smaller centers throughout the 
entire country. 

In addition to the many meetings that have been held there will 
be a gathering of the retailers of the New York state retailers at 
Utiea on Mareh 24 and 25 

These meetings are held for the sole purpose of exchanging ex- 
periences and for the mutual benefit of every member and the moral 
uplift of the building material industry. It is true that none of these 
associations will guarantee that as a visit to the convention cities the 
retailers’ profits will be increased ; but they do not hesitate in assuring 
their members that ample opportunity will be given every attendant to 
study conditions and experiences which if properly taken advantage 
of will surely result in better profits more easily made. 





The good roads movement increases in interest for the reason that 
the more we give it attention the more we realize that it is the biggest 
civilizing problem with which men now living will ever have an op- 
portunity to take any practical part. The worst feature, without a 
question, revolves around the fact that road expansion inevitably is 
involved in politics. There is no way to get together such vast sums 
of money except by taxation. 
and government, as we see it, is controlled by polities, by parties, and 


Taxation is a function of government; 


these by party demagogues. 
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The Union Lime Co., of Fond du Lae, Wis., has 


installed a $2,500 steam hoist at its plant at Hamil 



























ton for the purpose of elevating stone to the kilns. 

Henry Albinger has severed his connection with 
the Aeme Brick & Sand Co., 
plant is located near West Bend, Wis. Mr. Al 


binger has purchased a farm near West Bend. 


of Milwaukee, whose 


Stockholders of the Barron Red Pressed Brick Co., 
of Barron, Wis., recently elected the following offi 
cers and directors: President, J. P. Kohl; vice 
president, Otto Berg; secretary and treasurer, M. I. 
Berg; sales manager, G. A. Koerner; directors, J. P. 
Kohl, Otto Berg, J. R. Ferris, N. O. Strand and 


lL. K. Sather. 





\. H. Lauman, president of the National Mortar 
& Supply Co., Pittsburgh, has been quoted as say 
ing that he would never purchase an automobile 
as the street cars were good enough for him. \ 
few days ago, however, he was induced to buy an 
eight-cylinder Cadillac and hereafter when our rep 
resentatives are in Pittsburgh, they will expect to 


make their calls in ‘‘Pop’’ Lauman’s ear. 





The United States Gypsum Co. has completed ar- 


rangements with Franklin E. Martin, president of 


CHARLES 8. FLETCHER, Hurd-Martin Co., Detroit, for four water-color pro OSCAR N. LINDAHL, 
MANAGER SACK DEPARTMENT, UNIVERSAL raotieen of w bird eere — acting Ns CHIEF ACCOUNTANT, UNIVERSAL PORTLAND 
PORTLAND CEMENT CO ductions of a bird’s-eve view of the plaster mill at 


. ' . ° . CEMENT CO 
Oakfield, N. Y., said to be the largest in the world. 
The Ohio & Western Lime Co, is letting contracts One of these views will be sent to the Panama- C, B. Fry, of the Keystone Plaster Co Philadelphia 


for a new lime plant at Gibsonburg, Ohio, and it ne ae ee ee , Who was reported some time ago as being on the 


is expected that this will be ready for use by | —— 


|} sick list, is again in good health. School houses, 
June |] 


public buildings and other structures are now re- 


S. B. Newbury, president of the Sandusky Port ceiving the attentions of the ‘‘Keystone’’ plaster 


land Cement Co., has been spending the past few man. 
weeks at Bermuda. His colleagues at the Cleve 


land office expect him to return home at any Warren E. Emley, of the United States Bureau 





moment ot standards, stopped off at Chicago for a visit at 


the office of Rock Propucts AND BUILDING MATE- 





A. B. Becker, who was formerly with the eng 


RIALS on his way to Washington and Oregon, where 





neering department of the Universal Portland Ce he has gone to perform some special work for the 


ment Co. has been placed on the staff of th government bureau. 
















Lehigh Portland Cement Co., and since March 1] 
has been ¢ neaged as 1ts enginee! 
KE. R. Cross recently resigned his position as 

R. H. Adams, who for years has been manager of CHARLIE SCHAEFFER'S LAUNCH IN FLORIDA president of the Kaw River Sand and Material Co., 
the building material department of the Consumers’ WATERS Kansas City, Mo., and the directors named Charles 
Go., Chieago, has severe his connections with that Pacific: Exposition at San Francisco, one w } W. Bartlett as his successor. Mr. Bartlett served 
firn Since his resignation, ¢ R. Campbell, ger on display at the home office at Chicago and the several years as a deputy under the Missouri state 
eral sales manager, has added the management of others will be sent t New York and Cleveland bank inspector and more recently was secretary- 
the building department to his manv duties offices treasurer of the Citizens’ Savings Trust Co. 

After the Convention. 
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Universal Appointments. 


A circular emanating from Secretary T. J. 
Hyman’s office, of the Universal Portland Cement 
Co., 208 South LaSalle street, Chicago, advises that 
Charles 8. Fletcher has been appointed manager of 
the sack bureau, and Osear N,. Lindahl has as- 
sumed the duties of chief accountant, the effective 
date being March 1. 

Mr. Fletcher hails from Canada, having first seen 
the light in that great country Nov. 1, 1885. He 
came to Chicago in 1906 and after holding various 
lucrative positions in the Windy City became asso- 
ciated with the Illinois Steel Co. as record clerk 
in July, 1907. On April 1, 1908, he secured a posi- 
tion with the Universal Portland Cement Co. as 
clerk in “the sack department, and performed his 
duties so ably that he was promoted to chief clerk 
of the accounting department Dec. 1, 1910, which 
position he held until March 1, when he was ap- 


pointed manager of the sack department. Mr. 
Fletcher has complete charge of the sack and order 
departments. 


Oscar N. Lindahl, who has just taken up the 
duties of chief accountant, has been connected with 
the Universal Portland Cement Co. for the past 
four years. He accumulated the salient features 
of the accounting end of the business in the cost 
department of the Illinois Steel Co., where he was 
employed for three years prior to coming with the 
Universal company. 

The initiative and ability displayed by both Mr. 
Fletcher and Mr. Lindahl in the past promise well 
for their success in the new duties which they 
have just entered upon. 


The Lost Has Been Found. 


During the recent Cement Show at Chicago, nu- 
merous inquiries were made relative to the where- 
abouts of Harold M. Scott, Western sales manager 
of the Lehigh Portland Cement Co. It was no- 
ticed during the entire show that Mr. Scott was 
not to be found. The mystery which surrounded 
his whereabouts was cleared last when a 
picture reached Chicago from St. Lucie Inlet, near 
Palm Beach, Fla. The picture shows Mr. Scott 
thoroughly enjoying himself on the Anna May, 
the 43-foot launch of Charles Schaeffer, of the 
firm of Schaeffer & Gengnagle, Dayton, Ohio. An 
illustration of the nine-foot 
beam and is fully equipped for fishing-and-pleasure 
parties, is shown herewith. Mr. and Mrs. Scott 
and Mrs. Schaeffer are on the hurricane deck and 
Mr. Schaeffer is posing in the rear of the boat 
close to the National emblem. In the company of 
Mrs. Scott, Mrs. and Miss Schaeffer, the two men 
spent a delightful period of two weeks’ fishing. It 
is said that Mr. Schaeffer caught the fish, some 
averaging from 28 to 50 pounds, while Harold 
spent a good deal of his time hobnobbing with 
Dick celebrities who 
‘‘wintering’’ in the South. 

Upon inquiry at Dayton 
George Gengnagle is a little envious of his part- 





week 


boat, which has a 


Croaker and other were 


it was learned that 


ner’s ability. George states that he can fish as 
good as Charlie, but that he never gets an op 
portunity to be that 
must stay at home to take care of the business. 


away, explaining someone 





In the New Year for Business. 


We feel it in our bones—1915 is going to stand 
up—brace up—look up—push up! 

We can see it in the crop money—ten billions 
from 1914’s harvests, with an upward boost from 
1913 of 83 millions. 

We can see it in the now smooth financial ma- 
chinery, oiled by the new reserve system. 

We can see it in the collapse of the old spirit 
of snarling at success in business, by the common 
people and by the halls of Congress. 

We can see it in the effects on business, of the 
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Selling En Masse. 


(Suggested by Mr. Bryan’s temperance lecture in 
Billy Sunday’s tabernacle in Philadelphia, where 
10,000 signed the pledge.) 


I 


Down in deal old, drear old Phily, 
*Neath the tabernacle roof, 
Where the sturdy, wordy Billy 
Rounds up sinners on the hoof; 
Sat ten thousand worthy quakers 
With expectant, hopeful looks, 
Merchants, grocers, butchers, bakers 
And a sprinkling of crooks. 


IT. 


Bill Sunday strode majestic 

To the center of the stage, 
“Dear friends,” he said, “I'll 

Introduce the wizard of the age, 
Another Billy, whom I think 

Will put the Devil on the blink.” 
Thus recommended, William J. 

(Whose name you’ve heard before) 
Arose in his enchanting way 

And occupied the floor. 


III. 
I'll not attempt to weary you 
With what he handed out, 
And so I'll briefly summarize 
Just what it was about. 
He said intoxication is the 
Menace of the nation, 
With metaphors and epigrams 


He put dread Rum to rout. 

The logic of his arguments was 
Patent at the close 

For eagerly and greedily ten 
Thousand men arose; 

They signed for prohibition, every 
Single, blessed man, 

And swore, “No more our heads will roar, 
From rushing of the can.” 


IV. 
Now ridiculing isn’t right, 
That isn’t my intention, 
I have another purpose quite 
Than backing booze to mention. 
If Bryan sold ten thousand men 
The prohibition label, 
Think what it means a moment, then 
Just figure, if you’re able 
How cheap his services would be 
If he sold goods for you or me. 


V. 


Let’s form a club of building firms, 
(Enough to meet Chautauqua terms) 
Invite ten thousand prospects there 
In some big hall, most anywhere, 
Dispense some smokers and vinal juice 
And then let William J. cut loose. 
—Frank Adams Mitchell. 





The Editor. 


The editor, who wields his pen, up in his sanctum or his den, is work- 
ing hard, and hoping much that with you he’ll keep in touch. A sort of 
clearing house he keeps; all sorts of facts he has, in heaps collected over 
all the earth, and used according to their worth. 

It is his job to take his spade and dig up facts to help your trade, 
much special knowledge to collect and make his columns all reflect the best 
in every modern plan to keep your business in the van. 

So read the things he has to say, and jog with him along the way. 
He has no halo on his head, but oft a moistened towel, instead. He does 
not bask in silk attire, or fiddle on a costly lyre; his shirtsleeves rolled up 
to his ears, he toils away with pen and shears, collecting thoughts he hopes 
will aid to make a winner of your trade. 


And better service he can do, if he walks hand in hand with you. 


Oh, 


service is his end and aim, to help his readers play the game! 

So read his preachments, and you'll find the reason for his ceaseless 
grind. And if you’d fill his soul with joy—pure happiness, without alloy— 
you'll write to him when you have found a lot of puzzles floating round. 
No doubt you often have on hand a problem you don’t understand, some 
question or some ugly twist your own experience has missed. Then write 
the editor and tell the inside facts—’twill please him well, and it will make 
him blithe and gay to shoo your worriments away. 

That journal feels itself a goose, which isn’t of true worth and use, 
to every reader on its list; its true vocation it has missed. 

So, cement man, be not afraid to ask the journal of your trade for 
any help you're sighing for, ’twill please the cheerful editor. 


surgery of hard times—the cutting away of infla 


tion, sores, tumors and wild flesh. Panic is a mas 
ter antiseptic to business, as starvation is to the 
poisons of the body. 

And in the European war we see the grim hand 
of fateful progress, shifting to America the world’s 
eenters of many more peaceful activities than ever 


before, and almost guaranteeing that America for 
fifty years shall be trade’s great field and factory. 


—Walt Mason. 


As John Hay said prophetically at the McKin- 
ley monument unveiling: ‘‘That world leadership 
which has during all history resided always some- 
where between the banks of the Euphrates on the 
east and the banks of the Thames on the west, has 
silently moved to the banks of the Hudson, almost 
between daylight and dusk!’’ 

Yes, it’s to be a great New Year! 
—J. G. F., in Advertising & Selling. 
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Team Work in Selling 


By Wm. H. Price, Advertising Manager, United States Gypsum Co., Chicago, Il. 


At the 
ers’ Supply 


National 


Chicago and the 


Build 
West 
Supply Dealers’ As 
William H. Price, adver 
the United States Gypsum Co., 
‘*Team Work in Selling.’’ 


Mr. Price, who has been with the United States 


recent conventions of the 
Association at 


\ 


Virginia Lumber and B 


suilders’ 
sociation at Parkersburg, 
tising manager of 
delivered his address on 
Gypsum Co., for the past eight years, was born at 
Dubuque, Ia., and raised in the south, making his 
Atlanta, Ga. His father 


was, for many years, an officer of the Southern Rail 


home at Gainesville and 


way and his uncle, Col. W. P. Price, during his life 
took an active part in the political life of Georgia, 
being a prominent attorney of that state. His in 
terest in the uplift of humanity through the work 
ing of the soil led him into the study 
with the that he 
Agricultural College at 


of agricul 
the North 


Dahlonega. As a 


ture result founded 
Georgia 
token of respect and appreciation for the valuable 
work performed, his neighbors repeatedly for eight 
him to the United States Congress. 

Mr. Price, or ‘‘ Billy,’’ as his 


spent 


times sent 


friends know him, 
business, 


the 


newspapers, 


his early youth in the newspaper 


serving several years in journalistic work for 


Associated Press and for independent 


About eight years ago, for the purpose of perfect 
ing himself on the knowledge of gypsum products 


Mr. 
department of the United States Gypsum Company 


and how to sell them Price entered the sales 


and for three years worked in some of the south 
eru states, where by codperative methods he prac 
tically eliminated competition, in all cases making 
the dealers his friends and staunch supporters of 
the company he represented. 


Because of the ability to instruct retailers in the 


art of selling gypsum products, he was made adver- 
tising manager of the company five years ago, in 


which position he has grasped the opportunity of 
producing high class advertising matter. The man 
ner in which his department has developed its co 
operative work and enabled materially in the sale 
of the U. 8S. G. 
position to speak on the above topic.— 


In all lines of 
rounding the 


output places him in a peculiar 


Editor. 
business—in all the activities sur- 
production of raw materials, their con- 
version into manufactured articles, their transporta- 
tion, their distribution to the consumer—the funda- 
mental problem is selling It is a vital question with 
the manufacturer as it is with the distributor—the 
Dealer—for the production of an article, however ex- 
cellent, that cannot be sold or is not sold or is not 
properly sold, is labor totally or partly lost. 

For this reason the question of salesmanship is of 
inexhaustible interest to live business men, and it has 
seemed to me that I can make best use of the privilege 
of addressing you in trying to concentrate your atten- 
tion for a few minutes on an aspect of salesmanship 
which has in recent years aroused a great deal of 
thought and discussion and which must surely be of 
interest to you, a representative assembly of American 
salesmen, and employers of salesmen. 

The aspect of salesmanship I wish to discuss is 
“Team-work in Selling.’"’ A term which covers the 
combined efforts of producers, distributors and sales- 
men, whether employed by the manufacturer or dis- 
tributor I shall incidentally have to refer to the 
salesman-link in this chain of co-operative effort but 
what I am particularly concerned with is to show how 
the manufacturer and the distributor by uniting their 
selling activities can both achieve far better results 
in the sale of builders’ supplies: 

That is what we are all after—better results—better 
business. But we are not going to get better business 
merely by wishing that business were better And of 
all idle occupations the most foolish is to spend time 
thinking and talking of what might be done if this 
and that condition were improved For instance, if 
the European war were only over! Smile, cheer up, 
don't worry! The “‘detonations’’ of the big guns across 
the creek are not going to blow good business out of 


the United States America is commercially bomb- 
proof. Business is good only as it is made good by 
the application of human brains and energy. Funda- 


mentally this is a mighty good country to do business 
in because there are so many people in all parts of it 
who have the means to buy the things which you and 
other dealers have for sale. So forget about the pos- 


sibility of bad conditions. ‘‘Hard times’’ is largely an 
imaginary cyclone that spends most of its fury around 
the inefficiently organized and poorly managed busi- 
ness. 

Business success in the builders supply line is predi- 
cated upon delivering the goods—getting the business 


To get the most out of any market or territory in the 
easiest, best, most satisfactory way calls for ‘‘team 
work”’ on the part of the manufacturers and supply 


dealers 

Just what is ‘‘team work’’? The phrase itself needs 
no explanation but its application to salesmanship I 
think can be made clear by citing what seems to me 
to be a typical case of successful ‘“‘team work’’ in the 
exploitation and sale of a manufactured article It 
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would be invidious to refer to any case in the building 
supply business as typically successful, so I prefer to 
illustrate from a line in which you are not directly 
interested. 

I refer to the phenomenal success of the Hot Point 
Electric Heating Co. of Ontario, Cal. Situated way 
out on the coast, clear across the continent from both 
raw material supply and consumer markets, it has in 
a few years, with more or less inferior goods, reached 
twice the output of its numerous competitors, many 
of whom were in the field years ahead. 

What is the explanation? Simply this, the Dealers 
linked up local sales work and advertising with the 
concentrated sales work and advertising of the manu- 
facturers, which developed a local merchandising 
movement with force in it. The result of this ‘‘team 
work,"’ this concentrated, earnest co-operation on the 
part of the Dealer, Hot Point goods were sold ahead 
of any of the older, better established electric utensils 
Now a nation-wide consumer demand for Hot Point 
has been developed which makes the line very attrac- 
tive to the dealer. The dealer has secured an estab- 
lishment that means more business and more profits 
to him by reason of this intelligent, timely co-oper- 
ative work in selling goods In linking up with the 
manufacturer's sales work hundreds of thousands of 
lines of newspaper advertising was done by the Dealer 
at his own expense to promote Hot Point sales and 
it was this local advertising that did most to get the 
business. The advertising and sales efforts of the 
manufacturers themselves were simply the self- 
starter The local advertising done by the dealer 
cashed in on the work of the manufacturer—it con- 
tinued the interest—told the prospects where they 
could see and get the goods. It concentrated the na- 
tion-wide campaign in the dealer’s own community 
and carried the momentum right to the consumer's 
pocketbook Now to deal specifically with the build- 
ers’ supply business, let us briefly consider the proper 
relations that should exist between the manufacturer 
and the dealer. 

Recognizing that business is no longer done in a 
whisper and that we must talk right up in the meet- 
ing if we expect to get anywhere, I desire to discuss 
this question of ‘‘team work’’ quite frankly. Some 
men are like the little boy who “disliked his teacher 
because she didn’t teach him nothin’ that he knew.” 
In this case I make a bid for the teacher's job. 

In the builders supply business if the manufacturer 
is indifferent to the dealer's interest or the dealer is 


indifferent to the manufacturer's interest the result 


is lost motion. There is not only sand in the gear 
box but some of the spark plugs are missing. There 
are, of course, peculiarities in every line requiring 
different treatment. There can be no hard and fast 
rules for all conditions of trade, character of goods, 
etc,, but there are two factors absolutely essential 
to the greatest success: First, the production of an 


article of a quality that will repeat, with a real service 
behind the goods; secondly, a dealer who will properly 
support the manufacturer's trade policy by properly 
presenting the merchandise to the Dealer's trade. 

Let me explain more fully what I mean by the first 
of these essentials—the production of an article of a 
quality that will repeat with a real service behind 
the goods. 

You may say: “Why, of course, if the article isn’t 
right—if it isn’t good enough to bring a customer 
back in case he needs more of its kind, the dealer 
doesn't win out and—what is more—the concern who 
makes it, won't stay in business.’’ Well, that’s true, 
but that’s only part of the modern conception of a 
manufactured article which ‘‘makes good.’ Modern 
methods demand an article that will repeat with a real 
service behind the goods. I repeat; A real service be- 
hind the goods. Without that service, all the efforts 
of the manufacturer and the dealer may be wasted 
wholly or in part. 

It is not enough to make a good article, it must be 
a salable article—-one capable of giving the consumer 
full value received for his investment—a provision 
must be made for selling it—that is, for making its 


merits known to the consumer True merit may 
slumber peacefully beneath the buyer’s nose. Intensi- 
fied selling methods now prevail; to be noticed one 


must be aggressive and impressive. 

This is the modern conception of business, a con- 
ception brought about by the multiplication, expansion 
and diversification of modern American industry. 

A great philosopher once said that “if a man makes 


a better rat trap than his neighbor the world will 
beat a path way to his door in order to buy it.” 
Nothing of the kind—not in these days, at least. The 


rat trap that is going to be sold must not only be 
excellent of its kind but must be brought to the atten- 
tion of the public. Otherwise, it is going to be a 
“rot trap’’ and stay on the shelf with its merits un- 
known, or naturally be classified as hard stock by the 
dealer. 

You see what I am driving at. 
must keep in mind the necessity of selling what he 
makes—not simply making it as good as he knows 
how. It is comparatively easy to manufacture a good 
ta to keep it moving against competition requires 
skill. 

In the manufacturer's calculation of the cost of any 
article to him there ought to be included that part 
of his expense of distribution and selling which falls 
naturally to him, just as in the dealer's calculation 
of what an article costs him there ought to be included 
the figure which represents his expense in selling it 
properly. 

The manufacturer who makes a good product and 
who is alive to the interest of the dealer as well as 
to his own, realizes that his task does not end with 
the production of an article and placing it somehow 
in the dealer’s warehouse. He must assist the dealer 
to make that article move. He must do his part in 
acquainting the public with his product, in advertis- 
ing it and educating the particular class of the public 
who are possible users as to its uses and its ad- 
vantages, and it is in this educational effort that there 
is scope for ‘‘team work’’ by manufacturer and dealer 
if maximum results for both are to be enjoyed. 

The old notion of a manufacturer and ‘not yet 
altogether obsolete’’ was of a man absorbed wholly in 
materials, processes and machinery—whose whole in- 
terest was centered on turning out the very best 
thing of its kind, from the best available materials 
and in the most economical way. Well. the progressive 
manufacturer of today is concerned not less, but rather 
more in all this, but in addition he is no less directly 
interested in the problem of distribution and selling. 
And no manufacturer is living up to modern standards 
of business who does not give sufficient thought to 
the question of how he is going to help the dealer 
sell his goods. And no manufactured article has its 
cost properly estimated unless there is included in the 
price to the dealer an amount which represents the 
manufacturer's expense in exploiting it to the avail- 
able public. 

No one has placed a limit on your possibilities as a 
dealer except vourself. There is no limit on the pos- 
sibilities in retailing. The livest and most successful 
merchants in the United States are retailers—and in- 
variably they have developed from small beginnings— 
but you cannot succeed as a retailer if you travel in 
a rut—or in circles. 

There is a way for vou to break into new territory. 

There is a way to get the right sort of co-operation 
from manufacturers. 

There is a way to attract new customers. 

There is a way to hold old customers. 

There is a way to combat the “just as good 
petition.”’ 

There is a 
materials. 

There is a way to differentiate your line from similar 
goods, 

There is a way to extend vour market to more se- 
curely establish it for yourself, and make more money 
as a supply merchant. 

It’s simply a matter of handling the right goods and 
doing business on the right basis. Efficiency plays a 
bie part in modern business. 

Every new customer you secure for material you 
handle comes from one of two sources—either they are 
new users whom you or your manufacturer have edu- 
cated, or they are your competitor’s customers whom 
you have educated. The loss of a customer may not 
only mean the total loss of your investment in your 
customer and the loss of future profits, but it also 


The manufacturer 


com- 


way to strengthen preference for your 
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means, in a degree, that your investment in that 
customer has even been transferred to your competitor 
and that he will reap the profit from a demand that 
you expended your money and effort to create. 

To get and hold customers you must show them an 
advantage and make them prefer to do business with 
you. 

In contradistinction to the dealer in food stuffs, 
clothing, etc., where constant demand is possible, the 
builders’ supply merchant, with some exceptions, is or 
should be continually looking for new customers. A 
single customer may not have occasion again to pur- 
chase building material in a life time. Well-built 
houses outlast a generation. 

Because of this condition if maximum results are 
secured in carrying on a builders’ supply business it is 
certainly necessary to pay special attention to follow- 
ing up these prospective new customers. If a cam- 
paign of education is essential to any business, it 
certainly is to the dealer in builders’ supplies 

It should be remembered that the best crop comes 
from the most fertile soil. Fertility comes from culti- 
vation. The intensity of cultivation determines the 
value of the crop. Therefore, if you are not equipped 
with a system of sales machinery whereby this may 
be effectively and economically done then you are not 
properly cultivating your market or getting the most 
out of it in prestige and profits. This calls for ‘‘team 
work” on the part of the manufacturer and dealer. 
Enlist the services of the manufacturer—let him help 
you do this missionary work. 

When you have merchandise of merit push it. Tell 
your story in a manner which will bring out the 
points of superiority lucidly and convincingly. If you 
are unable to devote the necessary time to do this, 
use the sales and advertising departments of the 
houses you buy your goods from. Make them give 
you the sales support that you as a distributor of their 
products are entitled to. Then link up your own 
forces properly with the manufacturer and go to it 
and stick at it. You will find that some of the manu- 
facturers are well equipped to give you this support. 
You will find that they can be of material help to you 
and that they will really make your interest their in- 
terest. If you can’t get this help in promoting the 
sale of the goods, my suggestion to you is that you 
get another line that will give it to you. Find a re- 
sponsive interest and then use it and use it fully. 

Do you employ salesmen? If you do, I assume that 
they are good salesmen. You cannot afford to use 
good salesmen to hunt up prospects. You cannot even 
afford to have them perform the elementary, or mis- 
sionary and educational work that must precede every 
sale. Your salesmen should be ‘order closers’’ not 
missionaries. You can make them ‘order closers’ by 
paving the way for them with direct forms of adver- 
tising. A series of letters, folders, or booklets worked 
out in some definite campaign style should be used to 
interest the prospect before the ‘‘order closer’ gets 
on the job. In these letters or pieces of literature 
there should be a punch or a kick—real interest 
creators. The ‘order closer’’ starts in where the ad- 
vertising-sales literature leaves off. Such treatment 
or preparation saves the salesman’s time because in 
many cases he finds a receptive prospect—the adver- 
tising-sales literature has done its work—helped the 
salesman to bring home the bacon. He does not have 
to spend 9/10 of his time telling whom he represents 
and what they handle, leaving only 1/10 of his visit 
for selling effort. The absence of this kind of work 
is what often makes the salesman’s road rocky, dis- 
couraging and expensive. That missionary or pre- 
liminary effort by the use of advertising-sales liter- 
ature, concentrated on prospects is a mighty good way 
to put “pep” into your salesmen and keep it there. 

Many of the progressive manufacturers of the coun- 
try have dealers’ service bureaus, equipped to furnish 
attractive booklets, folders, etc., advertising the deal- 
er’s name and business which are furnished gratis to 
the dealer. Some of them recognizing the need of 
close ‘‘team work” in promoting sales have gone a 
big step further and are furnishing an actual adver- 
tising service to the dealer This includes not only 
localized conv but expensive engravings or electro- 


AT THE ANNUAL BANQUET AND ENTERTAINMENT GIVEN BY THE LIME MANUFACTURERS’ 
RETAILERS ON FEB. 16, 180 LIME MEN WERE PRESENT. 
OF THE POPULAR EATING PLACES LOCATED IN 


DELPHIA 


WAS KUGLER’S RESTAURANT, 


ONE 


types for the dealer's local newspaper or other adver- 
tising purposes. 

The dealer who does not take advantage of the 
proferred help by the producer to win sales and to 
aid the dealer in establishing his market is preventing 
the flow of profits to his cash drawer. He is overlook- 
ing a good bet and his oversight hits him in a vital 
spot. 

The dealer, it is fair to assume, is convinced of the 
merits of the article of which he buys a supply If 
not convinced, why buy it? And if convinced, why not 
transfer his conviction to others—to actual or potential 
customers; in your case to your architects, to your 
contractors, to your plasterers, builders and such other 
specific classes within your field of operation If you 
believe in your lines you should talk them up; if 
you don’t believe in them you should discontinue them 

The manufacturer who has supplied or is ready to 
supply on request a whole arsenal of advertising am 
munition in the shape of folders, circulars, booklets, 
letters, mailing cards, signs, newspaper ads, electro- 
types, etc., etc., has done considerable of his part in 
“team work.’ If the dealer fails to do his part in 
the proper application of this and other available sales 
helps the manufacturer suffers, but the dealer suffers 
equally as much Both lose. Codperation is a matter 
of 50:50 in gain; each of it means loss in the same 
ratio. 

A dealer with the right merchandising instinct is 
not going to under-estimate the value of this trade 
hélp. He is going to realize that when he. uses ad- 
vertising of this character bearing his imprint he is 
advertising himself and his business at the manu- 
facturer’s expense. Also, he is not overlooking the fact 
that this advertising is not only putting him in direct 
touch with live prospects for the particular product 
advertised, but these prospects also are in many cases 
prospects for other lines the dealer carries He real- 
izes the value of using newspaper space. He knows 
what it is daily accomplishing for the great depart- 
ment stores. He knows that a live paper makes a 
live town. 

The dealer who sits inactive and fails to utilize all 
this advertising-sales power, who fails to connect up 
with the efforts of the manufacturer is in the ridicu- 
lous position of one who should build a mill close by 
a river—a mill meant to run by water power, and who, 
instead of making the preparations necessary to divert 
the water to his mill, simply folds his arms expecting 
that the water will somehow rise to the level of his 
water wheel. 

I repeat that the dealer who fails to use the ad- 
vertising-sales power offered him by the manufacturer 
of a legitimate product must be unaware of the profits 
that lie in intelligent publicity, or is criminally negli- 
gent of his own best interests. 

But that is not all. Most dealers are wise enough 
to make some use of the advertising matter which is 
put in their hands by the manufacturer, but many of 
them have no clear idea of all that is implied in the 
right kind of “team work" by manufacturer and 
dealer. 

The dealer must not be a mere passive channel of 
distribution for the selling helps supplied by the manu- 
facturer. His interest must be active and intelligent 
if good results are to be won. It may be taken for 
granted that his heart is in his business, but his 
heart must be kept pumping good red blood—business 
push and enthusiasm—with a purpose back of it. 

The best kind of advertising follow-up—better than 
any series of fcllow-up letters or circulars that could 
be devised, is the dealer's own heart-to-heart talks 
with possible customers, his own unremitting effort to 
“push a good thing along,’’ once he is convinced that 
it is a good thing. 

In every case and in all cases he must bring to bear 
the knowledge and enthusiasm he possesses. Common 
sense and vigor must pervade all his business rela- 
tions. He will neglect no opportunity to cultivate the 
good will of his community through the best kind of 
service, for good will is directly related to good busi- 
ness, to profits And having made up his mind to 





employ modern methods for all they are worth right 
through his business, he will not be found employing 


old, disused and discredited methods, such as for in- 
stance, buying goods that he knows to be inferior 
from Bill Smith simply because Bill Smith is an old 
really new “good one’’ to tell him 

In a word “team work" from the dealer's stand- 
point is head work and heart work, and no dealer who 
gives it that kind of interpretation and lives up to it, 
friend or a good sort of fellow, or has always some 
is likely to regret it when he figures up his profits 
Let it sink deep that in the tale that dollars tell 
there’s always a chapter in every live dealer's ex 
perience that speaks eloquently of team work 


Manhattan Dealers in Annual 


Meeting. 

New York, Mareh 19 At the annual meeting of 
the Association of Dealers in Masons’ Building 
Materials of New York, held at 18 Broadway. 
Thursday afternoon, March 18, Francis N. How 


land, of the old established firm of Candee, Smith & 
Howland, was reélected president for the thirteenth 
consecutive time. The meeting was featured by an 
informal discussion of the problem now in issue be 
manufacturers and dealers re 


New York 


president was empowered to appoint a committee 


tween the cement 


garding trucking in 


City, and the new 
which he will announce later, to take this matter 


up for further consideration. The lighterage situa 


tion in this harbor was also informally discussed, 
but no action was taken, since the new tariffs have 


been suspended until May 1. 


Empire State Dealers Ready. 


All is in readiness and retail dealers of the Em- 
pire state are waiting for the annual meeting of 
the New York State 
to be held at the Utica 
Wednesday 


According to 


Builders’ Supply Association 
hotel, Utiea, N. Y., on 
and Thursday, Mareh 24 and 25. 


President George D. Elwell, a 


splendid program has been arranged and assur 


ances have been received from a large number of 


retailers that the convention will be well attended. 
A large number of 


interesting subjects will be 


taken up for discussion, among them the division 
of the state into districts for the purpose of bring- 
ing together the dealers of the districts. 


that 


various 
retailers with 


togefher at 


It is believed this will enable 


kindred 


quent periods. 


problems getting more fre- 


In addition to the business program of the con- 


vention entertainment features similar to those 


New Yor 


its members in the past 


which the association has provided for 


have been arranged. 








BUSINESS DISTRICT. 


ASSOCIATION OF EASTERN 
THE SCENE OF THE ENJOYABLE 


PENNSYLVANIA TO PHILA- 
FEAST, AS DEPICTED ABOVE, 
THE CENTER OF PHILADELPHIA'S 
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West Virginia 


The second annual convention of the West Vir- 
ginia Lumber and Builders’ Supply Dealers’ Asso- 
ciation, which was held at the Chancellor hotel, 


Parkersburg, W. Va., on Wednesday and Thursday, 
March 10 and 11, was one of the most enthusiastic 
meetings ever held by retailers of building materials 
and the program consisted of features which would 
give credit to an organization many times the age 
of the West Virginia body. When 
was called to order on Wednesday morning the as- 


the convention 


sociation boasted of 62 members, which was an ideal 
membership for such a youthful organization, but 
before adjournment on Thursday this number had 
been more than doubled. As a result of the active 


interest of the retailers of the state, enthusiasm 
was prominent among the organizers and charter 
members. 

The meeting was called to order in the convention 
hall hotel, 10:30 
Wednesday morning with President W. E. Minter 
in the chair. After invocation by the Rev. E. A. 
Culley, Mayor Allen C. Murdock welcomed the as 


sembled visitors to Parkersburg. 


of the Chancellor promptly at 


In extending the 
keys of the city to the association he made a brief 
but interesting speech to which W. W. Scott, of the 
Scott Bridgeport, Ohio, responded. 
President Minter, of Huntington, W. Va., 
read his annual address, in which he brought out 


Lumber Co., 
then 


forcefully the necessity of general co-operation be- 


cause of keen competition, increased costs and re- 


duced margins of profit. The address in full 
follows: 

This is the first annual convention of the West 
Virginia Lumber and Building Supply Dealers Asso- 


ciation, and I am glad to see so many present. I 
am sure you will feel well repaid for your visit after 
you have attended this convention and have heard 
discussed in the very able manner in which they will 
be handled, many subjects of vital interest to each 
and every dealer. 

This association had its beginning in the extreme 
southern end of the state It started with a small 
monthly meeting of the supply dealers on the Norfolk 
& Western section, who met once a month and dis- 
cussed matters of interest to each other. They found 
the results accomplished were so encouraging and of 
so much interest and benefit to all that they set 
their faces to greater tasks and your state assocla- 
tions is the result of those efforts : 

This association held its first meeting in the city 
of Huntington in April of last year, at which time the 
organization was perfected, the constitution and by- 
laws were drafted and accepted and .officers and di- 
rectors were elected. ee) 

The object and purposes of the association were 
stated and it was easily apparent that the interest of 
the hardware dealers, the electrical and plumbing sup- 
ply dealers and dealers in paints and general and special 
building materials of all kinds were identical with 
the lumber and building supply dealers and the invi- 
tation was given to come over and join forces with 
us and we are glad to be able to claim some of the 
most representative hardware, plumbing and electrical 
supply dealers in the state as members of our associa- 
tion, We now have a membership of considerably over 
100 members and we have laid the foundation for a 
splendid association. If each member will put his shoul- 
der to the wheel and help to push and boost we can ac- 
complish more good for our business than most of us 
could hope for—though we were late in the year in 
perfecting our organization, last April, we have done 
a great deal in the few short months we have been 
in operation, and perhaps more than most of you 
know. 

It was the fond hope of the directors, after working 
very hard for a long time, to be able to report at 
this meeting the passage of a lien law which would 
have saved the dealers of the state many thousands of 
dollars annually, but, unfortunately for us, it was at- 
tacked by some interests for political purposes and 
being nonpolitical in its aims and entirely neutral in 
its politics, it was torpedoed in trying to run the 
blockade in a very partisan legislature and was lost 
by a close margin 

Until this association was formed the interests of 
the dealer were ignored by many manufacturers and, 
although gross injustice was often done the local 
dealer, he was helpless in his efforts to correct these 
abuses and had to stand by and see the only business 
worth while in volume taken from him by the manu- 
facturer and he was forced to go to this same manu- 
facturer oftentimes to buy when he reached the point 
of wanting to replenish the stock for his store or vard 

This matter of building a fortune for our loved 
ones or even that of living and laying aside a safe 
amount to make one feel free from the pangs of pov- 
erty in the evening of life, when the shadows begin 
to lenthen to the Eastward, is a lifetime job and we 
cannot afford to make many mistakes in reaching 
the goal. Too well does every dealer know the folly 
of trying to compete successfully with his source of 
supply, yet until this association was formed we found 
ourselves in a large measure in this position. I don’t 
mean that all of the manufacturers would disregard 
their duty to the dealer but there were enough who 
did come in and take such business as would develop 
in profitable volume or else establish such prices as 
would leave the dealer no profit. 

The dealer was not the only one who would suffer 








under this lack of organization in the past. A hard 
ship equally as great was forced upon the wholesale! 
or manufacturer who did protect the dealer and at- 
tempt to market his products through legitimate chan- 
nels—he and the local dealer would both lose. This 
condition held out a special inducement to the factory 
or mill to cut out the dealer and go direct to the 
consumer If it were possible for the consumer to 
buy all of his supplies direct from the factory or mill 
at a saving, I would be the last one to raise my voice 
in protest, but the local supply house is just as much 
a necessity as a local telephone, or local drug store 
or grocery store and, being a legitimate business and 
a necessary business, as no one will dispute, the local 
supply has certain rights and those rights should 
be respected 

I want to sound a note of warning here and now 
It is this: we cannot guard those interests as in 
dividuals, it can only be done by a strong association 
in which every member is willing to do his part. It 


house 


is the duty of every member of this association to 
demand a square deal from the wholesaler or manu- 
facturer and likewise give the wholesaler or manu 
facturer a square deal It is not a difficult matte 
for every dealer of this state to find out the police 

of the firms you buy from Write to the secretary 
he is always glad to hear from you, and ask him 


what the policy of the people you buy from is in 











G. J. DICKERSON, SECRETARY, 
VIRGINIA LUMBER & BUILDERS’ SUPPLY 
DEALBRS'’ ASSOCIATION. 
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other sections. Your secretary can give you this 
information and he is always more than glad to hear 
from the dealers on association matters. 

I wish I could burn into your memory the neces- 
sity for closer co-operation with your secretary. When 
you find you have anything of interest to yourself 
or any other member of the association, write the 
secretary and tell him about it; furthermore, I would 
say that he can only find out the troubles through- 
out the state as you report them to him. The secre- 
tary has been so successful in all of the matters he 
has undertaken that he is trouble hungry; he is just 
itching for new fields to conquer. Men are more or 
less alike the world over, and I believe if you find 
a man who is not straight, honorable and upright in 
one section he will not be different in other sections, 
if similar conditions and temptations should arise 

I do not believe there are very many cases where 
the dealer is mistreated by the wholesaler or factory 
that could not be corrected if a protest was lodged 
againts such firm by a solid front from the supply 
dealers 

In entering a protest I believe the matter should 
be weighed through calm deliberation and no firm re- 
ported as being unethical in its transactions unless 
the facts in the case should warrant it after he is given 
an opportunity to be heard in the matter. I do not 
want our association to claim anyhing but what be- 
longs to it and if we are to succeed it can only be 
on a fair and square basis or principle which recog- 
nizes alike the rights of both our source of supply and 
our customers. 

There was a time when this was a very attractive 
line of business; it was not hard to make a good 
profit on our, investment, but each year we see our 
cost of doing business increase—we have been com- 
pelled to add labor saving devices in the way of 
equipment and machinery, we have had to increase 
our investment in stock facilities, our competition 
has increased many times in recent years and our 
margins of profit have been trimmed closer and closer 
and our losses in bad accounts have grown larger 
until it has reached the point that if we are to con- 
tinue in this line of business and succeed we can 
only do so by strictest economy and closest co-opera- 
tion in the matter of credits and the elimination of 
lost motion in our business and by claiming by con- 
quest the business which belongs to the dealer. 

When one goes to the bank and tells the banker he 
needs money, the banker asks what security one has 


Retailers in Banner Convention 


to offer. That party 
matter of business; 
toms require 
in our 


accepts the question as a 
he knows that the business cus- 
security at the bank. Is it always so 
business; do we always have our accounts 


secured before making shipment or delivery? I fear 
we do not and yet our margins of profit are so close 
that we cannot lose many accounts and come out 
at the end of the year with a profit. What is the 


reason for this and what is the remedy? 
| believe, is that in the first place we are all too 
anxious to sell and we have gotten into the habit 
of sorter-taking-chance-along with the contractor un- 
til it has become second nature or habit and we all 
know that it doesn’t take a bad habit very long to 
get a hold on us. While this habit has been forming 
on us it has likewise been growing on the customer 
and contractor until they have reached the point 
that they become offended oftentimes if we ask for 
security. Our customers often tell us if we don’t 
want to sell them on credit they can go across the 
street and get all the credit they want and prove it 
by doing so. The remedy for this is for the dealers 
on both sides of the street to demand that their ac- 
counts be secured. The reason the banks can ask 
and get security is because they all do it It would 
be just as easy in our business (if each one in our 
line would do it) to require our customers, partic- 
ularly on contract work, to secure our accounts and 
in that way we can eliminate one of the greatest 
drawbacks to our business, that of losses and bad 
accounts, 

I fear we have grown to be too lenient and loose 
in our methods as an industry. I believe that losses 
in bad accounts and also the unknown cost of doing 
business with most yards, are two of the most im- 
portant matters for consideration. I shall not at- 
tempt to cover these subjects, however, as we are 
very glad to have some of our wide-awake members 
down for these numbers on our program. 

My term of office expires with the election of officers 
at this convention and I feel that I would be negiect- 
ful of my duty as president if I did not take this 
occasion to advise you of the necessity of each mem- 
ber becoming an active member—I mean active in 
the interpretation of doing something as a member. 
Some time ago I talked to a gentleman with refer- 
ence to his firm becoming a member of the associa- 
tion and he told me that his firm belonged to several 
associations but he could not see that they got any 
good out of them. He said, ‘“’Tis true, we never 
go to the conventions or take any part in them ex- 
cept paying our dues.”” Now, we do not want this 
to be our experience. This association will benefit 
you, in a large measure, to the extent you participate 
in the workings of it. We could not expect our 
business to become a success by simply paying in 
our capital stock to the treasurer of the company and 
stopping there. We must have an organization: we 
must have workers and we must work. The church 
is the grandest institution of our land, yet if we 
simply pay our dues to the church and failed to at- 
tend its services, the church would soon decay. 

As a rule our reward is measured by our efforts— 
we get out of most things the result of what we put 
into those things; we reap what we sow. The same 
is true with our ass®ciation and if you will put your 
enthusiasm and hearty efforts into the work you 
will find a profitable field for your efforts. ; 


Following the reading of the minutes of the previ- 
ous meeting by Secretary G. J. Dickerson, of Hunt- 
ington, W. Va., President Minter appointed a nom- 
inating committee composed of the following men: 
G. M. Mossman, Huntington; G. A. Grishaber, 
Charleston; A. M. Finney, Charleston; W. H. 
Klieves, Wheeling; N. N. Jenkins, Bluefield, and 
KE. L. Davidson, Parkersburg. The morning session 
then adjourned. 


The reason, 





Wednesday Afternoon’s Session. 


The many achievements of the past year were 
mentioned in a report by the secretary at the open- 
ing of Wednesday afternoon’s session, which wae 
held in the Parkersburg Y. M. C. A. The phenomenal 
growth of the association and the encouragement 
and interest given it by the retailers of the state 
Follow- 
ing this report, an account of the condition of the 
treasury was given by Mr. Dickerson who holds the 
dual position of secretary and treasurer. 

‘*Codperation’’ was the subject of an address by 
C. R. Garrett, of Atlanta, Ga. Mr. Garrett, who is 
a special representative in the southeastern part of 
the country for the Morgan Sash & Door Co., Chi- 
eago, is a thorough believer in the codperation 
policy and advocated a closer fellowship between 
competitive dealers as well as between dealers and 
manufacturers. 

W. H. Price, advertising manager of the United 
States Gypsum Co., Chicago, Ill., secured the un- 
divided attention of the assembled retailers when he 
addressed them upon the subject of ‘‘Team Work in 
Selling.’’ This address was the same as the one 
delivered by Mr. Price before the National Build- 
ers’ Supply Association at its convention in Chi- 
cago last month, with the exception of additional 


made the report exceptionally interesting. 
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audience to 


comments on the subject which the talk at the 
had 


address is 


meeting inspired ‘his first 


The 


tional 


make. printed elsewhere in this 
issue. 

W. H. Evans, general manager of the Par! 
Builders’ Material Co., 


sion at the 


created a general discus 


close of an interesting talk on ‘Cost 


1 the Builders’ Supply Business. 


and Economy i 


Mr. 


de rs’ s ipply 


felt 


Evans who has been in the bui 


business less than 18 months stated that he 
highly complimented when in being introduced the 


president said he had made a success of the business. 


which Mr 


One of the first perplexing questions 
business, re 


sought to solve after taking charge of the 
to ‘“‘costs.”” Investigation disclosed the fact that in Aug 
1913, it was costing the company 42 per cent to do busi 
ness After much study and rearrangement of the methods 
of handling supplies and working material there was a 
reduction of 25 per cent, so that today this company is 
doing business on a 17 per cent i 

He emphasized the fact that in order to make a success 
of business a man must know If and his resources and 








ist, 


basis 


himself 


how to use the things in his possession He stated that 
every man has wonderful resources which could be used 
to great advantage if they were only brought to light In 


illustrating these points he dwelt on the marvelous revolu 
tions which electricity, steam, water and wind havé 
brought since being harnessed by mankind, 

Dwelling on economy he made the remark that 17 y 
of service in the employ of the B. & O. railway had taught 


ars 


him the full meaning of the word. It is not the big items 
that teach real economy, but the small and apparently 
insignificant details He condemned cheap labor, calling 
it inefficient. A man who can be hired at exceptionally 
low wage cannot produce very much, because he is not in 
a condition to produce anything worth while. As a demon 
stration of the truth of this theory he explained that the 
force in. his employ has been reduced from nine to five 
men and that with the present force he is doing thre 
times the work formerly done. They are different men 
and better men than were formerly employed. They re- 
ceive a higher wage, but everyone is a walking advertise- 
ment for the firm If men are underpaid they are con 


tinually knocking and whether an employer rea'tizes it or 
not they have their hands continually in his pockets. 
Mr. Evans emphasized the fact that an organization 
must exist in every business and that where such an 
organization is lacking the cost of doing business is greatly 
increased. In a perfectly organized builders’ supply busi 
ness, especially where concrete blocks, brick and other 
products are made, it is valuable to inaugurate system 
and with its aid compare each day’s work with its prede 
cessor. In conjunction with this it is advisable to take a 
daily invoice of materials on hand, which can be easily 
done by figuring the amount of material received and the 
amounts sold or used In connection with the manufac- 
turer of concrete products, Mr. Evans emphasized the 
value of consulting the laboratories of the various cement 
companies for the purpose of receiving accurate informa 
tion as to the amount of sand the different cements will 





take. In this manner the cost of production is placed at 
correct figures and the quality of the material produced 
ean be relied upon. Inaccurate information will either 


a superfluous amount of cement or in 


the use of 
decreases quality of the prod 


which materially 


result in 
skimping, 
uct. 
One of the most valuable assets that the builders’ sup 
ply man may use in his business is truthfulness, accord 
ing to Mr. Evans. He claims that being on the square 
with everybody is a great factor in a successful business 
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In the discussion which followed, President Mi 
ter brought out the fact that his firm has learne 
that cost at least 25 cents per ton for the handling 
of plaste r, bags, ete., and it is these little items 


Davidson, 


that get into the costs. FE. L 


burg, called to the attention of the assembled deal 
is made until they have 


the 


nothing 


ers that 


least six per cent of money invested 


A topie which was thrown open for general dis 


cussion was on the program under th titlh 
**Needed Legislation.’’ This brought up the ques 
tion of the lien law which had been presente t 


the legislature and defeated, largely because it was 


not understood. At the conelusion of the discus 
sion on the necessity of the lien law the questions 
of ‘‘Credits’’ and ‘‘Slow Pay’’ were discussed with 
the result that a committee was appointed for the 


purpose of preparing a resolution having in mind a 


uniform system of extending credits. The commit 
tee 
Mann, Huntington; H. E. 
Davidson, Parkersburg; W. H. 
and G. M. West, Clarksburg. 


Realizing the value of publicity and the advan 


consists of P. M. Snyder, Mt. Hope; F. M. 
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press in 
interest to retailers, President 
ter appointed a committee as 
Mott Mossmann, Huntington; J. W. 
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press 
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E. Hodge, 


The chairman also appointed a con 


Charleston. 


mittee on general resolutions consisting of F. M. 
Mann, Huntington; C. A. Short, Shinnston; C. H 
Whitescarver, Williamson; C. W. 


Va., and M. Savage, of Charleston. 


Pierce, Graham, 

In an attempt to arrive at some systematic meth- 
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adopt a form to be sent to all members of the asso- 
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with the diversified lines of building material as 
follows: 
rik MENt 
Yellow Pine Saplings 


Fumed Oak Filler in Cups 


Pickled Acorns Hemlock Roots au Natural 
troiled White Pine Shad a la Huntington 
Murphy’s Julian, Charleston Style 


Sweet Bread with Poplar Dressing, Maitre d'Hotel 
Kiln Dried Cronstad 
Frozen Cement 
Slab of Roast Turkey with Painted Jelly, Bluefield Styl 
Spuds Mashed, au Clarksburg 
French Concentrated Gypsum 
Plaster Board Salad with Shingle Dressing 


Face Brick in Mortar Color Sawdust Cake 


Fairmont Highballs 
Wheeling’s Pipe of Peace 


Addresses of the Evening. 


Following the dinner, President W. E. Minter, in- 
troduced Hon. H. P. Camden, of Parkersburg, as 
toastmaster. Mr. Camden congratulated the asso 
ciation upon the splendid banquet and in speaking 
of the lumber and builders’ supply dealers called 
them ‘‘good timber’’ with ‘‘not a crooked stick in 
the lot.’’ He then declared that he proposed to un 
cork a bottle of intellectual champagne (West Vir 
ginia is a dry state) to afford an inspiration to the 
evening’s toasts. With additional tributes to his 
genius, the toastmaster then introduced J. Mentor 
Caldwell, president of ‘the Parkersburg Board of 
Commerce. Verbal bouquets then became the order 
of the evening. Mr. Caldwell’s description of the 
abilities of the toastmaster and the generous manner 
in which he lauded Parkersburg and humorously 
criticised Clarksburg and Huntington brought forth 
a remark from the toastmaster after Mr. Caldwell’s 
speech that an outsider could understand why it 
was so easy to strike natural gas in the neighbor 
hood of Parkersburg. 

Following Mr. Caldwell, Secretary-Treasurer G. J. 
Dickerson, who hails from Huntington, humorously 
depicted the conditions of Parkersburg’s narrow 
streets and boasted of the beauties and comforts of 
Huntington. He concluded with a few verses of his 
own composition with Huntington as their motif. 

Former Governor A. B. White, was introduced 
as ‘‘Daddy’’ of the Board of Commerce and follow 
ing the lead laid down by the other speakers spoke 
humorously, but from the consumers’ standpoint. 

H. E. Sehadle, of Charleston, was introduced as 
one of the best pool players in the world and ex 
pressed his pleasure in being present at the con 


vention and banquet. 


The city of Huntington was again presented in a 
few lines of poetry when President Minter was 
ealled on by the toastmaster. 

W. R. Scott, of Bridgeport, Ohio, was called upon 
to state why he persisted in retaining Ohio as his 
home state while he made his money in West Vir 
ginia. He stated that he considered Ohio the best 
state in the Union, although he expected that he 


would soon be compelled to move his residenee from 
Bridgeport into West Virginia, to give room in that 
citv for West Virginians, as he contemplated an in 
flux into his home town with the arrival of saloons 
there next month 

WwW. I Black, of the American Gypsum Co., Port 
Clinton, Ohio, proved to be an exceptionally well 
witl 


qualified after-dinner speaker. Well provide 
anecdotes, he spoke ent ouraging|ly of the association 
and predicted its success lle was introduced to 
speak on the merits of material which his firm does 
not manufacture and, to the surprise of those not 
acquainted with the situation but to the amusemeft 
of his friends and acquaintances, he hardly men 
tioned the material of which he was supposed to 
speak. 

The last speaker of the evening was G, A. Olsen, 
retail editor of Rock Products and Building Ma 
terials, who complimented the West Virginia or- 


vanization on its remarkable growth and the selec- 
o 


tion of its officers and the various committees in 
charge of convention arrangements. 

A specially prepared song book was at the side 
of each banqueter and under the guidance of Mr. 
Kinsey, jollity, mirth and good fellowship prevailed 
during the singing. Perhaps it was due to the 
familiarity of the tune rather than to the senti 
ment of the song that the following little ditty, 
which referred to the city across the river, filled the 
air whenever the toastmaster permitted a quiet half 
second to slip in: 

It's a long way to Marietta, 
It's a long way to go 

It's a long way over the rivet 
To get a glass of beer! 
Good-bye, West Virginia, 
Farewell, Fred O. Blu 


It’s a long, long way to Marietta, 
To get Kentucky dew. 


As a tribute to Parkersburg and members of the 
association who reside in the city, as well as to the 
entertainment committee, the following words were 
repeatedly sung to the tune of ‘‘ Trail of the Lone 
some Pine.’’ 

In the central part of West Virginia, 

Where the lumber, oil and gas combine, 
Parkersburg boys will treat you fine. 

People have plenty where I got mine, 

Old Town, like the mountains I am blue, ‘ 
Like the rest, I'm lonesome for you. 

In the central part of West Virginia 

On the good old B. & O. line. 

As a closing feature, the dining room was again 
darkened and as the assembled retailers sang 
‘*America’’ a large flag was gradually hoisted in 
the rear of the room with the spot-light showing 
to full advantage the solidity of color and the sen 
timent expressed in the ‘‘Red, White and Blue.’’ 


Thursday’s Morning Session. 


At the opening of Thursday morning’s session, 
which was held at the Y. M. C. A., Attorney J. Roy 
Mareum, of Huntington, addressed the dealers on 
the ‘‘Mechanic’s Lien Law.’’ He reviewed the 
present. statute and stated that it was antiquated 
by at least 25 years. He insisted that the business 
of the state has outgrown the law and there is gen- 
eral dissatisfaction among lumbermen and _ build 
ers’ supply dealers. It was Mr. Mareum who drafted 
the lien law bill presented to the last legislature 
and he explained the opposition to the bill by some 
of the law makers, He stated that the bill as pre 
sented had the endorsement of the State Board of 
Trade and several commercial organizations, but 
was sidetracked in the legislature because of parti 
san measures. At the conclusion of his remarks a 
general discussion on lien laws took place, showing 
the determination of the retailers to keep up the 
fight until an ideal law could be secured. 

Jesse L. Cramer, a certified public accountant of 
Parkersburg, addressed the dealers on the ‘‘ Value 
of Modern Accounting. Stating that for the past 
few years business has been bothered with in 
creased costs and decreased profits and it is essen 
tial that the successful business man keep a strict 
account of all his transactions and whenever neces 
sity requires it install new accounting systems. 

Stereopticon views portraying gypsum products 


from the mine to the finished wall were thrown 


upon the screen and the working features of gyp 
sum quarries, plaster plants and the manner in 
which gypsum products are made was thoroughly 
explained by W. H. Price. The pictures were espe 
cially interesting and showed the mining, crushing, 
grinding aud calcination of the raw material, as 
well as the method of manufacturing hardwall plas 
ter, plasterboard and gypsum tile. The pictures 
were taken in connection with the Alabaster plant 
of the U. 8S. Gypsum Co., which is said to contain 
the largest quarries and largest mill in the world. 

Due to the illness of his son, W. E. Shearer, of 
Toledo, Ohio, was prevented from addressing the 
dealers on the subject of ‘‘ Value of Supply Deal- 
ers’ Associations from a Manufacturer’s and Whole- 
saler’s Viewpoint.’’ Mr. Shearer is district mana- 
ger of the American Cement Plaster Co., of Law- 


rence, Kansas. 


Immediately after adjournment of the morning 
session, attendants at the convention lined up in 
front of the Y. M. C. A. building for a group pie- 
ture. The usual mirth and congratulatory remarks 
concerning the appearance of the men to be photo- 
graphed were not missing. An entertaining feature 
which will be remembered in connection with the 
picture was the attempt of several men in the front 
row to entice a stray dog into the picture as a mas- 
cot. The dog was either afraid of the retailers or 


the photographer, because he refused to pose. 
Thursday Afternoon Session. 


At the opening of Thursday afternoon’s session, 
Mr. Brooks, of the West Virginia state forestry de- 
partment, addressed the assembly on ‘‘ Chestnut 
Blight.’’ The retailers went on record as favoring 
a state appropriation to be placed in the hands of 
the forestry department to prevent the scourge. 

A communication from the Ohio Builders’ Supply 
Association, which referred to the resolution passed 
by that organization on Feb. 12, relative to the 
present basis of selling cement, was read and a 
similar resolution adopted, The text of the reso- 
lution is as follows: 

Be it resolved: On this, the eleventh day of March, 
1915, that it is the unanimous opinion of the members 
of the West Virginia Lumber and Builders’ Supply Deal- 
ers’ Association, in convention assembled, that the policy 
of the cement manufacturers allowing the sum of five 
cents per barrel to the dealers in handling Portland ce- 
ment is not consistent with business principles and detri- 
mental to the interests of both the manufacturers and 
the dealers and we ask the coéperation of manufacturers 
and dealers throughout the country in adopting a more 
liberal policy. 

Gail B. Hamar, of Columbus, Ohio, representing 
the Lehigh Portland Cement Co., outlined the situa- 
tion of cement manufacturers in relation to the 
present margin of protection allowed dealers and 
emphasized the fact that the manufacturers are 
ready to fully codperate with the retailers when 
the dealers learn to protect their own interests. 

Following a speech by G. A. Olsen, of Chicago, 
in regard to the importance of affiliating the state 
association with the National Builders’ Supply 
Association, a motion was made by G. Mott Moss- 
man, to refer the matter to the executive committee. 
The motion was quickly seconded and unanimously 
carried. It is apparent that West Virginia dealers 
realize the importance of affiliating with the Na- 
tional association and undoubtedly the recom- 
mendations of the Board of Directors will be to 
that effect. 

The Board of Directors was instructed to care- 
fully consider and take necessary action towards 
securing the services of an attorney as legal rep- 
resentative of the association. 


Minter Reélected President. 


Upon the recommendation of a nominating com- 
mittee the following officers were elected, with the 
president, vice-president and  secretary-treasurer 
chosen to succeed themselves. The new officers are: 

President—W. E. Minter, Huntington, 

Vice-President—George M. West, Clarksburg. 

Secretary-Treasurer—G, J. Dickerson, Huntington. 

Board of Directors: ©. A. Short, Shinnston; A. 
M. Finney, Charleston; FE. L. Davidson, Parkers- 
burg; W. H. Evans, Parkersburg; G. A. Grishaber, 
Charleston; G. M. Mossman, Huntington, and Walter 
Perkins, Bluefield. Messrs. Short and Finney were 
chosen to fill the positions formerly occupied by 
W. H. Kleives, of Wheeling, and H. EF. Shadle, of 
Charleston. ° 

Realizing the splendid work done during the past 
year and with a determination to further increase 
the membership of the association, the following 
membership committee was appointed: W. H. 
Kleives, Wheeling; Mr. Purcell, Welch; J. Timms 
Dowd, Parkersburg; H. A. Davidson, Huntington; 
A. M. Finney, Charleston; C. A. Short, Shinnston; 
W. H. Evans, Parkersburg, and M. B. Sprigg, 
Weston. 


(Continued on page 35.) 
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New Jersey Mason Material Dealers’ Annual 


The annual convocation of the Mason Material 
Dealers’ Association of New Jersey for more than 
a decade has been one of the most actively bright 
spots of the opening spring season. Each succeeding 
year finds the Jersey dealers growing some, until 
their association represents about all that is good 
and progressive in the building material line in the 
state. They are justly proud of their organization, 
of one another and of themselves, as representing a 
large and important business in the most intelligent 
way. Their annual meetings have always been held 
at the Manhattan hotel in New York, which is a 
very comfortable place for such a meeting. The 
closing banquet feature, full of good fellowship, can 
be credited in a large measure to the banqueters, but 
the feast of things intellectual is due to the good 
judgment of Secretary J. M. Reilly, of Newark, who 
knows how to get up the brainfood program of a 
banquet better than any other man in the United 
States, judging only by the results he has produced 
at the banquet of the New Jersey Association. 


Almost Perfect Attendance. 


President Frank H. Genung, of Newark, called the 
meeting to order with nearly every member of the 
association present in the session that was open to 
members only. This is the executive portion of the 
meeting that is of no particular interest to the asso- 
ciate members. 

Secretary Reilly read the minutes of the last 
meeting, which were approved. 

Treasurer Agnew reported collections and dis- 
bursements, showing that all members have prac- 
tically paid their dues to date. 

On proper recommendation by the membership 
committee the John O’Rourke Co., of Orange, was 
unanimously elected to membership. 

George A, Smock, chairman of the nominating 
committee, presented the following nominations: 


Genung Reélected President. 


President, Frank H. Genung, Newark, N. J. 

Vice-presidents, Thomas Miller, Newark; H. W. 
Voghte, Roselle. 

Treasurer, Charles Agnew, Paterson. 

Board of trustees (to serve for three years), Mor- 
ton T. Brewster, Ridgefield Park; N. P. Stephens, 
Summit; E. L. R. Cadmus, Bloomfield; Joseph Brady, 
Bayonne; Elmer Blanvelt, Hackensack; N. W. Clay- 
ton, South River; (to serve for two years), T. F. 
Sayre, Elizabeth. 

This report was signed by the full committee, 
Messrs. George A. Smock, E. L. R. Cadmus, and 
W. D. Gulick. Chairman Smock moved the adoption 
of the report and the election of the officers named 
therein. After some resistance on the part of Presi- 
dent Genung, he was persuaded to stand for reélec- 
tion. The report was accepted unanimously with 
great enthusiasm. 

John M, Campbell, chairman of the necrology com- 
mittee introduced the following report: 


IN MEMORIAM. 


be affairs of an organization time can be relied 
m. . bring about changes and with each rocursing 
session of our association we are compelled to > ect 
upon the wncertaintios of life to deplore the loss of on 

° associates, ; 
" It is. s obligation we owe to those who labored with 
us to place on the records of our association an pan el 
sion of regret for their loss and in doing this we realize 
ssness. 
Oe ee the past year death has removed from our 
ranks the vice-president and one of the faithful, honest 
workers in building up and contributing to the influence 
of the Mason Material peewee Association, Mr. Uriah F. 
' , of Jersey City. 4 i 

. Sy oe the 7 caberehip we have lost C. J. Smith, 
of Sommerville, and it is but proper for us to make record 
of the death of the pr Remeee of the association, the 

orace P. Cook, of Newark. 
i loss of these men each of us has lost a worthy 
and estimable associate, and the trade in general has suf- 
ay tO one to be deplored by all retailers as well 
as by many among the manufacturers, is that of A. F. 
Gerstell, late president of the Alpha Portland Cement 
Co. He gave the best proof of his sincerity to promote 
the good will and codperation between the various sec- 
tions of the trade and to none perhaps is more credit due 
for the benefits that are accruing to the mason material 
business than to Mr. Gerstell. 





In filing this record we would add an expression of pro- 
found sympathy for the families of the departed ones.— 
Respectfully submitted, Committee, John Campbell, Isaiah 
Rolfe, Horace 8S. Osborne. 


The open discussion of the matter of ‘‘Credits,’’ 
as expressed by the question on the program, 
brought a lively debate. President Genung started 
the ball rolling by reading the question: ‘‘ What 
rule should govern and what policy should dealers 
adopt to prevent law suits’’? He then referred to 
the fact that practically every item of the dealers’ 
account amounts to cash, and as such should be con- 
sidered as a transaction in actual money. C. W. 
Ennis, Morristown; M. T. Brewster, Ridgefield Park; 
Walter C. Schultz, Hoboken; Col. Charles Agnew, 
Paterson, and Horace 8. Osborne, Montclair, spoke 
on this topic with force and determination. The 





FRANK H. GENUNG, PRESIDENT, NEW JERSEY 
MASON MATERIAL DEALERS’ ASSOCIATION, 


plan of keeping collections well in hand and well 
followed up was advocated by all of the speakers. 

In natural sequence to this came the subject of 
‘*Competition,’’ with the statement: ‘‘How bad 
debts, failure to properly fix overhead charges, and 
other elements of cost lead to underselling in price, 
causing unprofitable competition.’’ The subject was 
reviewed in all its phases by M. F. Ellis, Bernards- 
ville; William C, Salmon, Boonton; N. W. Clayton, 
South River; E. M. Rodrock, Paterson; Issac E. 
Hutton, Bridgewood, and Isaiah Rolfe, New Bruns- 
wick. 

Charles M. Kelly, of Providence, R. I., president of 
the New England association, was present and told 
briefly of the work of that organization, as well 
as of the recent meeting of the National Builders’ 
Supply Association, held in Chicago. 

Charles H. Cox, Phoenixville, Pa., secretary of the 
Eastern Pennsylvania association, was present and 
spoke briefly and in a fraternal way about the prog- 
ress that they have been making. 

Frank L. Johnson, of New Britain, Conn., was 
present with a few encouraging remarks. 

Hon, William E. Tuttle, of Westfield, who is at 
once a dealer and an association member and also a 
member of Congress, told of the progress and the 
present status of the lien law, now in the hands 
of a committee at Trenton. He read the committee 
substitute for Assembly Bill No. 322, as it now 
stands before the Legislature. It follows: 


An Act to amend an act entitled “A supplement to an 
act entitled ‘An act to secure the payment of. laborers, 
mechanics, merchants, traders and persons employed upon 
or furnishing materials toward the performing of any 


work in public improvements in cities, towns, townships 
and other municipalities in this state’; approves March 
30, 1892,” which supplement was approved June 14, 1911 

Be it enacted by the Senate and General Assembly of 
the State of New Jersey: 

The act to which this act is an amendment be and the 
same is hereby amended to read as follows: 

1. The lien of any laborer, or of any person, persons, or 
corporation furnishing any material, hereafter filed under 
the act to which this is a supplement shall have priority 
over any assignment by a contractor or sub-contractor to 
any third person or persons of any money due, or to grow 
due, to such contractor or sub-contractor for any labor or 
material furnished for any public improvement referred 
to in said act, notwithstanding such assignment may 
have been made prior to the filing of notice by any such 
labor, or by any such person, rsons, or corporation 
furnishing any material, provided such money shall not 
have been paid to such assignee at the time of the filing 
of such notice. 

2. The city, town, township or other municipality with 
whom any laborer, or with whom any person, persons, or 
corporation furnishing any material, may hereafter file 
any notice of lien claim under the act to which this is a 
supplement may serve notice upon the contractor against 
whom such claim is made, and upon any person who by 
the records of the municipality may appear to have any 
interest in the fund in the possession of the municipality 
against which such labor claim or claim for material fur- 
nished is filed, that such claim has been filed, and requir- 
ing the said contractor or person in interest to show 
cause before the governing board of such municipality 
within five days from the service of such notice why the 
said claim should not be paid. And unless, within the 
time so limited, the said contractor or person in interest 
shall file with the financial officer of the municipality a 
statement, duly verified, that the claim of the said la- 
borer, or of the said person, persons, or corporation who 
has furnished material, is unfounded and untrue, and 
specifying in what respects the said claim is unfounded 
and untrue, the said municipality may pay, without the 
order of any court, the claim of such laborer, or of such 
person, poaees or corporation who has furnished material, 
out of the fund in its possession upon which such laborer, 
or upon which such person, persons, or corporation who 
has furnished material, has a lien. The said city, town, 
township or other municipality shall be entitled to credit 
upon its contract for any money so paid, and shall not 
be obliged to pay the same to the contractor or any other 
person whatever; provided, however, nothing in this act 
contained shall be so construed as to in anywise impair 
the right of the priority of the claim or lien of any laborer 
as between the right of such laborer and any other claim- 
ant or person entitled to a lien. 

This act shall take effect immediately. 

STATEMENT. 

The purpose of this act is to correct an evident 
oversight which occurred when the bill amended was 
drafted and passed, and to make the bill include 
material men, so that their rights, as well as those 
of laborers, cannot be defeated by an assignment of 
the contractor of moneys due under the contract. 
This amendment in no way is to impair the priority 
right of labor intended in the original act, 


After considerable discussion and explanation the 
Suggestion to provide for a lobby to look after 
the interests of the dealers at Trenton was very 
favorably considered. : 


Open Meeting Well Attended. 


At this point the meeting was thrown open, after 
a 30-minute recess, and all associate members were 
invited to come into the meeting. The big room 
was well filled with the New Jersey dealers and 
representatives of the manufacturing companies 
composing the associate membership. 


President’s Annual Address. 


President Genung, in his own forceful and im- 
pressive way opened the trade conference with a 
short review of conditions and the outlook imme- 
diately before the dealers: 


Gentlemeh, my heartiest and warmest greetings 
to you all, individually and collectively, this eleventh 
day of March on which we gather to hold our eleventh 
annual meeting. 

If any members are unable to attend I sincerely 
hope it is not because of physical ailment but that 
their absence is due to some minor reason. We sor- 
rowfully miss one member who was with us last 
year and who has since joined the ranks of the 
“Great Majority.”” Uriah F. Washburn was a mem- 
ber of our association since its inception and a mem- 
ber in its truest sense. He was always ready to 
lend a helping hand to any worthy project and do 
his share of the work without complaint. We mourn 
the loss of a worthy member and a good fellow. 
I am a firm believer in rotation in office and fully 
intended to rotate and make room for somebody 
else who could and would better represent you, but 
was persuaded to stick. 

I have a mercenary object in wanting this asso- 
ciation to accomplish all the good it possibly can 
for the retail dealer; I want it to have the best presi- 
dent its membership can produce, because, first and 
foremost, I am a retail dealer and I want all the 
benefits this association can give me. I have honestly 
tried in every way to further the interests of this 
association and my failure to accomplish much must 
be laid to some other reason than a lack of interest. 
In being reelected to serve you another year I am 
not sure whether I am being rewarded or punished; 
but if it be the latter, I will strive none the less in 
your interests which are my interests also. Do you 
recall the fact that the Democratic Party, President 
Wilson, General Calamity and I got into office about 
the same time? 

I have no desire to interject politics into my re- 
marks, because, first, this is not a political meeting 
and, second, I have too much respect for the opinions 
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am, 








MEMBERS OF THE MASON MATERIAL DEALERS 


of those whose political faith may differ from mine, 
but as every effect must have a cause and as busi 
ness interests of this country began to go to the 
everlasting ‘‘bow wows’’ as soon as “I and my pals” 
took charge, it is obvious to me at least wherein 
lies the cause. 

The Currency Law, Income Tax, Clayton Bill and 
other measures too numerous to mention, not for- 
getting the peaceful war tax, all have combined to 
create unrest, and we have suffered in loss of busi- 
ness and depleted pocket books, through a lack of 
confidence. 

It has been my observation that many words in 
the English language that are not spelled as they 
sound (those words that the survivors in spelling 
bees in earlier days expected as a final test of ef- 
ficiency) either stand for something disagreeable or 
ridiculous and among these I class psychology. We 
are told that the condition of business is psychological, 
simply a state of mind, and if we will only think 
business is good it is good or shortly will be. Those 
of you who closed your books on Dec. 31 and saw 
depleted earnings, if you were not unfortunate enough 
to find loss, saw nothing psychological about the 
result of a year’s work and no amount of right think- 
ing would have changed one figure in the result. 
There is nothing psychological about the building 
supply business in this country—it is about as bad 
as it can be and no longer confined to spots, but gen- 
eral in its scope. Thrift begets caution as well as 
riches and the thrifty ones who have money to loan 
for building purposes are giving full rein to their 
caution and withholding their ssistance, 

Money is necessary in all building operations and 
borrowed money is required in 90 per cent of the 
cases Loans are not forthcoming and our business 
awaits restoration of confidence and it will come 
in due time, never fear, but those of us who in the 
meantime do not discover some means of conducting 
our business on a more economical basis or find 
new avenues for trade, will not be making the most 
of our opportunities In studying overhead charges, 
one is prone to try to do without some things he 
thinks he can spare. Perhaps a membership in this 
association is one of them, but he will do well to 
give the matter careful thought before so conclud- 
ing. “Where there is union there is strength’ can- 
not be more fully shown than in an organization of 
this kind, which was created for the very purpose 
of uniting our voices in supplication or demand 

“The voice of the people is the voice of God,’’ but 
while the faint cry of the individual unit may attract 
attention, it’s the roar of the aggregate that de 
mands it and gets it Admitting we have not done 
as much as we would like to have done in forcing 
into recognition the principles for which this associa 
tion stands, we have done infinitely more as an or- 
ganization than you or I could have done individually 
All of us lay more or less claim to the spirit of brotl 
erly love and even to some degree cherish the esteem 











of our competitors (although my attention has not 
been called to this particular virtue being over- 
worked). We are our brother's keepers in a broad 


sense; we rejoice with him in his happiness, condole 
with him in his sorrow, but can hardly be expected 
to help him fight his battles or to look for his aid, 
particularly if any great distance separates us. While 
{! may deplore the pnkindness of some manufacturer 
in selling direct to Bernardsville and interfering with 


business that rightly belongs to our worthy and de- 
servedly popular member in that famous hamlet of 
the elite and while I may have every desire to help 


1im right the wrong, for what would my individual 
protest count? 

There are 18 dealers in masons’ materials in Essex 
county whose interests are identical and we have 
the power to make a manufacturer do the square 
thing if he wants to do business with anyone of us 
and that would be the condition if all the dealers 
in New Jersey were members of this organization 
but the dealer in Morristown can hardly look for 
nore than sympathy from the dealer in Roselle, for 
the latter is not looking for business in Morristowr 
und his protest might count for little, particularly 
f the manufacturer is not seeking business in Roselle 

With the association covering one-half of the state 





ts power to influence and keep manufacturers in the 

aig and narrow pat! must be far greater than 
if left to individuals The offender may not care 
a rap that the dealers in Trenton object to his wrong 


doing in Paterson, he may even be barred from doing 
business in Trenton, by excessive freight rates, but 
there probably are some dealers he does care about 
ind nothing but an organization of this kind can give 
the publicity he fears 


Of course, it is generally understood that we have 
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been and are being hampered somewhat in giving 
out information regarding direct sales but Weare 
not prevented from notifying the offender and Wing 
our kindly offices in preventing repetition. 

In many cases this is all that is necessary, for the 
manufacturer has no way of knowing how much pub- 
licity has or will be given to the matter, even though 
it is not done in such a way as to be a matter of 
record of association work. 

Our organization is just as able to do the work 
for which it was created today as it ever was and 
is just as necessary to the dealer, You and I can 
remember when it was common practice for manu- 
facturers to sell direct in localities where the dealer 
did not handle their goods and in isolated cases it 
is still done, but we must admit that the danger of 
publicity deters a manufacturer now, who did not 
hesitate before our association was formed. 

For several years we have had our principle trouble 
with the cement industry. Our association has 
struggled with this problem and attacked it from 
every known angle We are truly living in a cement 
age and it is simply amazing how this industry has 
grown and the many uses that have been found for 
this wonderful product of American genius. 

There are about 21 companies who are able to ship 
into this market, most of whom have immense plants 
with outputs that seem incredible and sales organi- 
zations that are marvelous in efficiency to find the 
markets. I have often wondered why, as retail 
dealers, we are given any consideration in the distri- 
bution of this product at all, yet we have been and 
are being considered. 


New Jersey’s Progress Inspires Others. 


Two years ago this association started agitation 
along the line of determining what quantity should 
be considered strictly as a retail business and whether 
the manufacturer would protect the dealer in the 
quantity agreed upon We were ignored in some 
quarters, assisted in others, yet were given to under 
stand that New Jersey was only a ‘“‘speck on the 
map” and that everywhere e conditions between 
manufacturer and retail dealer were entirely har- 
monious 

have it upon the best authority that the actior 
of little New Jersey attracted the attention of dealers 
nearly everywhere, with the result that six other 
retail dealers’ associations covering territory east of 
the Ohio river and south to the Virginia line, took 
ip the same question, showing very. clearly that if 
harmony really existed it was of a one-sided variety 

In a spirit of brotherly love, I pause for a moment 
to condole with our cement friends in their present 
trouble, and do so in all sincerity. We had every 
reason to suppose that they were at least harmonious 
among themselves and did not dream they could 
get into a misunderstanding of a character, such as 
recent developments have shown us. Forgetting the 
past in the sorrow of the present, we really deplore 
the conditions that now exist and sincerely hope for 
a speedy restoration of confidence among them. 

We, as retail dealers, have never questioned the 
price of cement: have never cared what we were 
charged for it, have never begrudged the manufac- 
turer making a wholesale profit of 30 cents per barrel 
but have always regretted that the sales policy of 
some manufacturers prevented us from. enthusi- 
istically working with them in exploiting the most 
wonderful product of any building age. Seven or- 
ganizations invited the cement manufacturers to a 
conference and it was held in this room in Septem- 
ber last and just seven manufacturers were repre 
sented Nothing was done at that meeting beyond 
getting all exchange of views and the views exchanged 
were far more numerous than the attendants 


Manufacturers Plan to Adopt Definite Sales Policy. 


Another meeting was held last week at which 17 
manufacturers were actually represented and eacl 
of the 17 representatives stated that his company’s 
policy was to put United States government, railroads 
and retail dealers in a class by themselves—all othe 
purchasers and users to be charged an advance 
Three other manufacturers who could not be repre 
sented were vouched for as agreeable to the plar 
making in all 20 out of a possible 21 who took a 
definite stand to benefit the dealers, 

Now it is not my intention to go into the merits or 
demerits of the policy suggested. I realize that what- 
ever policy is adopted, it would not be entirely satis 
factory to all .parties concerned, but I do claim, and 
I think justly, that it is no mean victory to get 20 
manufacturers out of 21 to unite on any policy to 
benefit the retail dealers, and I claim that this was 





made possible only by organization. While the feeble, 
but insistant cry of the association from the small 
state referred to as ‘“‘the speck on the map” attracted 
little attention, it did spur into action six other or- 
vanizations whose joint claim for recognition was 
heard and answered. This is an age of organization 
and it is an institution we cannot afford to ignore. 
I am much disappointed in the number of complaints 
of direct selling reported during the year. I feel sure 
that all have not been sent in that are known of and 
regret that our members take so little interest in 
this all important matter. 





Quarterly Meetings Suggested. 


Even if the complaints were simply placed on file 
(which I assure you is not the case) the members 
would be doing their part in sending them in and 
should. I'll venture the statement that I can ask 
every member in this room and get information re- 
garding a direct saie, which he has not taken the 
trouble to report 

There seems to be a disinclination to sending in 
written reports, and I have wondered whether it 
would not be a good plan to hold quarterly meetings 
of the Association inviting and insisting upon mem- 
bers attending and telling of local conditions. Just 
getting together and exchanging views would more 
than pay for the inconvenience. Perhaps such a plan 
would get you better acquainted with your competitor. 
Perhaps you will discover he is not so bad after all; 
probably you can get a clearer insight into that in- 
cident of business that widened the breach between 
you, and will conclude that you were both wrong in 
heeding what was said by the innocent third party 
(the buyer), who had every reason for getting you 
at loggerheads with each other and keeping you so. 

Come to Newark and I will show you one of the 
best credit associations on earth. It takes in all of 
Essex county and the lower part of Hudson. Twenty 
dealers in masons’ materials out of a possible 21 are 
members of it, and we stand together as one man on 
questions of credit. Every member in it is a mem- 
ber also of this association and got his convictions 
of the advantages of organization from being a mem- 
ber of. this body. Credit associations could and should 
be stdrted all over our state On matters of credit 
you have common ground to stand upon and you 
owe it to the honest and responsible,contractor to 
protect him and yourself. The responsible contractor 
charges the dealer with putting the undesirable in 
business and keeping him there, and the charge has 
some basis in fact. We are apt to take a chance 
because of a fancied protection in mechanics’ liens, 
i law that has cost us far more than we evep got 
out of it. 

There is no part of your business system quite so 
important as the credits, but you will do very little 
individually towards putting them on a better foot- 
ing, so long as you have the feeling that if you don’t 
tell your competitor will. Get together, freely dis- 
cuss the credit qualifications of the: buyers, and when 
you discover that a certain one is not worthy of 
credit, don’t give it to him 


Lobby at State Capitol Advocated. 


Among other benefits that this association can, in 
my judgment, give to its members is a lobby at Tren- 
ton, Not necessarily an expressive one, but some- 
body conversant with the peculiar needs of our busi- 
ness, Who would be on the watch to warn us of meas- 
ures inimical to our interests; able to supply us with 
copies of bills introduced; tell us of committee hear- 
ings and generally keep us in touch with legislative 
matters that interest us. 

We should have a live legislative committee, with 
power to spend specified necessary funds to call at- 
tention of all members pending measures, urging co- 
operation in writing senators and assemblymen, at- 
tending hearings and in other ways make known to 
our representatives that we desire certain bills to 
become law or not as the case may be. 

Our legislators desire to serve their constituents 
honestly, but if they don't know what you want how 
can they act in your interests. On the theory that 
what is not worth asking for is not worth having, 
they are justified in deciding you do not want certain 
Iaws because you make no effort to convince them 
to the contrary. 

The great success of labor in legislation matters 
is due to the fact that they are always on the job, 
fighting for their own and getting it and the failure 
of material men in protecting themselves against 
unfair measures is largely, if not entirely, due to 
lack of organization for that specific purpose. Of 
course, this association has always watched its mem- 
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You Know 


it’s the easiest thing in the world to buy a mixer—but it’s 
not always so easy to operate economically after you have it. 


But if you buy a Jaeger Mixer, you are assured of satisfac- 
tion and economy. Made of strong, durable materials; with 
nine years of “mixer” experience built into it, and with a long 
list of satisfied customers, it is the best value on the mixer 
market todey. 

For Concrete, Mortar or Plaster 
Four sizes,fourteen different outfits 





The Jaeger 
Machine Co. 


219 W. Rich St. 
COLUMBUS, O. 





Dealers 
should add 
it to their 

line 











(See our 
Panama 
American 
Exposition 
e. Exhibit) 
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HE numerous details of manufac- 
ture that enter into the making of 
Hercules Red Strand Wire Rope 
are important factors in producing its 
uniform, long lasting and economical 
service. Some of these details are 
small in themselves, but when combined 
they make up the difference between 
a cheap rope and an economical rope. 


May we send you our illustrated catalog? 


57 Years in Business 


A. Leschen & Sons Rope Co. 


New York Chicago Denver 
San Francisco 


Salt Lake City 
































Standard 
Brands 


Portland Cement 


Lightest in Color 
Highest Tensile Strength 


ALWAYS UNIFORM 


Always the same high 
quality. Prompt ship- 
ment guaranteed at all 
times and made pos- 
sible, as each mill is lo- 
cated within switching 
limits of the two great- 
est railroad centers of 
the West. You are 
assured of your orders 
being promptly filled. 


MANUFACTURED BY 


Union Sand & Material Co. 


ST. LOUIS KANSAS CITY MEMPHIS 
|} biwece Bldg. Long Bidg. Tenn. Trust Bidg 





SALES OFFICE: 
Liggett Bidg., St. Louis 





SALES OFFICE: 
Long Bidg., Kansas City 
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The most thorough and efficient 
Mixes of Plaster, Cement and 
Dry Materials. Send for Circuler. 
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W. D. DUNNING, Wate: St. Syracuse, N.Y, 
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When Figuring on New Work 
Why Not Specify “IRONTON?” Cementr 


Because of Its Beautiful Light Color 


IRONTON PORTLAND CEMENT CO. 





Why? 


IRONTON, OHIO 




















Chabelco with K2 Attachment for 
Bucket Elevator 


80 TOUGH IT WON'T BREAK 
50 HARD IT WON'T WEAR 


CHABELCO Chain Belt is an all steel case-hardened bearing 
roller Chain Belt designed for the severest kind of service and 
for this reason is particularly well: adapted for Lime, Stone, 
Cement, Sand and Gravel Plants. 











CHABELCO is made in over 75 sizes and attachments and can 


be used for drives or for elevating and conveying purposes. 


Send for Catalog No. 54 P. today 


CHAIN BELT CO., uiwauicr, ‘wis. 
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**S-A’’ Gravel Washing System Showing a Typical Gilbert 
Screen Arrangement 


A Page 
from 
“< ” 
Machinery 
for 
Screened 
Products. 





To¢ 


Have You 
Received 
Your Copy? 
If Not, Concrete Gravel Roofing Gravel Torpedo Sand , Sand 
. This drawing shows the standard arrangement for producing three sizes of gravel and one of sand. The material is delivered 
Write into the pr gt at the left by an “S-A” Belt Conveyor. The gravel falls into the chute below the hopper and is there met by 
a stream of water which washes it into the first screen. This screen rejects the largest size of the gravel. As the gravel works 
Today. its way toward the large end of the screen, it is again met by.a stream of water which washes and tumbles the small stones forcing 


the fine material through the perforations very rapidly. This process is repeated in the other screens, each time rejecting a finer 
product. The settling tank at the right allows the water containing the clay and loam to pass off through the overflow. The 
clean sand passes through the gate at the bottom into the bin. 


STEPHENS - ADAMSON MFG CO We design and manufacture conveying machinery for rock 
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crushing plants, gravel washing plants, storage systems, etc. Also 
AURORA, ILLINOIS ape 2c 2: 5 letbesnh eI , nee © he . 
‘ transmission and screening equipment, elevators, gates, feeders, 
New York, Chicago, Pittsburgh, Boston, St.Louis, Detroit, Salt Lake City, : oe 
Angeles, Huntington, Toronto. cal pullers. 


























We make the 
largest variety 
of 
MECHANICAL 
DRYERS 


Write for 
Catalog 
No. 16 


We are also Engineers and Manufacturers of 
Car Hauls Feeders 


Srushers and Pulverizers Mining Machinery 
Drop Forged Chain ixing Machinery 


WRITE US FOR PRICES ON 





























Elevators and Conveyors Sand Plants 
Soft Mud Brick Machinery Screens 
B A G | ) THE C. O. BARTLETT & SNOW CO., Cleveland, Ohio 
tor 














ppl, SAME 
Lime, Cement, Plaster, Ground ff ff 
Stone, Fertilizer, Etc. 







For water-proofing cement 
but a new price 


4c Per 


The Urschel-Bates Valve Bag Company Pound 


Toledo, Ohio 


[Address all communications to the company at Toledo, Ohio.} 
BRANCH FACTORIES: Niagara Falls, Ontario, Can., Pittsburgh, Penn. 


TRADE MARK. Formerly — TOLEDO, OHIO 
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New Gravel Washing Plant of Reinert Bros. (shown Four years service given at former plant o is 
below), located at y tale Ills., equipped with THE R FASO N pct at South Elgin, Tie, patie vith “ 

“REXALL” “REXALL” 
DOUBLE STITCHED CONVEYOR BELTING WHY >>—————— © poupie smTcHED CONVEYOR BELTING 
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MANUFACTURED BY 





IMPERIAL BELTING CO. cCHIcaGo 










































Cj} ZG gy ale” Fn 
a ZV One Account Means fi: 
Je 4S Less Book-keeping |, ,. 


Expanded Metal Lath 


And that cuts down your overhead and puts 
more money on the profit side of the ledger. 








Our 4 brands of lath cover the field com- 
pletely. Our National advertising has 
educated the public to their merits. We 
can ship promptly from our nearest dis- 
tributing point. Our’ prices are always in line with 
the quality of the product. 
All the North Western brands are made with the 
famous ‘‘KXno-Burn”’ mesh that imbeds itself in the 
plaster for absolute permanence. They have sur- 
vived the most severe tests for fireproof quality. ‘ 
They are easy to apply and easy to plaster over. 


These 
4 Brands 
of Lath 


Come in 


56 Styles 


Let us send you literature and prices today. 
Act now and be ready for Spring business. 


Sere ~—sNorth Western Expanded Metal Co. 


929 OLD COLONY BLDG., CHICAGO, ILL. 
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bers’ interests at Trenton to some extent; but the 
work cannot be done as effectively as it could be 
done by an efficient committee whose sole business 
would be to do it. 

To make myself clearer on this subject, I am go- 
ing to risk my judgment in making the statement 
that there are not three men in this room who can 
tell me the present status of assembly bill No. 322, 
which is an amendment to section one of the Munici- 
pal Improvement Act of 1892, which had the saving 
clause in it for material men killed by court decisions 
in 1908 and 1909. This is one of the most impor- 
tant measures ever introduced in the interests of 
material men, and you should know all about and 
be working tooth and nail for it. 

Somebody please tell me something about it 

Let me read you a letter concerning it from Hon 
Arthur N. Pierson, assemblyman of Northfield, one 
of our best friends at Trenton, and one evidently 
more interested in your welfare than even yourselves. 
(Reads letter.) Am I right in asserting that you 
are not giving our interests at Trenton the attention 
they deserve? Would such a letter be necessary if 
we were? At our next trustee meeting I shall advo- 
cate action along this line as an added benefit to the 
members of this organization, and hope to be sus- 
tained. 

Now, in conclusion, let our slogan be “Stick to- 
gether.”” If there be anything in the axioms that 
“every cloud has a silver lining’’ and ‘‘extremes fol- 
low extremes’’ then in due time we shall see our 
cloud inside out and will forget our ills of today in 
the blessings the future holds in store for us. May 
God speed the day. 


Advertising As Applied to the Dealer. 


S. Roland Hall, advertising manager of the Alpha 
Portland Cement Co., gave an address on ‘‘ Suecess- 
ful Advertising as Applied to the Retail Yard.’’ 
This was limited to five minutes, but might well 
have taken an hour, for the speaker could only 
touch upon the many vital points of the value and 
importance of advertising that he was well pre- 
pared to give to the dealers in the most practical 
way. 

Walter A. 
Lehigh Portland Cement Co., cut his excellent paper 


Fuchs, advertising manager of the 


on the same topic to five minutes owing to the 
press of time. His address will be published in a 
subsequent issue. 

The president called on G. 8. Brown, president of 
the Alpha Portland Cement Co., to say a few words, 
suggesting codperation as a keyword of deep inter- 
est to all the dealers and manufacturers alike. 

Mr. Brown commended the dealers for walking 
in the straight and narrow path that leads to heaven 
and at the same time deplored the reputed dalliance 
of all manufacturers in the broader way that leads 
elsewhere. He suggested, however, that cement 
manufacturers have recently felt considerable of a 
narrowness in their business and doubted not that 
the good dealers could make room for them among 
the good things of the promised land. He went 
over in a very comprehensive way the efforts 
towards codéperation that manufacturers generally, 
and cement manufacturers particularly, have made 
and are always willing to make in order to build 
up the best possible trade conditions. 

Referring to the importance and indespensability 
** Portland 
cement represents 35 to 40 per cent of the total 


of Portland cement, the speaker said: 


operations of many dealers, and for that reason 
represents such a proportion of the tonnage handled 
and the money used in doing business, yet many 
dealers have used Portland cement as a decoy to 
attack other business and take no profit in cement 
at all. Even with the much criticised five-cent 
differential, it has been found that dealers do not 
even accept that much, but use their most inde- 
spensable product as a stool pigeon. This should 
not be the case. The dealer should add a reason- 
able profit to his cost upon every article sold, and 
this applies to cement more than any other item, 
perhaps. 

In conclusion, the speaker said that his own com 
pany, and he felt that all other manufacturers of 
materials might be included in the same classifica- 
tion, were not only willing at all times, but anxious, 
to go the limit within the bounds of good business, 
to coéperate with the dealers in every good meas- 
ure they have a mind to suggest. It is one purpose 
and one cause, the manufacturer and dealer alike, 
to so market the product that a reasonable profit 
ean come to every man in the business, according 
to his connection therewith. Such a condition of 
business means the prosperity of the whole country, 
which is the main thing needed at the present time. 


The Banquet. 

After the menu, which was served delightfully, 
President Genung, acting as toastmaster, intro 
duced A. V. 
Board of Trade, who spoke of all the good that 


Hamburg, president of the Newark 


has been accomplished by voluntary commercial 
organization. He commended the New Jersey deal 
ers for their good businesslike method of doing 
things. 

The next speaker, Alfred B. Cruikshank, is a New 
York lawyer and ea firm believer in associations. 
He went so far as to recommend that the National 
representatives at Washington should be chosen by 
professional and trade organizations. He believed 
that in this way more expert representation could 
be secured and so improve that aim of the govern 
ment. 

The toastmaster next introduced Rev. Nathan 
Krass, a rabbi of Brooklyn, who spoke on ‘*‘ Civic 
Duties.’’ <A brilliant scholar and learned man, he 
handled the moral side of business life, using poetic 
metaphor and a story from the Talmud that was 
at once exquisite and instructive. Stressing service 
as the main duty of the business man and the good 
citizen, he closed gracefully with a verse that 
promised lasting reward for service. 

Hon. Charles N. Fowler, introduced as the father 
of the Federal Reserve banking act, disclaimed any 
kinship whatever with the measure as passed. He 
said that it has been amended and altered before 
birth so that the family could not recognize the 
original intention. He pronounced the measure as 
now in operation as foredoomed to failure for the 
reason that there is no place for it in our business 
organism. It is a misfit, and must be promptly 
repealed before further serious damage to business 
is done. The speaker affirmed that the old Massa 
chusetts banking system which obtained prior to 
the Civil War was the best thing of the kind that 
the world had ever known. That was the model 
used for the original bill as drawn for the reserve 
act and such a plan will have to be adopted before 
the needs of the country can be served. As one 
of the best posted men of the age upon matters 
pertaining to finance, his remarks were impressive 
and interesting. 

Hon. William E. Tuttle, member of Congress from 
Westfield, N. J., closed with a short talk upon 
He said that it has 
recently grown to be the custom to take a shot 


‘* Business and Legislation.’’ 


at the lawmakers in season as well as out of season 
and claimed for the lawmakers, sincerity in full 
measure and intelligence quite up to the average. 
In short, he took the ground that things could be 
a whole lot worse and that lawmakers can be de- 
pended on to do their part as loyal Americans all 
the time. 


THE ATTENDANCE. 


The following builders’ supply members were rep- 
resented, in many eases by two or more individuals. 


Buchanan & Smock Lumber Co., Asbury Park. 
John Bradys Sons Co., Bayonne 

Peter O’Connor, Bayonne. 

Jagals, Inec., Belleville. 

Conkling Lumber Co., Bernardsville. 

Ogden & Cudmus, Bloomfield. 

H. Salmon & Sons, Boonton 

L. D. Cook Co., Bound Brook. 

I. H. Hoofman, Califon. 

Yellow Pine Lumber Co., Clifton. 

John G. Demarest, Closter. 

Otis Wright, Crawford. 

Creskill Lumber Co., Creskill. 

Dumont Coal and Lumber Co., Dumont 

James W. Pierson & Co., East Orange 

Otto Meyer, Edgewater. 

T. F. & H. C. Sayre, Elizabeth. 

Tuttle Bros., Englewood. 

L. V. Ludlow & Co., Far Hills 

Otis Wright, Garwood. 

Hackensack Coal and Lumber Co., Hackensack 
Huyssoon & Kipp, Hackensack. 
Shields-Chamberlain Co., Hackettstown. 

Van Kauren & Son, Harrison. 

Chas 8. Shultz & Son, Hoboken 

E. D. Vanderbilt & Co., Hoboken. 

Trost & McMahon, Hoboken. 

Lehigh Coal & Supply Co., Hoboken. 

Perrine & Buckelew, Jamesburg. 

Washburn Bros., Co., Jersey City. 
John Grants Sons (Inc.), Lakewood 
David L. Miller, Lyons Farms. 

Cc. W. Ennis & Co., Morristown. 
Green & Pierson, Mine Hill. 

J. S. Collins & Son, Moorestown. 
Charles Wolfe, Newark. 


Cook & Genung, Newark 

Builders Material Supply Co., Newark 
Tomkins Bros., Newark. 

George F. Perry, Newark 

Frederick Bowden, Newark 

Charles E. Townley, Newark 

H. B. Solomon C¢ Newark 

Rolfe Building Material Co., New Brunswick 
John O'Rourke, Orange 
Spotteswoode-Cusack Co., 
Adrian. Bakker, Passaic 
S. M. Brich Lumber Co., Passaic 
Campbell, Morrell & Co., Passaic 
Passaic Builders Supply Co., Passaic 
John Agnew, Paterson 

- a Rodrock, Patersor 

H. M. Post, Paterson 

J. D. Loizeaux Lumber Co., Plainfield 

R. F. Oram & Co., Port Oram 

Thos. Langan Lumber Co., Perth Amboy 
Brewster & Son, Ridgefield Park 

E. S. Carr, Ridgefield Park 

Isaac E. Hutton, Ridgewood: 

J. S. Cdllins & Son, Riverside 
Bachman-Veghte Co., Roselle 

T. B. Miller & Co., Summit. 

Chas. J. Smith (Inc.), Somerville 

H. B. Halsey & Co., South Orange 

N. W. Clayton, South River. 

Edwin Demarset, Tenafly. 

Osborne & Marsellis Co., Upper Montclair 
Tuttle Bros., Westfield. 

Gardner & Gardner, West Hoboken 

W. D. Gulick, Washington 

Thomas Henry, Weehawken 

A. J. Mowerson, Wyckoff. 





Urange 


Associate members were represented in many 
eases by the presidents of the companies" and the 
sales managers, often several representatives being 
present from one concern. 


Claycraft Mining & Brick Co., Newark, N. J. 
Kreischer Brick Manufacturing Co., New York City 
Alpha Portland Cement Co., Easton, Pa. 
Bath Portland Cement Co., Bath, Pa. 
Blanc Cement Co., Allentown, Pa. 
Atlas Portland Cement Co., New York City. 
Comstock Lime & Cement Co., New York City 
Consolidated Rosendale Cement Co., New York City 
Dexter Portland Cement Co., Nazareth, Pa. 
Edison Portland Cement Co., New York City. 
Giant Portland Cement Co., Philadelphia, Pa. 
Palmer Lime & Cement Co., New York City. 
Nazareth Portland Cement Co., Nazareth, Pa. 
Lehigh Portland Cement Co., New York City. 
W. G. Hartranft Cement Co., Philadelphia, Pa. 
Fennsylvania Cement Co., New York City. 
Lawrence Cement Co., New York City. 
Vulcanite Portland Cement Co., New York City. 
Farnum Cheshire Lime Co., New York City. 
Woodville Lime & Cement Co., Toledo, Ohio. 
Charles Warner Co., Wilmington, Del. 
Cc. K. Williams & Co., Easton, Pa. 
James B. MacNeal & Co., Baltimore, Md, 
J. B. King & Co., New York City. 
Monument Plaster Co., Harrison, N. J. 
New Jersey Adamant Manufacturing Co., Harrison, 
N. J. 
Rock Plaster Manufacturing Co., New York City 
United States Gypsum Co., New York City. 
Niagara Gypsum Co., Buffalo, N. Y. 
Empire Gypsum Co., Rochester, N. Y. 
A. N. Pierson & Co., New York City. 
Thomas Robinson & Co., Philadelphia, Pa. 
M. D. Valentine & Bros. Co., Woodbridge, N. J 
National Slag Co., Philadelphia, Pa. 
W. B. Abbey, Newark, N. J. 
C. A. Andrews, Rutherford, N. J. 
Charles N. Leo, New York City. 
Rock Products and Building Materials, Chicago, Ill 


Buying Increased Supplies. 


Boston, Mass., March 18.—Building permits in 
this city to March 20 ineluded few large operations 
and almost came to a lull im the course of many 
refigurings brought out of the great February activ- 
ity, which was spurred to unusual proportions for 
the building season now opening. Amusement enter- 
terprises seem to hoid the lead, two moving picture 
theaters and the new park for the Boston National 
League world’s champions, in Allston, the latter 
with grandstand of conerete to seat 45,000 persons 
being the main operations. 

Dealers have been buying increased supplies in 
the jobbing market with confidence in the strong 
undertone to general construction manifest in Bos 
ton and all parts of New England. From Feb. 20 
to Mareh 20 more than $10,000,000 of contracts were 
awarded and the total for the year to date is near 
$25,000,000. 

The annual automobile show, which ended March 
13, brought many dealers among its visitors and 
they left some good orders in their lines in Boston 
offices. Among dealers here to the auto show were 
C. F. Gile, Newport, N. H.; M. R. Willis, of Paisler 
& Willis, New Bedford, Mass., and W. A. Knight, 
of Hall & Knight Hardware Co., Lewiston, Me. 
Charles N. Moulton, of East Charleston, Vt., on the 
Canadian border, was also in Boston last week 
attending the automobile show. Mr. Moulton has 
recently enlargéd his merchandising to include 
supply lines. He bought stock of the Alpha Port- 
land Cement Co. here. 











Rock Propucts AND BUILDING MATERIALS 


MARCH 22, 1915. 











] Uf Uff YHy jy jit 





[_NEWS of the TRADE 











Conditions in Chicago. 


Retailers of builders’ supplies report that present 
conditions in Chicago are poor, but every dealer 
is looking for a good spring trade. The report of 
the building department for the week ending March 


20 is very gratifying, as it shows an increase of 


more than 100 per cent over the same week of last 
build- 


ings at an estimated value of $1,876,650 last week, 


997 


There were permits taken out for 227 


year, 


while the same week 


permits #valued at $908,400, 


a year ago 


produced but 128 
cloud on -the horizon, the 
but the situation there 
is much better than it was a week or two ago. In 


There 
trouble in building trades; 


is only one 


fact, it is rapidly becoming the belief that con 
ditions among the building trades will be satisfac 
torily settled by an agreement between the em 
With 


view, there should be nothing to stop the tide which 


ployers and the unions, this settlement in 
seems to be setting in towards a surprisingly good 
year’s market in the outlying districts. The out- 
look in the downtown district is not particularly 
encouraging. 

work 


meneed on the freight terminal to be erected for 


During the last fortnight has been com- 


the Pennsylvania railroad. This is really the be 
ginning of $65,000,000 worth of 
with the 


It was reported last week that the 


work planned in 


conjunction erection of Chicago’s new 
union depot. 
National Biseuit Co. 


an eight-story 


is having plans prepared for 
the 


266 


fireproof warehouse to cover 


greater part of a tract consisting of 600 by 
feet. 
sprung when rumors to 


trust, composed of Chi 


Quite a commotion was 


the effect that a pbuilding 


cago contractors and labor union officials, had been 


organized for the sole purpose of keeping outside 


contractors out of Chicago. From present indi 


ra 


cations the rumors were based on investigations o 
certain labor unions and are really without founda 
tion, 

the Cook Board of Commis 
sioners are discussing the erection of a $2,000,000 
If the plan drawn by the county’s arehitect 


Members of county 
jail. 
is approved it is expected that a bond issue will 
be recommended to take care of erection of the 
prison, 

The first of May 
of the Hydraulic Pressed Brick Co. and Bonner & 
Marshall Co., both of the 


Commerce building. 


will see changes in the offices 


which are located in 


Chamber of 


Building Construction Improves. 


the United 
States shows a material improvement over the re- 


Building construction throughout 


cent past. This is in keeping with a generally im- 
proved condition as reflected in bank clearings and 
which to 
108 


other factors used as a foundation upon 


base conclusions. Permits were taken out in 


principal cities of the country, in February, accord- 
ing to official reports to Construction News, for the 
construction of 14,890 buildings, involving a total 
$42,434,232, as 13,548 


buildings involving $47,632,750, as compared with 


estimated cost of against 
the corresponding month a year ago, an increase 
of 1,342 buildings and a decrease of $5,198,518, or 


This is a most satisfactory 
that 
loss of 26 per cent and in December 43 per cent. 
It will be that 
plain of in the February figures; a 
the 
greater, the latter more than offsetting the appar- 


cent in cost. 


ll per 


showing considering in January there was a 


seen there is not much to com 
’ 


decrease of 11 
per cent, while volume of construction was 
ent falling off in cost because of the larger area of 
activity. A comparison of the seven months since 
the beginning of the war, showing a loss for every 
month, varying from 26 per cent in August last 
down to 11 per cent in the month just closed, with 
July of last year, the last month prior to the war 
showing an in¢rease, and this just prior to the be- 


ginning of the war is interesting. 





























1915 ola 
No.of Estimatea N f kstimaied 
Cities Bidgs. Cost Bidgs Cos Ga I 
New York City (Boros 
Man. and Bronx) 510 $ 8,557,864 638 $ 4,047,353 lll 
Chicago » 7Y 4,701,500 dol »,U97, 900 2 
Boston 230 57,000 214 3,586,000 
Poilacelphia 1,26 2,574,930 66 1,794,90 4 
Brooklyn ° 527 1 ,365 611 135,460 i7 
Cleveland 738 1,733,92 581 1,398,010 24 
Vetror ° 402 1 3 3,020,854 
Baltimore 221 71,305 244 417,743 134 
Newark » 158 955,391 121 1,247,933 $ 
Washington, D. ¢ 298 890.8 “3 584, 03¢ 1 
Minneapolis 296 $11,495 178 498,005 6 
San Francisco 497 807,936 449 4,574,251 Ss 
St Paul 109 797,054 85 371,444 il 
St. Louis 00 1,062 415 3 
Springheld, Mass 91 692,795 4 13 
New Haven, Conn 80 674,855 38 131 
Pittsburgh ° 279 608,644 158 t 
Los Angeles 538 560,697 829 t 
Cincinnati 983 499,645 691 ys 
Atlanta 206 471,961 21 41 
Toledo , 142 454,60 108 s 
Milwaukee 124 409,056 128 20 
Seattle 697 $53,880 769 bt 
Oakland » 213 28,934 279 2 
Dallas 124 $24,185 211 4 
Portland, Ore... B47 311,740 573 ‘ 
Indianapolis. 356 307,750 152 { 
Buffalo 206 307,000 172 > 2 
Louisville ress 142 283,220 93 3 
Albany eee 158 277,115 118 38 
Richmond ° 94 259,184 $1 4 
Bridgeport ease 59 237,495 9 3 
Nortolk Va > 54 172,780 49 is 
ST ssntsccvesess. | Rae 165,070 256 
Syracuse .... 77 160,383 62 1th 
Columbus o” ° 119 153,350 108 
Hartford ....... > 69 151,600 50 3 
Salt Lake City ; 92 149,705 52 33 
Birmingham — 136,710 ‘ 43 
Cedar Rapids 22 133,000 20 145,800 
Sacramento 103 123,307 103 200,691 Ss 
Mulantic City 117,349 ° 42,768 lv 
San Antomo 175 113,595 219 77,950 st 
Akron . 101 110,260 71 3 44 
Brie .ccccccccercvece 94 109,168 63 &S 
Grand Rapids ° 89 104,300 47 27 
Worcester 74 38 
+. . Ot eucebebs 49 27 36 7 
Memphis . A 145 01 232 2 455 t 
New Orleans 7 204,79 2 
San Diego... 22 95 230 162,098 41 
Berkeley . etos 2 OS 3. 81 100,200 
New Bedford 5 2, 41 
Duluth pebeee 69 § 55 43 
Evansville ° 97 5, 52 4¢ 
Omaha cesecsecs 39 84,100 65 62 
Fort ayne 31 80,100 9 22 
Youngstown 46 »,650 6 ‘ 
Haverhill ° eee 28 4 377 
Savannah . ° 38 43 
Prenton 9 44 
Wilkes-Barre 76 21 90 
Lawrence 2 5 370 
Springfield, I . 19 15 135 
Nashville . 265 42 8 
Allentown ° 29 23 9 
Des Moines... 30 22 48 
Tampa » 95 129 4 
Paterson . 64 47 
Tacoma ... ae 110 128 6 
Bee . 27 25 24 
Kansas City, Kans 40 41 28 
Peoria 17 15 18 
Troy 22 19 6 
s« 27 25 ‘4 
EF} 19 12 
l4 17 2 t 
Binghamton 100 34 . 4 
Harrisburg i8 12 - < 
0 1 17.4 
St. Louis, I 70 26 5,371 ‘ 
lena 82 3 113 $3,035 
x Corty 20 ) t 28,875 
tockton . 45 900 3 21.936 i 
iattanooga 14 $3,110 178 8,925 ‘ 
Lincoly Neb 1% 31, 5¢ 2 > 
Auburn 0,016 0 8 
Waterbury 30,000 63,00 
Bayonne ! 9,185 7 11,075 1ti4 
New Britain 4 8,8 10 620 405 
Sar lose 24 27,418 ‘ 42,278 
18 4,800 10 2.410 ) 
22 1.72 it 4,125 
2 0,67 1 15,140 
M 31 8.751 2 29,715 
Qs 6.843 1 98 ¢ 
s 6 15,450 17 ; 7 
Dayt 27 4,45 9 49,97 
Saginaw 1 0 19 13,4¢ 
Colorad Springs 20 1 25 111,520 
if "1 12 7.9 14 ».050 § 
H ke 6,690 10 178,084 
BR 1 61 1 61,700 
Pueblo ’ 00 ? 45,200 S 
Holvoke 4,500 ) 13,80 
West Hoboken 9 4,345 ‘ 21.240 
Schenect \ s 3,8°5 10 8.680 
Ww isock s 1,72 8 11,000 a4 
Totals 14.890 $42,434,232 13,548 $47,632,750 i 


Much Building in Cincinnati. 


Cincinnati, Ohio., March 5.—The several conven- 
held recently at Chicago and Toledo have 
had the effect of stimulating to a marked extent 


tions 


the optimism of those who attended, as they re- 
turned feeling that there would be something mov- 
ing, after all, in the near future; while the opening 
of bids for the construction of the new $2,500,000 
Feb. 16 did much to make local 
that things were actually starting off. 
Several good-sized jobs will shortly start up again 
if good weather keeps up, notably the big Mill Creek 
sewer, which is of reinforced monolithic concrete 
construction, and the handsome Western & South- 
ern Life building, whose framework and floors were 


courthouse on 
men feel 


in process of pouring when severe weather put a 
stop to the work. These and other jobs will soon be 
in full swing again, provided only there is not a 
throw-back to wintry weather. 


Michigan News. 


Bay City—Meagher Bros. Co. has been incor- 
porated, capital, $30,000, to handle builders’ sup- 
plies and fuel. 

Detroit—The Aetna Portland Cement Co. has been 
awarded the contract to furnish the cement for the 
new factory to be built at Greenville by the Ran- 
ney Refrigerator Co. It will be a $150,000 struc- 
The company recently suffered a disastrous 
fire, but within a week’s time it was at work clear- 
ing away the debris, preparatory to the construc- 


tion of the new building. 


ture, 


Difficult to Secure Loans. 


New York, March 17.—The main trouble with 
building construction in the New York metropolitan 
district is the difficulty in getting loans. For some 
reason, not explained by institutional or private 
lenders, building loans are. again bringing extra 
premiums. One company ready to go ahead with 
a big building project in the neighborhood of the 
Pennsylvania terminal in Seventh avenue had to 
pay three per cent premium on his loan besides the 
usual interest and broker’s fee before he could 
get the money he wanted. 





EVANSVILLE BUILDERS AWARDING 
CONTRACTS, 


Evansville, Ind., March 18.—Recent contracts 
have been awarded to George H. Fuller & Co., Chi- 
cago, for the new Citizens’ ten-story bank building, 
on Fourth and Main streets. Chris Kanzler & Son 
were awarded contract for the construction of the 
Lahr building, Fourth and Locust streets. Besides 
these two large buildings, which will be under way 
soon, requiring large quantities of material, the 
Kanzler company has a contract with the Public 
Utilities Co. and the M. J. Hoffman Construction 
Co. has contract for building a new addition for 
the F. W. Cook Brewing Co. 





The Builders’ Lumber & Supply Co. has been 
incorporated at Wausau, Wis., with a capital stock 
of $25,000, to sell at retail lumber and a general 
line of building material. 
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WEST VIRGINIA CONVENTION. 


(Continued from Page 26.) 


Upon suggestion of Secretary-Treasurer Dicker- 
Mott Mossman, of Hunt- 
BUILDING 


son, and the motion of G. 


ington, the name of Rock Propvucts AND 
MATERIALS was placed upon the honorary member- 
ship list of the association. The motion also makes 
this publication the official organ of the association. 


The meeting adjourned sine die. 
Visitors Royally Entertained. 


In addition to the banquet of Wednesday even 


ing, visitors at the Parkersburg meeting were most 


enjoyably entertained Thursday afternoon and 
evening... In fact, the entertainment did not cease 


until the last visitor left Parkersburg Friday morn 
ing. 
sion the guests were taken in automobiles through 


At the close of the Thursday afternoon 3es 


the principal parts of Parkersburg, including the 
business, residence and manufacturing centers. 
The big feature of entertainment, which the com 
mittee kept perfectly quiet and modestly advertised 
under the name of ‘‘athletic entertainment,’’ was 
a series of boxing matches staged at the Parkers- 
six-round bouts, 
but the 


Blizzard, 


burg Armory. There were two 


neither of which resulted in a decision, 
climax came in the third bout when Paul 
weighing 135 pounds, was matched to meet ‘‘ Kid’’ 
Fields, at 133 pounds. The referee announced that 
the battle was for the lightweight championship of 
West Virginia. The boys were fairly matched, but 
young Blizzard lived up to his name by going after 
his opponent in regular ‘‘ Blizzard’’ style and with 
a left hook to the jaw just before the close of the 
first round, put him to sleep. 

At the °Saoft’’ 


were eagerly devoured between the various bouts 


armory drinks and sandwiches 
by the enthusiastic onlookers, many of whom left 
the building barely able to talk because of hoarse 
ness. The three bouts were evenly matched and 
demonstrated that prize fighting can be conducted 
in a manner not only producing entertainment for 
them the 
This entertainment was 
National 


the guests but also teaching valuable 
features of self protection. 
under the auspices of Company A of the 
Guards. 

As the the Armory last 
visitor, the retailers hurried to the Chancellor hotel 


where the lobby and parlor floors were practically 


doors of closed on the 


given over to the conventionites. As the various 
trains left 


and finally all the remaining dealers assembled in 


Parkersburg the ranks became thinned 


a suite of rooms on the parlor floor where story 


telling and singing was enjoyed until the ‘‘wee 


sma’’ hours of the morning. 


NOTES OF THE MEETING. 


Two of the most charming and popular young 


ladies of Parkersburg were continually at the regis 


tration desk, receive the names and ad 


dresses of visitors as they arrived and 


ready to 
to pin upon 
Misses 


great 


their coat lapels the convention badge. To 
Stewart is due 


When the city 


Winifred Taylor and Emily 
credit for the perfect registration. 
of Parkersburg recently sought a slogan, it was 


Miss Taylor who received a prize for naming it 
the ‘‘ Best little city on earth.’’ 

A suite of rooms known as parlors C and D, 
were occupied by Ben MeCausland, W. H. Price and 
H. W. Taylor representatives of the United States 
T 


which 


Gypsum Co., became in all reality headquarters « 
the convention. Taylor, whose home is in Parkers 
burg, persisted in seeing that every visitor to the 
city was enjoying himself to the fullest extent and 
one time in this suite 

MeCausland is a gen- 


succeeded so well that at 
of rooms there were 63 men. 
uine entertainer and because of his 298 pounds he 
received attention whenever he passed around the 


cigars. While in the rooms, the guests found op- 


portunity to compliment Price on his two addresses. 


The names of Romine and Dowd will long be re 
membered by visitors to Parkersburg on the tenth 
John W. Romine, and J. Timms Dowd, 
Mor 


Cowell, all 


and eleventh. 
assisted by E. L. Davidson, G. L. Dudley, G. P. 
Shore and T. R. 


building material men of Parkersburg, are to be 


gan, C. E. Lane, J. J. 
given credit for the royal manner in which they re 
ceived, took care of, and sent home again, conven 
tion attendants. 

Joe Russell was constantly to be found among the 
building material men; and he declares he enjoyed 
every minute of the convention. Joe is the Park- 
ersburg representative of the Burroughs Adding Ma 
chine Co., but devoted the two days of the con 
vention to the building material men, a great many 
of whom enjoyed the scenery from his six-cylinder 
Hudson. 

While W. E. 


Plaster Co., 


Shearer, of the American Cement 
was unable to be present at the meet 
ing, he was ably represented by P. G. Himmelright, 
who travels through West Virginia, and J. A. Un 
dine, special representative, who is connected with 
the Toledo office. 

**Seribo,’’ BUILDING 


Rock PRopucTs 


MATERIALS’ representative was called, felt as though 


as the AND 
he had met a long lost brother when he fell into the 
hands of L. A. Olsen, of the West Virginia Lumber 
Co., who have their offices in Pittsburgh. 

George R. Lampton, was one of the five Chicago 
Lampton 
R. Garrett, 


convention. 
Sash Co. C., 


men present at the repre 
Door & 


who is making his home at present in Columbus, 


sents the Curtis 


was another sash and door man. Garrett was ad 
vertising the ‘‘ Morgan’’ line. A. W. Bronson was 
another sash and door man from the ‘‘ Windy City.’’ 
F. C. Shriver let the folks know that Morgan 
town West 
and is a fine little place in which to do business. 
E. M. f 
The Vitrolite Co., whose manufacturing plant is 
at Parkersburg was present with samples and de 
states 


was located in the state of Virginia 


Bryant, secretary and sales manager ¢ 


secriptive matter of ‘‘ Vitrolite,’’ which he 


is ‘‘ better than marble. 


Visitors at the were somewhat disap 
pointed when the advertised bout between Ben M« 
and C. H. Whitesearver failed to 


in the ring, but as a substitute 


Armory 
Causland mate 
Ben got 
sent in L. A. 


rialize. 


Whitescarver Olsen, a lightweight 


from Pittsburgh. Olsen drew blood frm MeCaus 
land while preparing for the bout and was given 


the decision. 
hotel, 


builders’ sup 


floor of the Chancellor 


wholesalers of 


On the convention 
E. M. 
plies at Cadiz, Ohio, had a very attractive exhibit, 


Long & Sons, 


in fact, the only one in connection with the conven 
tion. In their display room they had on exhibition 
columns, interior and exterior, fir doors and samples 
of stair and porch work. 

Messrs. Black, MeCormick and Toothman were the 
ever-present American Gypsum Co.’s representatives 
Port Clinton, Ohio, was the word of the hour where 
more of these men happened to be. 

Brine, of Uni 


one or 
Gail B. 


versal, and 8&8. 


Hamar, of Lehigh, F. A. 
B. Steece, Jr., of Ironton, 
the retailers that 
materials is Portland cement. Each, quite naturally, 


convinced 


one of the principal building 


boosted the product of his particular company but 
all agreed that a retailers’ association is the best 


thing possible for the dealers of West Virginia 


THE ATTENDANCE. 


E. J. Adams, Birmingham, Ala. 

A, L. Brown, Chicago. 

F. H. Baker, Wampum, Pa 
Harold W. Becker, Wheeling 

W. D. Brown, Cleveland. 

F. A. Brine, Pittsburgh. 

J. M. Beall, New York. a 
Arthur R. Black, Port Clinton, Ohio. 
Cc. R. Briggs, Marietta. 

oO. S. Bailey, Parkersburg. 

T. R. Cowell, Parkersburg 

H. C. Crawford, Parkersburg 

J. W. Cook, Cumberland, Md. 

J. L. Cramer, Parkersburg. 


Cc. D. Coffman, Wheeling 
George L. Camp, Pittsburg! 

Cc. M. Callaway, Huntington 
G. L. Dudley, Parkersburg 
Lewis Dudley, Jr., Parkersburg 


O. OQ. Dougherty, Bridgeport, Ohio. 
G. J. Dickerson, Huntington 

L. A. Dickerson, La Crosse, Wis 
H. A. Davidson, Huntington 

T. M. Davidson, Huntington 

J. Timms Dowd, Parkersburg 

E. L. Davidson, Parkersburg 

D. E. Evans, Huntingtor 

A. M. Finney, Charleston 

Kk W Grayso! \Pneeling 

Cc. R. Garrett Atlanta, Ga 

G A. Grishaber, Charlest 

J. H. Hamilton, Parkersburg 

W. G. Huston, Parkersburg 

’. G. Himmeright, Toledo, Ohio 
G. D. Hawkins, Huntingtor 


l. E. Hodge, Charlestor 





Cc. H, Holden, Parkersburg 
N. J. Jenkins, Bluefield 
Frank Jones, Roanoke Va 

*. S. Skeen, St. Louis, Mo 
Ww H Klieves W heeling 

W. B. Kirkpatrick, Cincinnat 
Cc. W. Long, Huntingtor 

P. C. Lehman, Parkersburg 
G. R. Lampton, Huntingtor 

A. J. Lacy, Logan 

T. E. Lane, Parkersburg 

E. H. Mockbee, Cincinnati 
R. B. Martin, Parkersburg 
W. S. Mercereau, Parkersburg 


C, Morris, Wheeling 
4. C. Murdoch, Parkersburg 


M. E. McCormick, Gallipolis. Ohio 
John J. Minckmeyer, Wheeling 
H. W. Meyer, Wheeling 

H. D. McClintock, Greenbrier 

W. E. Minter, Huntington 

F. C. Mapher, Cincinnati 


J. E. Meadows, Charleston 
Frank N. Meauer, Huntington 
G. Morris, Parkersburg. 
P. Morgan, Parkersburg 

} Mossman, Huntington 
W. Nash, Pittsburgh 


22> QQh 
ed 
< 


G. C. Naugle, Huntington 

L. A. Olsen, Pittsburgh : 
A. W. Pruitt, Birmingham 

©. S. Poyntz, Huntington | 
Cc. W. Pierce, Graham 

Austin Pfoff, Charleston 

J. C. Russell, Parkersburg 

R. J. Ray, Weston 

J. W. Romine, Parkersburg 

J. J. Shores, Parkersburg 

P. M. Snyder, Mt. Hope 

G. W Stephens, Wheeling 

t. L. Scott, Wellsburg 

W. W. Scott, Bridgeport 

H. E. Shadle, Charleston 

W. L. Savage, Charleston 

Cc. H. Toothman, Fairmount 

Cc. P. Thorn, Morgantown 

H. W. Taylor, Parkersburg 

J. A. Undine, Columbus 

Cc. C. Watterson, Parkersburg. 
Cc. H. Whitescarver, Williamson 
A Wyatt, Birmingham 


Wigman, Pittsburgh 

W. Ackles, Buckhannon 
Andrews, Columbus, Ohio 
( Anderson, Parkersburg 

I 1 S. Beebe, Parkersburg 

E. W. W. Bryant, Parkersburg 
I Bower, Parkersburg ' 
I W. Bettinger, Cincinnati 

W. Brownson, Chicago 
Beckwith, Parkersburg 
H. Crosby, Parkersburg 
L. Chadock, Parkersburg 
. G. Castanedo, St. Louis : 
George C. Danhart, Parkersburg. : 


W. B. Downs, Wheeling 
Mark Danby, Cumberland, Md. 
E. O. Davis, Salem : 
J. B. Dudley, Parkersburg : 
Cc. W. Edelen, Parkersburg : 
J. D. Ecker, Parkersburg 
W. H. Evans, Parkersburg : 
Cc. W. Howell, Parkersburg : 
w. Henry, Philadelphia ; 
Gail B. Hamar, Columbus, Ohio | 
W. H. Heermans, Parkersburg : 
J. E. Irvins, Pittsburgh : 
Warren Myers, Parkersburg 
R. G Martin, Charleston 
B. L. Long, Pittsburg! 
W. E. Mather. Parkersbure : 
3. W. McElfresh, Caldwell, Ohio : 
J. R. Marcum, Huntington 
H. H. Nelson, Parkersburg : 
4. C. Nelson, Parkersburg : 
George A. Olsen, Chicago 

fo a Price, Chicago. 
Charles Piser, Columbus, Ohio, 
D \ Raridin, Athens, Ohio : 
F. J. St. Clair, Pittsburg : 
W. M. Smith, Parkersburg 
Harry E. Smitl Parkersburg 


B. Steece, Jr., 
L. M. Seeds 
ro 


( Ss 





river 
M. B. Sprigg, 
Cc. A. Short, Shinnstor 
J. P. Sensemar Parkersburg 
T. A. Schultz, Columbus 
W. F. Schwartz, Lowell, Ohio 
W. W. Vaught. New Rochelle, N. Y. 
G. M. West, Clarksburg 


Wilson, Parkersburg 

J. Young, Parkersburg 

H. C. Schilling, Parkersburg 
George Ecker, Parkersburg 

R. W. Hartau, Columbus, Ohio 
J. Henderson, Clarksburg 

T. C. Skeen, St. Louis, Mo. 

A. C. Lang, Canton, Ohio 

J. D. Flee, Columbus, Ohio. 
Thomas R. Kerr, Norfolk, Va. 
Joseph M. Murphy, Parkersburg. 
A. C. Villers, Clarksburg. 


Robert 











36 


Rock Propucts AND ButImLDING MATERIALS 





MARCH 22, 1915. 























Massachusetts Institute of Technology Buildings 





Even in these days of big things with cement, 
the new constructions of the Massachusetts Insti 
tute of Technology stand pre-eminent and are of 


great consequence, Not only is this true on account 


of the magnitude of the undertaking, but from the 


fact that it is a technical school in whose labora 
tories and testing rooms have been established the 
constants and co-efficients for all kinds of building 
materials. Years ago the fundamental figures for 
strains of materials were here determined. Here is 


one of the large Emory testing machines and in the 
adjoining laboratory there is no season passes with 


out its group of experiments in the strength of one 


or another form of cement. When such an institu- 
tion with its experience selects concrete for the 
skeleton of its structures, it is an endorsement of 


concrete that is of highest consequence. 


As a suggestion of its magnitude, some of the 
figures from a recent report of vice-president Bush- 
nell, of the Stone & Webster Engineering Corpora 
The 
of two Technology graduates, C. A. Stone, class of 
and E. 8. Webster, class of their 
standard have been attracted numbers of graduates 
Both the Tech 


nology Corporation and when it was a question of 


tion, will be to the point. firm is composed 


+ 


88 ’88, and to 


since their day. these men are in 
the Institute entering into large constructions these 
men offered their advice freely and seconded this 
with most generous professional arrangements. 
The Institute found some years ago that its pres 
the 
busy city could not much longer house its activities. 


ent location on Boylston street in heart of a 
It was out of the question to think of expanding 


to the necessary degree on costly business land, so 


a location elsewhere was sought. The land selected 
tract of 


across the bridge from Boston, the frontage of the 


comprises a 50 acres in Cambridge, just 
lot being on the Charles river basin and its side on 
the great thoroughfare, Massachusetts avenue. 

the construction of the edu 
the New Technology. There 
structure of the Pratt School ot 


plans are now being dis 


Here was begun 


cational portion of 
is to the 
Naval Architecture and 
cussed for an important student group to house the 


follow 


something like ten millions and will stand as 
the 


country. 


among 


most important works in construction in the 


Mr. Bushnell’s figures show that the over-all 
measurements of the educational group from east 
to west (along the river front) is 800 feet, and 


from north to south, about 700 feet. The rectangle 
comprised within the outer walls is 560,000 square 
The total 


the completed buildings is to be 730,000 


feet or approximately 13 floor 


of 
square feet and the cubic 


acres. 
area 
contents something like 
2,000,000 feet. 

The 
with between 
steel. Eighty 


quired, of which 10,000 were a gift of 


concrete work is about 40,000 square yards, 


1,000 5,000 tons of reinforci 


and 


cement 
Edward M 


barrels of are ré 


thousand 


Hagar, class of ’93 of Chicago. The sand and gravel 


components are 25,000 yards and 50,000 yards, re 


spectively. In addition to this there will be granite 


for outer wall facings and between 


6,000,000 


and limestone 


brick for walls of interior 


courts and backing for the 


5,000,000 and 


limestone. 
A single floor of the great educational buildings 
three and one-half acres, and it is 


measures about 


interesting to note that this big structure had its 


first run of concrete on April 9, 1914, at noon and 
by Dee. 


reached 


1 the buildings that were in the group had 
the the roof. It 
an important feature in the educational strue 


level of should be said 
that 
tures is to be the central library, which with its 
altitude of 
of the 
striking to those 
at 


one 


Pantheon-like dome will touch an very 
feet. The 
buildings 
to that 


was about 


nearly 200 progress great as 


semblage of was who 


had 


one time the average 


9 
intervals, for at 


foot a 


occasion pass way 


day in 
added growth. 

The concrete outfit, with its lofty, lattice towers, 
has naturally been the most evident feature of the 
work. While the foundations have demanded some 
thing like 25,000 piles, it was all below ground and 
nothing to show popularly, so that the question was 
not infrequently raised, whether anything was go 
ing on at all, but as soon as the concrete level was 


reached, spectators almost waited to see it grow. 





young men and provide for their various activities, Incidental to the concrete construction was the 
social and gymnastic. The whole outfit will cost lumber yard and sawmill. In the former there has 
A ‘ 
: - 
K i 
5 s 
a rf 
' x j a 


REINFORCED CONCRETE OPERATIONS AT 





NEW EDUCATIONAL 


TANT STRUCTURES OF THE PERIOD. 


PLANT OF MASSACHUSETTS INSTITU 


at one time a million or two of lum- 


ber—more than most dealers carry in stock at any 


been stored 


time, while the latter with its saws, planers, jointers 
and other equipment gave employment in the busy 
times to more The 
system of form making was such that the material 


than one hundred carpenters. 
was assured use some two and one-half times, while 
the 


column casings to remain in place longer than the 


the technique of the construction permitted 


other forms. 
The the 
been handled is an interesting study 


which different have 


in efficiency. 


way in materials 
In the first place a system of parallel tracks was 
laid within the plot defining the outer lines of the 
main buildings. On these tracks the busy little 
Stowe & Webster that the 
grounds is incessantly placing cars with materials 


engine never leaves 
from the mills, the yards or the quarry, and much of 
this can be placed where it finally belongs with 
only one hoist. It has been estimated that in the 
hauling of the 300,000 tons of material that will 
enter into the buildings there will be a saving from 
this convenience of about $100,000. 


In the handling of the steel somewhat similar 
lines have been followed. The storage yard lies 


along the tracks of the Boston and Albany rail- 
the lifted the 
to a long incline, down which they roll principally 
They fall into the 
They are snaked end- 
little 
winch which lands them on the bending table. Here 


road, and steel rods are from ear 
through the action of gravity. 
first bin left open for them. 
wise from this bin by means of a gasoline 
the only bending machine in the East shapes the 
Some of the larger sizes are 
The 


then delivered in cars wherever it may be wanted, 


rods to their purpose. 
bent over pins on a perforated bed. steel is 
and hoisted by the boom of the tower to the de- 
sired level. 

The units for mixing concrete have attracted a 
great deal of attention from their condensed, labor- 
saving nature and their convenience. The sand and 
gravel are dropped from the cars through a trestle 
into contiguous bins. In the extended floor of these 
is the measuring hopper into which given quantities 
of sand and gravel are delivered. From the local 
cement house the bags come down a special run 
The 


hopper dumps its contents into a skip-car, which 


and the cement is here put into the aggregate. 


running up an inclined railway tips into the mixer 
where water is added. The mixer delivers its con- 
erete to the hopper-elevator from which it is run 
through chutes or into barrels and delivered at its 
The operations of preparing and pour- 


destination. 
ing have attracted many specialists during summer 
and fall. 








TE OF TECHNOLOGY, ONE OF THE MOST IMPOR- 
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Aquaria Made of Cement. 


By Dr. Leonard Keene Hirshberg, A. B., M. A., 
M. D. (John Hopkins). 

If there is any university, college, zoo experi- 
ment station, fish breeding bureau, or laboratory of 
botany or zoology that lacks an aquarium, I have 
yet to hear of it. With a recognition of this neces- 
sary equipment for marine and fresh water crea- 
tures and plants, Dr. G. E. Stone, of the Massa- 
chusetts Agricultural College in Amherst, Mass., 
looked about him for some improved method by 
which proper temperature, sunlight, and similar 
conditions could be maintained. 

So difficult is it usually to carry over many water 
creatures ‘and plants through the winter that often 
the whole aquarium becomes depopulated at the very 
time it is most needed. 
tensive experience with various aquaria, round, 
square, and globular, clay, glass, iron and wood, 
places him in an authoritative position, so that any- 
thing he has to say about them must at once attract 
general attention. Therefore, when he says that he 


Dr. Stone’s long and ex- 


has at last found an aquarium material that excels 
even the iron aquaria of 25 to 30 gallons capacity, 
everybody will wish to know just what it is. 

Several aquaria were constructed by him, all on 
different lines, from cement. Some of these con- 
tained about 18 inches of water, others much more. 
Some only held nine inches. 

An aquarium 12 feet long and 28 inches wide and 
eight and one-half feet high was made with cement 
over angle iron. It is in four sections, and the bot- 
tom is reinforced with one and one-quarter inch 
iron tubing. The main part consists of one large 
tank, and the illumination with glass, which extends 
half way to the bottom, is excellent. 

After this aquarium was cast in cement, Dr. 
Stone covered it with pudding stone of small size 
to give it a rustic appearance. Peat, he says, is 
placed in little chinks left for the purpose, and in 
these are grown small vines, ferns, and marine 
plants. 

These aquaria were built at a cost of less than $12. 
They are first cast in frames and three coats of 
eement are used. The walls four inches thick are 
one part cement and two parts sand. An extra 
lining of half cement and half sand about a quarter 
of an inch thick is colored with lampblack which 
makes a better background than the lighter cement. 
Angle and T-irons, anchored by means of wires in 
the cement, afford support to the glass. 

There has never been any sign of leaks in these 
eement aquaria, which is more than can be said of 
the older kind. Plants, fish, and other water ani- 
mals enjoy these cement aquaria and never suffer 
any ill effects whatever. All that seems necessary 
is to wash out the newly built cement aquarium 
several times before filling it permanently. Thus 
all loose lime and other materials are carried off. 
These aquaria are far superior to any now manu- 
factured and obtainable in stores. They are cheaper, 
home-made and can be built to conform to any avail- 
able space, style of room, furnishings, or architec- 
ture. Most aquaria cost in the neighborhood of 
$25, these of cement cost about half of this. 





CONCRETE PAVEMENTS IN CHICAGO. 

The concrete roads exhibit of the Universal Port- 
land Cement Co., at the Cement Show last month, 
included a model of a concrete road under con- 
struction, showing the position of the mixer and 
the distribution of the working force. All details 
involved in the construction were shown, including 
a section of the old dirt road upon which the con- 
erete is placed, a finished section of the concrete 
road itself, dirt covering for curing, stone shoul- 
ders along the finished section, pipe line for sup- 
plying water for mixing and sprinkling and all the 
machinery and implements. 

A section of pavement from Bellefontaine, Ohio, 


was shown. This was removed expressly for exhi- 


bition purposes. Copies of the original specifica- 
tions for this pavement, found in the city engi 
neer’s recerds, show many points of similarity with 
present day best practice. A section of pavement 
from Woodward Avenue, Wayne County (Detroit), 
Michigan, which was removed to permit making a 
suitable joint with the new Seven-Mile Road, re 
cent completed, was also shown, together with a 
section from Sioux City, Iowa. Each section shows 
how well concrete pavements withstand all kinds 
of weather and traffic. 

One of the many advantages of concrete roads is 
the fact that this type of pavement permits of build- 
ing the concrete curb integral with the pavement itself. 
A large chart has been made depicting this practice 
in various sections of the country. Another chart will 
contain diagrams of approved practice of concrete 
paving between street car tracks, a type that is 
meeting with increasing favor. 

Chicago is an excellent place to inspect various 
Within a short dis- 
tance of the Coliseum, on Twenty-first street, near 


types of concrete pavements. 


the lake, is a two-course, reinforced concrete pavement 
built to carry heavy traffic. This and the driveway 
in the business district of the American Steel & Wire 
Co., laid in 1903, and of Butler Bros., both near Canal 
and Randolph streets, show how well conerete pave- 
ments withstand heavy warehouse trucking. From 
1908 to 1913, a total of 129,744 square yards of 
concrete alley pavements were laid in Chicago. These 
proved so popular that in 1914 alone the yardage 
approximated 125,000. 
eity limits are many excellent types of the country 


Immediately outside of the 


concrete roads. 


ADDS TO CONCRETE ROADS. 

Milwaukee, Wis., March 19.—H, J. Kuelling, Mil- 
waukee county highway commissioner, has an- 
nounced that about five miles of the Beloit and 
Mukwonago roads will be improved, including 
53,100 square yards of concrete paving, 135 eubic 
yards of concrete culverts and about 16,000 lineal 
feet of curb and gutter on the Watertown road. 

The Milwaukee county board has decided to add 
nine more miles of concrete highway to the coun- 
ty’s road system this spring. The board has 
awarded the Milwaukee General Construction Co. 
the contract to build a stretch of concrete road on 
the Kilbourn highway. The county board commit 
tee on highways has recommended Retzlaif 8. From- 
ming to build a three-mile extension on the North 
Fond du Lac street roadway to the county line. 

Mrs. Thomas L. Smith, wife of the president of 
the T. L. Smith Co., well known Milwaukee con 
cern manufacturing concrete mixing equipment, died 
on March 15, at her home, 3015 Cedar street, after 
an illness of 16 months. Mrs. Smith was born in 
Watertown, Wis. She is survived by her husband 
and four children, including C. F. Smith, I. R. 
Smith, H. E. Smith and Miss Elizabeth Smith. Mrs. 
Smith was prominent in church and charity work. 

Members of the Milwaukee Concrete Builders’ 
Association are preparing to launch a campaign to 
convince the architects and builders of the advan- 
tages of concrete as an economical, structural and 
fireproof building material. Plans for the cam- 
paign were outlined at the annual meeting of the 
association, held at the Hotel Maryland on the 
evening of Feb. 5. It was the opinion of some 
members present that Milwaukee is behind other 
cities in adhering to materials that possess struc- 
tural and fireproofing advantages. The following 
officers were elected at the meeting: President, 
James Silver; first vice-president, John Dahlman; 
second vice-president, W. A. Klinger; secretary, 
T. J. Baker; treasurer, Con Raulf, Jr. 





C. D. Hightower & Co., 586 South Cox street, 
Memphis, Tenn., are making a specialty of round 
and square ornamental cement vases. 


Effects of Salts on Concrete Strength. 


Tests to determine the effect of sodium chloride 
and calcium chloride, separately and together, upon 
1:2:4 concrete were made at the University of Wis- 
consin during the winter and spring of 1912 by H. 
E. Pulver and S. E. Johnson, instructors in mechan- 
ics. The test pieces were cured at temperatures of 
from 60 to 75 deg. Fahr., and below freezing. 

All mix was by volume and the salts were dis 
solved in the mixing water. The test pieces were 
4 in. cubes, and those cured at a temperature below 
freezing were broken after fourteen and sixty days, 
while those cured at normal room temperatures were 
broken after fourteen, sixty and three hundred and 
sixty days. Four pieces were tested at each age for 
each batch of concrete. Atlas Portland cement was 
used, and to prevent variation in the quality it was 
mixed thoroughly in the beginning and a sufficient 
quantity stored in air-tight cans. 

The test curves show that as the percentage of 
NaCl is increased there is a nearly straight line 
decrease in the strength of the concrete cured under 
normal conditions. The effect of NaCl alone, when 
added to concrete cured at low temperature, is prob 
ably to reduce the freezing temperature, and hence 
retard the freezing of the concrete, thus permitting 
of its setting and hardening. The curves show an 
increase in strength for the addition of NaCl up to 
12 per cent, after which there is a decrease. It 
may be that beyond 12 per cent the weakening of 
the concrete due to the excess of NaCl more than 
offsets the strengthening due to the reduction of 
the freezing temperature. 

When CaCl, alone is added to the conerete, cured 
either at normal or low temperatures, the effect is to 
increase the strength up to about 4 per cent CaCl,, 
at which point the maximum strength seems to be 
obtained. This increase in the strength of the con- 
crete may be due to the acceleration of the setting 
of the cement by the CaCl, Serious disintegration 
was observed on the surfaces of the cubes cured at 
low temperatures with 6, 8 and 10 per cent of the 
CaCl, This disintegration did not appear on any 
of the cubes cured at normal temperature or where 
NaCl was used. 


NOVEL CONCRETE CONSTRUCTION. 


Built in the manner of a frame house but with all 
the parts of concrete instead of wood, a Los Angeles 
structure is unique in construction, says Building 
Age. All the material is poured in forms ‘‘at the 
job’’ so that. none of the thin clapboards, two-by- 
fours or other parts will be injured in handling. 
The boards are reinforced with wire netting and are 
about as thick as the ordinary lumber used in build- 
ing. While the concrete is soft, they are pierced 
at the proper points to admit the nails that attach 
them to the frame. The two-by-fours are reinforced 
with steel rods, as are the stair frames and other 
concrete timbers. The method of attaching the 
boards to the frame is original; to the outside of 
each two-by-four is wired a strip of wood just heavy 
enough to receive the nails. The concrete founda- 
tion is poured in ordinary forms as for any frame 
structure. 

The air space between the outer wall and the 
plaster within is claimed to be a decided advantage, 
making for even temperature. Ease of setting up 
is also claimed for this style of building, for appar- 
ently there is nothing to it that the average carpen- 
ter could not handle. Of course, the ‘‘forms’’ 
are designed to be used repeatedly and are bolted 
together and taken apart without difficulty. 





Plans are being made by L. RB. Adell, of San 
Diego, Cal., for the establishment in Hanford, Cal., of 
a@ concrete pipe works. Mr. Adell has moved his 


family to Hanford and is now looking for a site for 
the plant, which will most likely be on the Santa 
Fe railway. 
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DEMITZ RESIDENCE BROWN 


STUCCO 








JOHN T. 


FINISH. COST $6,000 


Wisconsin Firm Developes Fine Type of Residence 





In the whole field of development in the concrete 
industry there is none so important as that of the 
construction of the concrete residence. The great 
est influence that the industry can ever have upon 
the civilization of the future lies in this direction, 
and while it was one of the first features to gain 
consideration in the newly aroused interests in the 
use of cement, about 12 years ago, the progress has 
really been but small as compared with that which 
is to come in the future. The first types of mate 
for the 


expected in 


rial that were produced were most part 


unsatisfactory, as might have been 
such an entirely new adaptation of materials to a 
subject which was probably the first chapter of 
learning that mankind ever undertook at the dawn 
of history and one in which he has been progress 
ing steadily through all the ages of civilization. 
The first great difficulty encountered in the produc 
tion of concrete building materials was the mis 
conception of the requirements, and a great many 
men who were unprepared to consider the essen 
deal of 
rial that was quite unfit for use for the purposes 
after 


there are 


tials of construction made a great mate 


for which it was designed. Improvement 


improvement was introduced until now 
several types of building materials manufactured 
throughout the country which are adapted for prac 
The 
is now a possibility in practically every important 
this cost of the 


same is approximately parallel in figures to those 


tically every structural use. concrete house 


community in country, and the 


of other good types of construction. 
The accompanying illustrations exhibit several of 


the good residence jobs which have been con 


Con 


structed in the past few 


years by the Carey 





W. F. KELLOGG RESIDENCE 


BUFF STUCCO FINISH. 


crete Co., of Grand Rapids, Wis. These are shown 
as typical average work which this concern is pre 
pared to construct at all times, and they have built 
much more pretentious and more costly buildings. 
W. H. Carey, the president of this company, for 
years has been-a careful student of concrete and 
the uses of cement. Several years ago he equipped 
his plant with the Zagelmeyer system for making 
poured building blocks, as well as a very full line 
of specialties and ornaments incidental to the con- 
struction and decoration of the higher type of com- 
fortable and safe homes. 
On account of the wide popularity of the so 
nearly all of the 
residence work that this company has handled has 
had that kind of The built of 
plain, blocks, which are 
enough to hold the stucco finish firmly and make 


called stucco surface, best 


finish. walls are 


squared surface rough 
a rigid and unchanging surface for permanently 
carrying the same. 

Mr. Carey, who was at the Chicago Cement Show, 
said that the company had been in business for 
four years and that they have increased the volume 
In 1914 they 
did a little more than double the business of 1913, 
that the 


goods. He 


of their business steadily each year. 


Concrete 
stated 
that the outlook for work during the coming season 


which clearly indicates Carey 


Co. is delivering the further 
was much greater than they had ever known in 
the past for the reason that a large number of the 
best architects are regularly specifying the mate 
The 


Concrete Co. 


rial manufactured by this company. 


f the Carey 


very 


creditable achievement ¢ 


shows what a good man, who studies the concrete 


business, and being in a position to command good 


COST $20,000 Cc... 


STARK RESIDENCE. 





WHITE STUCCO FINISH. COST $6,000. 
aggregate material, can accomplish in the way of 
building up a dependable business. Incidentally, 
it helps to develop the great concrete industry 
along the most important lines of its ultimate des- 
tiny, namely, the giving to all the people safe, 
sanitary, permanent and beautiful homes. 


Kansas City to Build Harbor. 





Kansas City, Mo., March 19.—One of the larger 
pieces of work involving concrete in Kansas City 
this spring will be the building of artificial banks 
for the Kaw river at its mouth, conforming with 
the dikes already built upstream and with the new 
harbor lines. The contract will be let jointly by 
Valley 
The latter board let a contract a year ago 


the government and the Kaw Drainage 
Board. 
for the removing of earth and other obstructions 
between the new harbor: lines where permanent 
dikes are in use, and also in the same contract for 
the building of the dikes at the mouth. The gov- 
ernment objected to the latter part because it had 
not advertised for the work for which it would 
help to pay, and new bids will be received soon. 
The 


upstream—piling and 


will be the same as that on the dikes 
work, the paving 
Missouri most of 


work 
mattress 
being slabs of concrete. In the 
the revetment is paved with one-man stone, but 
the Kaw dikes are designed to help the river scour 
its channel with absolutely no danger of getting 
behind the banks. 


Co. had the big contract, let a 


The Munn & Reese Construction 


year ago, and is 


now completing the clearing of the channel, being 


hampered somewhat the past few weeks by bad 


weather and high water. This company will prob- 


ably be a bidder for the construction part of the 
contract. J. W. MeMurry and 


it is said, may also be bidders. 


Farney & Landis, 








BOLES RESIDENCE 





BROWN STUCCO FINISH. COST $5,000. 
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The market place of the building material 
industry, Employment department, machin- 
ery wanted and for sale, etc. If your wants 
are pot answered in this page, write a letter 
to this office. 


THE FRANCIS PUBLISHING CO. 


or S. Dearborn Street Chicago, Mlinois 
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Advertisements will be inserted in this section at 
the following rates: 


For one insertion........ oo: cecaed 25 cents a line 
For two insertions................ 45 cents a line 
For three insertions.............. 69 cents a line 


Rien words of ordinary length make one line. 
Heading counts as two lines. 
No Gules except the headings can be 
admitted 


Remittances should accompany the order. No extra 








charges for copy of paper containing the advertisement » ¥ 




















EMPLOYEES WANTED 


HELP! HELP! HELP! 


LET US HELP YOU. 

We want employers who are looking for good help to 
advertise in the “Wanted Employees” column, because we 
know that oy will get good results. Rock PRODUCTS 
AND BUILDING MATERIALS. 


WANTED—An experienced, sober man, in sand and 
gravel business, to invest $2,000 to $5,000 and take charge 
of plant. Adress “Business,” ci|o Rock PRopUCTS AND 
BUILDING MATERIALS. 


























EMPLOYMENT WANTED 


ROCK QUARRY SUPERINTENDENT. 

Now employed handling one of the largest quarries in 
the Middle West. Large experience. Nothing but an A-1 
job considered. Address Box 1039, cate Rock PRODUCTS 
AND BUILDING MATERIALS. 

















WANTED—Position as supe rintendent ; 20 years’ expe- 
rience erecting and operating stone crushing plants. Ref- 
erence. Address Box 1042, care RocK PRODUCTS AND 
BUILDING MATERIALS. 


Capable engineer, available at once, as superintendent 
or mechanical engineer on cement, lime or allied indus- 
tries, Fifteen years’ experience. Can show results. 
Address “T.,"’ care RocK PRODUCTS AND BUILDING MATE- 
RIALS. 


Ww ANTE :D—P osition as quarry superintendent. Ac- 
quainted with all kinds of operating, including steam 
shovels, crushers and lime. Best of references. Address 
Box 1044, care RocK PRODUCTS AND BUILDING MATERIALS. 
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Paper Bags 
Quality. 


For All Purposes 
The Jaite Company 


Boston, Ohio 


























Anchor Brand Colors 


For Mortar, Cement and Brick 
Brown, Black, Red and Buff 
Strongest and Most Durable 


wer CK. Williams & Co. 


Correspondence Sobcsied Easton, Pa., U.S.A. 








ARE YOU LOOKING FOR EMPLOYMENT? 


A small advertisement in the Employment column will 
ge Fe wants known and help you to get a position. 
No difference what kind of a job you want—advertise in 
Rock PRODUCTS AND BUILDING MATERIALS, as the paper is 
read by the people you want to reach. QUICK RETURNS. 








MACHINERY FOR SALE 








FOR SALE. 


One 28 x 30 Butterworth & sae Jaw Crusher, like 


new, at a bargain for quick sal 
Address MERTES MAC HINERY ‘COMP ANY, 
Milwaukee, Wis 


FOR SALE—Best empty cement bag baler, smallest 
rice. Also brick and block machines. Address W. 
ARTEN, Gordon, Nebr. 





FOR SALE 
SLACK LINE CABLEWAY EXCAVATOR 
15 cubic feet bucket, D D hoist, complete 
THEW No. O STEAM SHOVEL, 
§ yards, on traction wheels, revolving 
LOCOMOTIVE CRANES, : 
40’ boom, ? yard bucket, 10 ton capacity 
3 HAMMER PULVERIZERES, 


5 to 10 tons per hour 


Willis Shaw Machinery Co. 
New York Life Building - CHICAGO, ILL. 


Dealers in all classes of guaranteed second-hand machinery 











BUSINESS OPPORTUNITIES 


ESTABLISHED MONEY MAKING SAND AND 
GRAVEL PLANT. 

Profits run Ten Thousand a year for the past four years, 
and with proper attention business can be doubled. Good 
local and wholesale trade Fine shipping facilities and 
fine territory to draw from. All equipment in first-class 
condition Located in splendid growing Missouri River 
town of Five Thousand population A capable and reliable 








man can purchase with small payment down and balance 
- - ee of business Write for particulars to 
Vv. W. G. HELM, Boonville, Mo 


AGENTS—-500% PROFIT, FREE SAMPLE GOLD and 
SILVER Sign Letters for store fronts and office windows, 
Anyone can put on. Big demand everywhere. Write today 
for liberal offer to agents. METALLIC LETTER CO., 441 
N. Clark St., Chicago, U. S. A. 


WANTED—-Location for a wholesale and retail sand 
and gravel plant Might buy out a good going business. 
Address: H. C. Lynch, Independence, Lowa. 


FOR SALE—About 200 acres, large deposits of Lime- 
stone and Clay; especially suited for the manufacture of 
Portland cement, as shown by analysis; also suitable for 
Hivick manufacturing or Lime manufacturing plants. 
Located on the west shore of the Hudson River, ninety 
miles from New York City. Plenty depth of water for any 
size vessel on river channel. If interested, address Lock 
Box 125, Kingston, N. 

The quarries and entire > property of the Moline Lime, 
Stone & Cement C ompany, located at Moline, Kan., will be 
sold at auction by the Trustee, in the Federal Building, 
at Ft. Scott, Kan., on March 27, 1915. RAY E. COPE, 
Trustee. 

















Stained with Cabot's Shingle Stains and lined with 
Cabot's Sheathing Quilt. Robert W. Spencer, Jr., 
rchitect, Chicago 


Cabot’s Building 
Specialties 


Creosote Stains or Shingles, Siding, Clapboards, Trimmings 
Boards, and all other Exterior Woodwork. 

Waterproof Cement and Brick Stains for waterproofing and artistic- 
ally coloring cement and brick buildings. 

“Quilt” for lining houses to keep out ecld or heat, for sound-dead- 
ening in floors and partitions, and for insulating cold storage and 
refrigerators. 

Conservo Wood Preservative for preserving Posts, Planks, Sills and 


all other exposed timbers. Mortar Colors, Protective Paints for 
Metals, Waterproofing Compounds, etc. 


SAMUEL CABOT, Inc., Mfg. Chemists 
BOSTON, MASS., U. S. A. 


1133 Broadway, 24 West Kinzie St., 
New York Chicago 























RAILS 


all sises—smaill or large lots. New and relaying. We are tamiliar with 
quarry requirements and know just what you need. Frogs, switches, 
sgles and all track accessories. I te shipment irom stock, 


L. B. FOSTER CO. 


PARK BUILDING PITTSBURGH, PA. 








G. P. GRIMSLEY, Ph. D. 
MINING AND CONSULTING GEOLOGIST 
Formerly Ass’t State Geologist W. Va.; Formerly Geologist on Ohie, 
Michigan and Kansas Geological Surveys; Ex-Manager National Lime- 
stone Company. Consulting Geologist National Limestone Company. 
ee: eo. Room. Consultation on development 

mestone, Clay, Gypsum and Coal. 


Room 1105 Wyandotte Bid’g. : Columbus, Ohio 




















The DEALER is offered 
CALVERT MORTAR COLOR 
for its TRUE WORTH 
To Himself, the Builder, the Owner and the Public 
By its only maker 
JAS. B. MACNEAL & CO. 
DEPT. R. 


Warner & Wooster Sts., BALTIMORE, MD. 
Sold to Dealers only A Trial WILL convince you 

















THE POSSIBILITIES 


of this page as a means of quickly and 


satisfactorily filling your requirements are immeasureable 
and the low cost of announcements when compared with the service rendered, is a further inducement. 


TELL US WHAT YOU WANT AND WE'LL DO THE REST 




















Tell ’em you saw it in Rock Propucts AND BurLpING MATERIALS 
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Price-Cutting Still Obtains. 


New York, March 17,—The 
uation here is no clearer than it was a month ago. 


Portland cement sit 
There have been ramifications, however, which have 


given rise to reports of an early cessation of the 
price-cutting tactics that have been taking the heart 
this 


One thing of 


out of the trade in market for nearly three 
months. a definite nature is the fact 
that the 


mill level created when prices here were quoted at 


prices have not below 58-cent 


dropped 


$1.23 alongside of dock in wholesale quantities. 
The Portland 
statement to make regarding its plans. 


no further 
The Atlas 
company has thrown into service 14 additional kilns 


Portland Cement Co., 


Edison Cement Co. has 


and the Lehigh which is said 


Edison business 
New Vil 


plant; thrown in 18 additional kilns in 


to have taken care of considerable 


following the indefinite 
lage, N. J., 


the latter part of February and this week began to 


closing of its 


employ the remaining 10, making this plant con 


spicuous in the district as one operating 100 per 
cent of capacity. The Lawrence Portland cement 


plant at Siegfried is operating steadily, not hav 
The 


has been undergoing 


ing closed down at all this winter for repairs. 
Alsen’s 


repairs and it probably will be operated at increased 


Hudson river plant 
capacity within a week from date of publication. 
This plant has never been shut down except for re 
pairs or because of an accident for many years. 
Speaking of the situation regarding the outlook 


for his company, William P. Corbett, secretary and 
general manager of sales of the Alsen’s Portland 
this ‘“We 
usual, preparing to run our plant at full capacity 
fact, started. We 
our plant at all, except for necessary repairs, dur 


Cement Co., made statement: are, as 


—in have have not shut down 


ing the winter months, or because of some accident 
for several years. We have had contracts and have 


some left today which are netting us 40 cents a 
above the 


Valley 


selling for present delivery and 


barrel, actual figures, figures 


obtainable at the Lehigh 


present 
mills, at which 
they are actually 
with an outrageous disre 
Now that 


loading out 


some for future delivery 


gard for stockholders navigation has 


opened we are already boats, and, 


among smaller ones, have a single contract at old 
and profitable prices which will draw 1,000 barrels 
a day 

‘It has, of course, been a fact that on new busi- 
pess we have not been able to sell our cement dur 


ing the winter months, when we lose our advantage 
in freight rates and have to meet the valley prices 


Neither has 


York state or in the valley dur- 


and get cost for our production. 


New 


any 


other mill in 


ing this bitter war for the survival of the fittest 
been able to sell its product at a profit. 

**Witl 1 reduced general. consumption, some 
ompanies began to cut prices at or below cost last 
Fall. The market became steadily worse and the 
standard companies finally were forced to cut to 
an unreasonable extent to make sales and to keep 
their organizations together Now with the re 
opening of business and of navigation on the Hud- 
son, our plant, as usual, is starting operations and 


continue as customary throughout the 


\ nt next winter. 
As to your inquiry regarding the German Alsen 
company, a separate corporation, the last report we 


heard from them was to the effect that they were 


busily at work and were getting liberal orders from 


the German Government at satisfactory prices. 


Their 


to the Government and tentative propositions were 


cement’ is, of course, very favorably known 


made some time ago whereby the Government pro- 


posed to take over almost the entire Alsen output, 


thus keeping its organization intact rather than 
force an enlistment in the army, which would cur- 
tail production. It might be well to state now that 
Alsen Alsen Ce- 


ment Co., of New York, are two separate and dis- 


the German Cement Co. and the 


tinct concerns. The German company is not in the 


remotest degree sustained by the American com- 


pany. In fact, we have remitted them far less than 
usual, for the simple reason that we have naturally 
What 


we can ship goes to South 


sold much less German cement for some time. 
little 
America, Mexico or elsewhere since the beginning of 


German cement 
the war, and has to be shipped by way of Copen- 
hagen with an additional rail freight, and we have 
little business except with 
this 


pany is individually concerned, and except for the 


attempted to do very 


the stock we had on hand. As far as com- 
somewhat curtailed general consumption, we would 


not be aware that this great war existed in 
Europe.’’ 

Fredenburg & Lounsbury, district agents for the 
Allentown Portland Cement Co., at New York City, 
sent out announcements to the trade March 17 that 
beginning the following day the price of its cement 
would be advanced five cents a barrel. This makes 
the New York quotation for this brand $1.28 and 
approximately 68 cents, mill. 

The Alpha Portland Cement Company has en- 


larged its offices at 50 Church street, New York. 


Proposed Cement Packing Law 
Killed. 

A measure introduced in the California legisla- 
ture on Jan. 8 by W. A. MeDonald, entitled, ‘‘ An 
act to protect the health of persons employed in 
handling Portland cement and to provide for the 
failed to 
voted upon by members of the legislature on Thurs 
day, March 18. 


The phraseology of the 


manner of packing same,’’ carry when 


measure, which had as 


its sole purpose the ereation of a law compelling 


the use of dust-proof containers in cement sacks, 


was as follows: 


Section 1 All Portland cement manufactured ir 
this state, shall be packed in paper sack containers 
or other equally dust-proof containers, and the com 
missioner of the bureau of labor statistics shall have 
the power to issue orders to prevent the loading or 





Portla 


unloading of any cement in or for any vessel 


in any port in the state of California, or in or for any 
freight cars, or any railroad or railway in the state 
of California if such Portland cement is not packed 
in the manner herein provided, and any person, firm 
or corporation who shall disobey such order shall be 
guilty of a misdemeanor 

Sec. 2 Any person, firm or corporation who shall 
violate or fail to comply with the provisions of tl 
ict, shall be guilty of a misdemeanor, and shall, upor 
conviction thereof, be punished by a fine of not less 
than fifty dollars or more than two hundred dollars 
or by imprisonment for not more than sixty davs, 
or by both suc fine and imprisonment Except, how 
ever, in case of corporations, the imprisonment wher 
imposed hall imposed pon the officers or agents 
thereof ymmitting such offense, or causing, suffering 


or permitting the same to be permitted 
} i bureau of labor 


statistics s ll enf e the provisions of this act 


Sec The commissioner of the 


has 


Buffalo 


a number of 


that lately 


farms near Bowmansville, on 


There is a combination 


bought 
the West Shore Railroad near the city, which tract 


is to be used for developing a big cement opera- 


tion, but no name is given out and those who 


know anything about it say that nothing is to be 


reported direct at present. 


Will Electrify Plant. 


Louisville, Ky., March 18.—Manufacturers of 
cement feel certain that business this year will be 
exceptionally good. A good deal of concrete work 
is in sight, both in building and contracting lines, 
and the demand for cement should run considerably 
in excess of that of last year. Street work locally 
will take a larger quantity than usual, it is said. 
The government is also doing a lot of work on 
locks and dams within a few miles of Louisville. 

William 8. Speed and Henry 8. Gray, of the J. B. 
Speed Co., of Louisville, are interested in the Elec- 
tric Service Co., a new concern which will light the 
streets of Milltown, at which point the Speed com- 
pany has some big interests. A franchise has been 
granted and the town, as well as the Speed works, 
will soon have electric light and power from the 
central station. 

The Clinchfield Portland Cement Co., of Kings- 
port, Tenn., recently let a contract to the Oliver- 
Hill Construction Co., of Maryville, Tenn., for the 
erection of a new plant to cost $50,000. All ma- 
chinery and other contracts have now been let. 


ENLARGING SPOKANE CEMENT PLANT. 


The International Portland Cement Co., of Spo- 
kane, Wash., has completed the installation of addi- 
tional pulverizing machinery at the factory and has 
increased the raw delivery capacity at the quar- 
to such an extent that the possible output 
has been about doubled. as work now 
under way is completed the plant will have an out- 
put of 2,000 barrels per day. At the last stock- 
holders’ meeting the following officers and board 
of directors were elected: Joseph 8. Irvin, of Ot- 
tawa, Canada, president; R. K. Neill, of Spokane, 
vice-president; John P. Hartman, of Seattle, secre- 
tary; Charles A. 
William F. Powell, of Ottawa; James Caruthers, of 
Montreal; Edward Bryan, of Coaticook, Quebec; 
Frank Carroll, of Quebec, and H. D. MacKinnon, 
of Great Falls, Mont., additional directors. 


ries 
As soon 


Irvin, of Spokane, treasurer, and 


Cincinnati, Ohio, March 19.—An order has been 
made by the United States District Court, upon 
petition of Guy W. Mallon, receiver of the Superior 
Portland Cement Co., for the 
itors’ claims to the amount of $65,423.53. 
Mallon has also filed his thirteenth monthly report, 
showing the business of the company for the month 


allowance of cred- 


Receiver 


of February, for which receipts were $13,295 and 
disbursements $20,308.91. hand March 1 
amounted to $29,994. 


Cash on 





One of the largest deposits of cement material in 
Texas is situated in Kent county, near Clairmont. 
It is claimed by experts who have examined the 
deposit that it is not only of vast extent but that it 
can be easily worked. The development of Western 
Texas and the wonderful increase in the uses to 
which concrete is being put throughout this region 
affords an opportunity, it is claimed, for the estab- 
lishment of a cement plant to supply the home 
demand. 





It has recently been announced that the central 
mill of the Giant Portland Cement Co., at Egypt, 
Pa., has resumed operations, giving employment to 
several hundred hands. The Reliance mill of the 
company will close down for a brief period in order 
to allow workmen to make necessary repairs. 
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Cement Work Awakening. 


Kansas City, Mo., March 18.—The matter of the 
bankruptey of the Altoona Portland Cement Co., 
petition for which was filed in February, Charles L. 
Hogan being appointed receiver, was to have been 
acted upon March 15; but action was postponed 
for 30 days. This was accepted as a favorable in- 
dication that bankruptcy may be avoided. The 
offices of the receiver have been moved from the 
Commerce building in Kansas City, Mo., to the Wah- 
lenmaier building, Eighth and Minnesota avenue, 
Kansas City, Kan. 

Representative Naylor, of the Iola Portland Ce- 
ment Co., lectured and showed lantern slides on 
farm construction at the C. P. A. hall at Midland, 
Kan., March 4. 
auspices of Grand Township C. P. A. and Midland 


The lecture was given under the 


Grange. No admission was charged and the lecture 
was well attended by the farmers living in that 
vicinity. 

The cement work in Kansas City and its imme- 
diate territory shows signs of awakening and there 
has been some lively hustling among the cement 
men, and bids have been made on a great deal of 
work that is soon to open here. However, as yet 
the companies will not say just what ones they have 
landed contracts for. The price of cement has in- 
creased 10 cents over that of last month and it 
is now selling for 70 cents. 


ATLAS PLANTS RESUMING OPERATIONS. 


One of the hest bits of news which has come from 
the cement regions for some time is the announce- 
ment that plant No. 2 of the Atlas Portland Ce 
ment Co. resumed operations on the 15. The 
plant, which has been idle since the latter part of 
January, will give employment to between 400 and 
500 men, and it is hoped that the starting of the 
plant means the beginning of a business boom for 
the entire valley. 

An official statement issued by the Atlas Port- 
land Cement Co., at Northampton, contains the 
information that the plant will start on the 15 or 
16 of March. The various departments of the 
plant are now being overhauled by workmen. 

Plant No. 4, with a capacity of about 11,000 bar- 
rels daily, has been working steadily. When mill 
No. 2 is put into operation the Atlas company will 
manufacture an average of 16,000 barrels daily, or 
one-half of its capacity. Plant No. 3, one of the 
largest single cement mills in the world, remains 
idle, but prospects for an early opening are very 
bright. The reason for operating the additional 
plant at this early season is that the company, 
which has the contract to supply all of the cement 
used in the construction of the Panama canal, is 
about to make spring shipments there. The Han 
nibal, Mo., and Hudson, N. Y., plants are also about 
to be placed on better working time. The forme: 
has been working half time while the latter was 
practically idle. The total capacities of the three 
plants is in the neighborhood of 60,000 barrels 
daily. 

The Atlas company has recently purchased the 
Raymond Laubach farm of 59 acres and 59 perches, 
situated near the Howertown creamery, for a private 
consideration. The sale was consummated through 
the real estate office of Kocher and Laubach. It is 
said that the farn 
producing rock upon it. 


has a large deposit of cement 


i 


Boston, Mass., March 19.—From the way Maine, 
New Hampshire and Vermont dealers have laid in 
American Portland cement in the past month, Cana 
dian low prices and the shorter haul have not ap 
parently proved enormously attractive. Local busi 
ness in cement is reported brisk and heavy enough 
to satisfy most office forces. In accordance with 
notices sent out 10 days ago the Edison Portland 


Cement Co. is going out of the market temporarily. 
The reason given is that the bottom dropped out of 


prices and the proper thing to do was to get out 
of the maelstrom of competition for the present. 
The New England office, Albert C. Bruff, manager, 
79 Milk street, will accordingly close April 1. Mr. 
Bruff said: ‘‘We are closing up April 1 in a 


ance with notice sent to the trade last week. Yes, 
the whole office foree is released entirely. The 
let-down is temporary until the price market is 
better. It may be weeks or six months.’’ 

SAYS CEMENT DUTY WILL STRENGTHEN 

MERGER. 

**The present rate of duty on cement, 26 cents 
per barrel of 350 pounds, practically prohibits the 
importation of any cement from outside points and 
an increase of 744 per cent can only result in in 
creasing the profits of the Canadian Cement Mer 
ger and lessening the revenue from this source,’’ 


said James McDiarmid, head of J. MeDiarmid Ci 


Ltd., general contractors, Winnipeg. ‘‘To accomplish 
the object the government has in view it is neces 
sary to reduce the present rate of duty on this 
article from 10 to 12 cents per barrel of 350 pounds 
to insure competition of any kind from outside 
points. With an increased demand for cement in 
the United States this year and with the large in 
terest a number of the American manufacturers 
have in the Canadian cement merger, there can be 
no serious competition should the present tariff be 
reduced as suggested and the citizens of Canada 
are under no obligations to pay’ dividends on stocks 
and bonds at least twice the actual value of the 
plants of this merger. While the government might 
reasonably expect some revenue from this source 
by a reduction of the existing rate of duty, it can 
only defeat its purpose by any increase whatever, 
and in view of all the circumstances connected with 
the Canadian cement merger there can be no pa 
triotic principle involved by a little consideration 
for the consumer in this case.’’ 
NOVEL ENTERTAINMENT TO LEHIGH- 
SALESMEN. 


The meeting of the Eastern territory salesmen of 
the Lehigh Portland Cement Co., of Allentown, 
which was recently held in that city, terminated 
with a banquet held at the Elk’s club and included 
an instructive session held in the afternoon at the 
same place. The lodge room on the third floor of 
the Elk’s building had been turned over to the 
‘*boys’’ and for a week previous to the meeting 
men had been employed in laboring hard to give 
the salesmen the surprise of their lives on the ocea 
sion of the feast. 

The entire room had been transformed to repre 
sent the exterior of the Fogelsville plant of the 
company. Around the room were hung ¢anvasses 
showing the mill proper and the storehouses. At one 
end of the room was constructed a stage, on which 
Was given a delightful tableau entitled ‘*‘The Mar 


facture of a Lehigh Dealer.’’ 


The tables had been built especially for this event 
and were made in oval shapes, an exact reprodu 
tion of the new Lehigh label. In the center of the 
tables was painted the Lehigh label in red, whit 
and blue. The tables and room were decorated wit! 


an abundance of flowers and palms 


I 


At the entrance of the room was the paymaster’s 


window. Each guest as he entered turned in his 
pay check, which was given him before ascending 
to the banquet chamber, ar received in turn s 
menu card. The place cards with the diner’s nat 

thereon were made of cement. There were othe 
cement novelties that graced the table. After the 
guests had partaken of the excellent menu they were 


given a real treat, when the curtain was throwr 
aside and the interior of the cement dealers’ office 
was shown. The playlet was written by Fred Shill- 
ing, of the promotion department of the Lehigh 


Portland Cement Co. It was given with the idea 


of illustrating to the salesmen how Mr. Fuchs, the 


} 


advertising manager, would go about selling Lehigh 


cement if he was on the road. 


CEMENT TRADE RESTRICTION IN BRITISH 
COLUMBIA. 


Vice Consul. Robert M. Neweomb, of Victoria, 
Canada, states on Feb. 18 that two large and suc 
cessful cement plants are located on tidewater about 
20 miles from Victoria. The older plant (Vancouver 
Portland Cement Co.) has been in operation for six 
years; its value is roundly placed at $1,500,000; 
daily capacity, 3,500 barrels. The other mill (As 
sociated Cement Co also placed at a value of 
about $1,500,000, has 2,000 barrels daily capacity. 

During 1911 and 1912, banner years for nearly all 
fines of industry here, the former company did a 
business of $1,800,000, while the latter did $1,000, 
000 business. The business depression, however, 
has affected nearly every line of industry in this 
district. 


mostly used, has been greatly restricted, conse 


Construction work, where cement is 


quently the market for cement has dwindled to 
small proportions. The combined output of these 
plants, which amounted to about $3,000,000 during 
1912, shrunk to about $390,000 for 1914. The Van 
eouver Island plants sell altogether to British 
Columbia coast cities and the condition of their 
business is a rather true barometer to general in 
dustrial conditions in British Columbia. 

During 1911 and 1912 some accommodation ship 
ments of cement were made to the United States 
and in turn such shipments are occasionally made 
to British Columbia, but on the whole there is lit 
tle exchange of this commodity between the United 
States and British Columbia. 

On account of the dullness of business and the 
lack of a market both mills have indefinitely closed. 
The owners state that they have on hand a supply 
of 100,000 barrels As the market at 
present will only absorb about 400 barrels per day, 


f cement. 


there is little likelihood that the mills will start up 
for some time to come. The average price per bar- 
rel is $2.35. Prices for cement are firm and there 
is no indication that they will be lowered. 


Ironton Plant Increasing Capacity. 


Two new kilns and the necessary grinding ma- 
chinery are being added to the plant of the Iron- 
ton Portland Cement Co., at Ironton, Ohio. 

This firm manufactures an exceptionally light- 
colored cement and it is due to the demands of 
the past season that these improvements are being 
made. According to A. C. Steece, general man- 
ager, little difficulty has been found in disposing 
of the 1,100-barrel capacity of the plant and offi- 
cers of the concern feel justified in increasing the 
output to 1,800 barrels. 

The Ironton Portland Cement Co., has been fa- 
vored with nice orders from the U. 8. government 
for dam work on the Ohio river. A contract has 
recently been secured for Dam No. 33, which will 
be constructed near Maysville, Ky., and the re- 


quirements of which will demand at least 60,000 
barrels of cement Other contracts secured from 
this source have called on the Ironton company 


to supply cement for Dam No. 29 at Ashland, Ky., 





vhich is about completed; Dam No, 35, near Rich- 
mond, which is about half completed and Dam No. 
31 at Portsmouth, finished last 
Philadelphia, March 17 \ generai improvement 
ey , te t! h ‘ t r Leh rn ¥ illey 
pat aft rn e « 60 kilns 
n operation six weeks ago there were on this date 
160 mills in ser e and there are reports that more 
will be thrown in before the end of the month. 
The Allentown Portland Cement company is said 


to have taken all the orders it can at the old price 


basis and quoted a higher figure in the New York 
market, making the mill price approximately 70 
eents. 
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Our Business Relations with Foreign Countries® 





By Hon. William C. Redfield, Secretary of Commerce. 


This institution of yours and ours is one which lies 
very close to me for a good many reasons The 
Bureau of Standards does the underlying work of our 
industries It goes deep into the roots of things, as 
many an industry cannot afford to do for itself or 


does not know how to do for itself, and works out 
patiently, sometimes through years and_ without 
thought of profit, the big problems that many of us 
in our factories really hardly know exist at all Its 


influence in doing this fundamental constructive work 


is very great and very quiet and very silent, like all 
the big forces of the world It is only the little forces 
that make a noise The brook babbles but the cur- 
rents of the ocean are silent 


Superficial Things Receive Undue Attention. 


I sometimes think 
our whole industrial 
else of our criticism 


that one of the great faults of 
criticism—yes, and a good deal 
is that we think so much of the 


superficial things and so little of the real things I 
am accustomed from my father’s training—and my 
mother’s—to think that the old book is the best 


philosophy of life and business that there is, and there 
is a phrase in it that has come to me as a business 
man again and again as containing the substance of 
great truth for the business world: “The unseen 
things are the eternal things’’—the real things are 
the things we cannot see and too rarely talk about 

You and I stand on the shore of the ocean We 
see a lot of tumult, we see whitecaps that are pretty 
or otherwise according to the conditions of our mind 
and the risk we are in; we see a lot of disturbance 
Those things are not the ocean, they don’t do any 
good, they sometimes get people into serious trouble 
None of us, standing there, can see the gulf stream 
moving steadily and beneficially, without which our 
shores and the shores of Europe would be inhabitable 
That philosophy, if such it be, is one which goes to 
the very root of our business and our public criticism 
We, all of us—I sometimes wonder if we are getting 
into a certain state of hysteria—we, all of us, are so 
guided in our thought by the superficial things that 
we see that we forget too much the strong and real 
things that are not so easily seen, but which are, after 
all, the controlling factors in this country 





Most Business Men Are Honorable. 


\ business man said not so long ago that he was 
tired of being thought a kind of undetected criminal 
He had the idea that somebody somewhere was lay- 


ing for him, pretty certain that if they watched long 
enough they would get him The big fact-——the big 
gest fact about American business—is that it has 
all in the mass, in the infinitely larger proportion, 
been conducted by honorable men who led honorable 
lives Everybody knows that the true standards of 


been 
that on the whole you and 
I have tried in our factories to give a square day’s 
work for a square return It is the fellows who 
have disturbed the surface of thirgs that have made 


American business, taken in the large, have not 
vulgar and low and cheap; 


most of the trouble and the noise and the tumult 

on the top of the business sea This has hidden 

the currents flowing steadily beneath and has taken 
. 


altogether a disproportionate sharé of our attention 
and thought during the last few years, and made 
it doubly hard for those of us who are interested 
to have the great currents move steadily to see them 
because of the whitecaps and the froth that must 
have been the visible things 

I did not start in to say that in particular; I think 
it a good thing to say, but let us, you and I, try 
now for a few minutes very informally to look at the 
present situation in the United States and get away 
from the surface and go below into the more quiet 


and profound waters and see how they are running 

Yesterday I had a very unusual experience; my as- 
sistant secretary called me a pessimist It is a name 
which has, I think, never before been applied to me, 
but he was right from his point of view. In factory 
life my partner used to say to me, “Tell me the 
things that are wrong, I'll find out the things that 
are right, they don't need care, it’s the things which 
are wrong that need to be looked after Tell me 


those.”’ And from that training, yesterday I was 
talking with my associate on a matter of business 
that was pending in Congress affecting our depart- 


ment, and I said to him, ‘I don’t think you can depend 


upon this matter at all, until it is done; nothing 
is certain until it is accomplished; you have got to 
proceed upon the basis that that which you wisl 
to happen will not happen, until it has happened 
and you know, as good luck would have it, it hap 
pened vesterday afternoon and the laugh was on me 
because he said I had been filling him up with pes- 
simism before luncheon only to congratulate him on 
his success at dinner, which was true, 

\n optimist in business is the kind of fellow who 
takes things calmly into account—all of them, not 


the superficial things alone but the unseen things 
and when he finds that he can deal with them at their 





worst, he can afford to be comfortable about them 
as they grow better If, in our factory, we could 
handle a business problem taking it at its very worst. 


I always felt reasonably conrfortable and happy about 

*Address delivered before members of National Lime 
Manufacturers’ Association at Washington on Feb 
ruary 4, in which good tonic is given for present con- 
diction of affairs 


handling it if things were better; and it seems to me 
that the ideal attitude for American business men 
in our present emergency is to look at things frankly 
as they are, and if then we see that the problem is 
one we can manage, we need not be worried. I am 
afraid we have been more troubled because we have 
not seen deeply into it than we should have been 


The Impossible Has Happened. 


In August last the thing happened which you would 
have said on the first day of July could not have hap- 
pened at all; the whole great fabric of commerce the 
world over was smashed in a week. In July it looked 
as strong, as sound and as secure as could be. The 
international exchanges were going on steadily; the 
things which existed in the early part of July had 
gone on ever since you were born and nothing seemed 
able to overthrow that great fabric of international 
exchange and commerce to which you have been ac- 
customed from your boyhood. Yes in the first week 
of August it all went to pieces at one flash; and it 
was gone wholly for a time, because this situation in 
which we have been differs from every other situation 
in which any other country ever was placed before 
There has been no great, universal war since the mod 
ern industrial system was founded—since the steam- 


ship and the telegraph and the telephone and the 
wireless came into use—ever since modern interna- 
tional finance bound the nations together. The last 
great world-wide war ended with Waterloo; there has 
been, as you know, none since. 

The Franco-Prussian War left the soil of Ger 


many untouched, The Crimean War was in a corner 
of Europe he war between Austria and Prussia 
lasted six weeks and concerned a portion only of the 
territory of one power. The Italian war disturbed 
not at all the current of the world’s commerce; and 
the whole system of commerce, as we know it, has 
grown up since the last great world-wide conflict 


Present Conditions Entirely New. 





So we are facing conditions entirely new, entirely 
unexpected, and it was the most natural thing in 
the world that, when the fabric on which you and I 


depended as a matter of course to carry on oul 


business went to pieces, in a week, there should be 
very, very serious hesitation. My own thought is, 


gentlemen, that the record of the past seven months 
in American commerce is one of the brightest pages 
in our whole country’s history, and that, when it shall 
be sufficiently distant to be treated wisely as a mat- 
ter of history, we shall find in it that perhaps the 
brightest page in the history of American business in 
particular is that which will tell the story of how the 
business men and the bankers of the United States 
united in a sagacious and successful effort to carry 
their country through such a crisis as never a nation 
faced before 

You will recall the unpleasant days of 1907-1908. I 
remember them very well. I had to start a new 
business in October of 1907 and I remember extremely 
well what that winter meant but in 1907 and 1908 
every great European center could, and, as a matter 
of fact, did come to the rescue of American finance 
when it was threatened The current of the world’s 
wealth flowed normally in the dark days of 1907; but 


when August of 1914 came, those currents did not 
flow at all and America has to face the world alone 
and take the shock of the brenkdown ali bv herself. 


It will be the best basis in the world for a hopeful 
outlook if we look bac«x for just a few minutes at 
what took place in and since the month of August 
Almost every source of financial strength and business 


credit upon which we had hitherto unconsciously re- 
lied, went in a week, and we found vurselves in the 
position of a debtor suddenly called upon to pay 
We owed Europe two classes of debts We owed 
her a fixed debt—a funded debt to the extent of 
about five thousand million dollars—and we owed her 


a floating debt, variously 
dred to five hundred 
where, all at 
funded debt 


estimated at from two hun- 
million We were in a position 
once, we had to face the fact that the 
might be unloaded upon us to be sold 


at any price it would bring (and it was so attempted 
to be sold) and we were in a position where we 
might be and in fact were called upon the pay off 
that floating debt We were not only called upon to 


do that or likely to be called upon to do that, but 
we were also, for the first time in the history of any 
great people, in a position where we had no resources 
except our own to depend upon and where every 
other element of strength was removed. 

I don’t overstate that If you will grasp the fact 
that this collapse of the international ebb and flow 
of wealth to the point where it was needed came at 
a time when we stood as debtors to the world, you 
will get, I think, an idea of what has happened when 
you also consider today that we are secure from 
all these alarms 


Floating Debt to Europe Paid in Goods. 


The day has gone by not to return The floating 
debt has been paid; it has been paid in goods and not 
in gold. The gentlemen who came to this country 
to negotiate its payment in gold returned at the end 


of about six weeks or so, satisfied that the debt 
was being paid, but not in gold—paid in goods. You 
will remember that a large fund of gold was sud- 
denly raised and was made available for use and was 


but you will also remember that it never 
ary to use it all The current of ex- 


in part used 
proved neces 








which had been 
which, in August, 
with the month of 


changes, of international trade, 
against us for a few months, and 
was heavily against us, changed 
September and became favorable that month to the 
extent of about $17,000,000; increased in October till, 
in that month we sold $56,000,000 more than be bought 
abroad; in November we sold $79,000,000 more than 
we bought; in December we sold $131,000,000 more 
than we bought, and in the month of January, I think 
the records will show, when complete, that we have 
sold $150,000,000 more than we bought, so that in the 
two months, that is, in the eight or nine weeks alone 
comprised within the two months of December and 
January, we have sold abroad goods creating a favor- 
able balance to the extnet of $280,000,000. As against 
that we are not now expending at the usual annual 
rate of from two to three hundred million dollars 
abroad in the shape of travelers’ expense. Already 
the sober minded men of the financial papers are talk- 
ing about something wholly unprecedented, namely 
the creation in this single year of a foreign favorable 
trade balance which may run up, and they say it 
will run up, in excess of a billion dollars, over a 
thousand million dollars. 

It is proper to put it in a little more picturesque 
way and to say that we are accumulating credits 
with Europe now at the average rate of $6,000,006 a 
day. That is an actual fact since the first of December. 
By the time tonight comes and you sit down to a 
comfortable dinner, Europe will owe us $6,000,000 
more than she did when you took your breakfast: 
and by the same time tomorrow night she will owe 
us another $6,000,000; that’s what happens 

Now, why is that so and upon what may we reckon 
as to its permanency? These facts exist because, 
now that the air is cleared and we can actually see 

not the froth and foam of the surface but the 
great currents themselves—we find that they must 
be so. If we had been undisturbed in mind from 
the beginning, we should have been able to see that 
they must be so because this is the only great in- 
dustrial and agricuitural and mineral producing nation 
in the world that is not involved in war and is 
certain not to be. Where else would any of you go, if 


you had to place an order for goods which required 
four months in their manufacture, to get that order 
filled without some doubt as to its being disturbed 


by war. Where would you go? 


Competitors Out of the Market. 


One of our great competitors is entirely out of the 
market. A second and smaller one, though still an 
active one—Belgium—is also out of the market. The 
iron and steel and textile districts of France are the 
very seat of war. They are, so far as they go, out 
of the market and the industries of Great Britain are 
pressed to the utmost to meet the demands for sus- 
taining in the field an army greater than she ever 
had before. Those are our great competitors. 

There remains but one other great industrial and 
commercial nation—Italy—and though not ranking 
with the others in size, she is still a very respectable 
figure in the world’s commerce. Italy, however, has 
the fire burning along two of her frontiers and has 
herself mobilized a million men. So that it is true, 
and it is the first time in the world that it ever was 





true, that if you were business men in Ceylon or 
China or Argentina or Australia, there is but one 
place in the world to which you could go and place 


an order that takes four to six months for its filling, 
with reasonable certainty that it would not be dis- 
turbed by the possibilities of war. 


Nations Looking to Us for Credit 


That is why the nations turn to us. There are 
other reasons. One is that the whole world has de- 
pended upon Europe for its supplies of cash, and those 
supplies of cash are suddenly cut off. Great Britain 
has announced that there must be no loans made save 
with ber official consent outside of her own empire. 
Where is South America, for example to be financed? 
Not where she was financed before, for that source is 


gone. Where are Greece, and Roumania and Italy 
and other nations to get the supplies of credit that 
they have hitherto required? Not where they have 


gotten them before, for those supplies are gone; that 
valve is closed. So they are coming to us now for 
supplies of credit, as well as for supplies of goods, 
and, hence, though the transactions are as yet, reck- 
oned on an international scale, but relatively small, 
still there have been some interesting experiences. 

We have made, for example, a loan of $15,000,000 
to Argentina, taken up, by the way, in four hours. 
We have a loan to France, we have a loan to Russia, 
to Sweden, to Norway, to Panama, to Canada; and 
others are under negotiation. Not large loans, taking 
sometimes the form of credits established in this 
country rather than that of actual loans; but for the 
first time since you came to business consciousness, 
the whole world turns to the United States not only 
for goods but for credit—and yet seven months ago 
we stood in a position where we were trembling lest 
the world demand of us to pay suddenly our debts. 

It is one of the most astonishing revolutions of at- 
titude that has ever occurred, so entirely reversing the 
position of our country that I am not at all surprised 
that many more men have not grasped the fact that 
we'occupy to the world at large the reverse attitudé 
from that which we occupied when the war broke 
out, and an atittude such as never was held before 
by this country of ours. 


War Supplies Small Factor in Increased Business. 


Nor is the demand of the world of commierce one 
which comes chiefly from the demand for war sup- 
plies. Those orders are welcome and I do say that 
they came from every combatant—it is only a partial 
and exaggerated statement which would lead one to 
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suppose that they were confined to any particular 
group or nation. They came from all the combatants, 
to this country, but they aré not the great factor; 
and I doubt if they form anything approaching even 
a very large proportion of the great business which I 
have so roughly sketched to you. 

The best business which is offered to America, and 
the business which has in it the element of permancy 
which we all desire is the business of the neutral 
peoples coming to us because there is no other place 
to go. None of you before ever dreamed of such 
a thing as Roumania keeping a buying agency in this 
country, but she has one now with headquarters at 
the Hotel Astor, New York. So have other peoples 
established buying commissions in America. From 
all around the globe, from the neutral peoples chief- 
ly, comes to us a demand for goods which has over- 
whelmed, to put it in the most moderate way, all the 
shipping facilities that exist. I have been within the 
last week on the wharves at Galveston and New Or- 
leans, and they are filled with merchandise—I don’t 
refer to cotton. They are filled with cotton, too— 
and wheat—entirely beyond the capacity of the ves- 
sels there available to handle them and with no reason- 
able prospect of moving for some weeks to come. 

In our little daily paper, ‘““Commerce Reports,’ we 
publish every morning what we call “Business Op- 
ortunities.’’ We print ordinarily 10 to 20 a day. We 
ave now strictly excluded from the publication every- 
thing which has to do with war purchases, and yet 
we had to issue an extra edition the other day of 
130 of these opportunities, of about 13 times the 
normal number, in a single day. 


Can We Supply World with Credit? 


Looking at the present situation, gentlemen, from a busi- 
ness standpoint, coolly and quietly and ignoring the white- 
caps and the froth, the fact is that we are now the center 
to which the world turns for credit; so much so that I 
should not be surprised—I am not a prophet nor the son 
of one—to see some great European power or powers sug- 
gest the issue of government bonds of its own payable in 
American dollars. That, in the nature of present things, 
cannot be otherwise, and is quite outside of the ques 
tion whether we have got the credit to supply. 

That is the problem. The world is turning to us for it. 
Whether we have it I very seriously question. Secondly, 
we are the place to which the world is turning for goods. 
They are turning for both of these things because they 
must, not necessarily because they would; and meanwhile 
our competitors in the world are busy destroying them- 
selves, 

I met a gentleman the other day who said he thought 
that after the war was over the old competition would be 
on inamonth. Well, the war is not over, and orders for 
motor vehicles placed in Detroit, for delivery in August by 
some of the great powers do not seem to show that they 
expect it to be over speedily. But stop a moment and think, 
if you please, just what is happening yonder and its reflec- 
tion upon you and me as American business men. In the 
first place, our comj@titors are at work destroying their 
good-will and they have made excellent progress in that 
direction to such an extent that we have had official 
messages from the men at the head of affairs in nations 
both in South America and in Europe inviting us to 
come and take the place that the warring powers have 
laid aside. We have a man in one of the European coun- 
tries now as a result of such an invitation from the head 
of the government. Our friends yonder, through the fatal 
folly of war, are destroying one of their most valuable 
assets, their good will. They are destroying their physical 
equipment. A large manufacturer, a man accustomed to 
look beneath the surface of things, told me the other day 
on his way to South America that he had by careful 
study of the situation in northern Europe determined that 
his competitors there would take four years to get back 


(Continued on page 49.) 





The German Potash Embargo. 


With the complete embargo which Germany has 
put against exports of potash, the rising hopes of 
American consumers have been blasted and it has 
sent prices up to former prohibitive levels of from 
three to four times normal quotations, says The 
Lime Service Bureau, of Washington. It looked 
a while back as if America was going to get a 
fair stock of potash, but now the foreign potash 
embargo is complete. 

The United States consumes 3,500 tons of potash 
salts per day. Up to January 1 the shortage in 
this country, due to the war, was over 375,000 
tons, and it is estimated that by May 1 the short- 
age will have increased to about 725,000 tons. The 
potash embargo will work a severe hardship on 
our fertilizer companies, who have to move on a 
prearranged plan of manufacture. A number of 
companies announced months ago, shortly after the 
war started, that their spring fertilizers would con- 
tain on the average of 50 per cent of normal 
potash content. Now, this sudden embargo on 
potash has made these 50 per cent potash fertil- 
izers appear very attractive. 

Reasons for Germany’s imposition of the potash 
embargo may be based on several conditions. One 
theory is that Germany probably does not care to 
furnish an important plant food to raise grain 
crops in the United States to feed her enemies. 
This shows, from a German standpoint, one of the 
most reliable from an agricultural point of view, 
what a valuable plant food potash is. 

From reports received from fertilizer dealers, 
potash fertilizers have been advanced in price 10 


per cent; for example, potash fertilizer that cost 
$26 a ton before the war started now costs $22, 
with the 50 per cent lesser amount of potash, and 
there is a possibility of still further reduction of 
the potash element in the fertilizers containing 
this important constituent of plant food. 

Our leading agricultural scientists advise the use 
of lime as a means through which the insoluble 
potash in the soil can be made soluble and avail 
able as plant food. Almost all soils contain potash 
and most all have enough for present plant re- 
quirements, while some contain an excess beyond 
these requirements. If this valuable store of 
potash can be liberated and made available by 
the application of lime, the average farmer can 
readily make up the balance of potash needed to 
insure a good growth of the better paying crops, 
which are the grains. The lime should be applied 
to the soil evenly, with a lime spreader if pos 
sible, and let the harrow follow shortly after. If 
the soil should be sour—and a good many are, 
more or less, from the overuse of vegetable and 
animal matter—the lime will, in addition, neutral- 
ize the acidity resulting in a more healthy growth 
of the plant. 


Cincinnati, Ohio, March 19.—The H. H. 


Co., of Springfield, O., one of the largest limestone 


Moores 


quarries and lime manufacturers of Central Ohio, 
has been made the defendant in involuntary bank- 
ruptey proceedings instituted in the United States 
district court here by R. B. Gordin, the Miami 
Powder Co., and others. It is alleged that the com- 
pany is insolvent and that it has preferred.other 
creditors, thus committing an act of bankruptcy. 
Schedules have not yet been filed. 

Edward Simpson, president of the Medina Lime 
Co., Medina, N. Y., advises that he is using a Brad- 
ley three-roll mill for the pulverizing of limestone 
for agricultural purposes and is now contemplating 
building a $30,000 addition to this plant to manu 
facture hydrated line, and hopes to produce 50 tons 
per day of this material in the near future, 


The Duck Run Lime Co., 


City, Pa., is arranging to build a vast storeroom 


located near Ellwood 


in New Castle, Pa., in order to furnish a market 
to supply farmers in that district with agricultural 
lime. The company is making a good run at its 
Ellwood plant. 
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Road Stone Prospects Good. 


Pa., March 19. 
feeling good over the large amount of road work 
Prices are likely to be a 


Pittsburgh, Limestone men are 
to be laid this spring. 
little better than 


a specialty of bridge stone, ballast and other rail- 


last year. Concerns which make 
road stocks, however, are reporting conditions bad 
and say that very little business is in sight at pres- 
ent. Nearly all the quarries are shut down and 
are preparing to resume operations about April 10 
or 15. 

The Consolidated Stone & Mining Co., with offices 
building, has part of its 
The officials 


in the Farmers’ Bank 
quarry at Ellwood City, Pa., 


say that it is a little too early to prophesy much as 


working. 


to this year’s business. 

The Craig Stone Co., with offices in the Oliver 
building, reports no road contracts let so far and 
very little railroad working coming forward. Prices 
are going to be about the same as last year, except 
that the 5 per cent increase in freight which the 
railroads east and west of Pittsburgh have secured 
will be marked up on this year’s dealings. This in- 
crease will amount to from five to eight cents per 


perch of stone for shipment in the Pittsburgh 
district. 
G. W. Johnston Limestone Co., of New Castle, 


Pa., has let the contract to the Allis-Chalmers Manu- 
facturing Co., of Milwaukee, Wis., for a $25,000 
addition to its plant at Hillsville, Pa, This will 
have a capacity of 10 tons of pulverized limestone 
per hour and will be the most up-to-date plant in 
western Pennsylvania, it is claimed. 

Frank Mowen, of Chambersburg, Pa., has bought 
the Minock tract south of that place and is ar- 
ranging to put in a big mining and crushing outfit 
to develop the limestone deposits. 





THE NEWS IN BRIEF. 


Work has been started repairing the equipment 
at the Fanwood Stone Crushing Co., Fanwood, N. J., 
in preparation for the spring activities. A new 
crusher has arrived and will be put in position as 
soon as the weather permits. 

The General Crushed Stone Co., at Glen Mills, 
Pa., is to its 
plant, with a view of having better power facili- 
ties, and a number of West Chester workmen are 


making extensive improvements 


employed on the operations. 
R. B. Hayes, contractor, Lexington, Ky., is to 
erect a large concrete and crushed stone plant. 
The Men’s Club,. Paris, Tenn., L. 8S. 


Daniel, secretary, contemplates developing a lime- 


Business 


stone quarry; capital secured, manager not selected; 
to choose manager with capital to invest, then to 
purchase machinery and erect building. 

Joliet Pioneer Stone Co., Joliet, Ill., has reduced 
$225,000 to $22,500. 


its capital from $225, 
Co., 


The 
has awarded contract to the 
Milwaukee, Wis., 
in plant 
$40,000 
limestone per year. 

The Ozark Stone Products Co., Ozark, Mich., has 
purchased 100-acre and will 
quarry. 

The Hooper Limestone Co., J. C. Sproat, manager, 
Chattanooga, Tenn., will enlarge and erect addi- 


Youngstown, Ohio, 
Co., 
for the installation of equipment 
Hillsdale, Pa., costing 
100,000 tons of 


Carbon Limestone 


Allis-Chalmers 


being erected at 


and having capacity of 


site erect limestone 


tions to the crushing plant. 


Lobdell 


up a limestone quarry. 


Bros., Elizabethtown, N. Y., are opening 


The Pacific Rock & Gravel Co., W. L. Hodges, 
president, Pacific Electric building, Los Angeles, 


Cal., will erect a new rock crusher to be operated 
by electric power. 

The American Lime, Phosphate & Fertilizer Co., 
J. H. Dean, manager, Centreville,. Tenn., proposes 
installing a stone crushing plant at Bon Aqua, 
Tenn., for grinding limestone. 

3reen Stone Co. has been reorganized with R. D. 
Faweett, 504 


manager. 


Paul, Minn., as 


Plant is at Kasota, Minn., and will be 


Ryan building, St. 


enlarged. 

The Standard Slag Crusher Co. is planning to 
construct a crushing plant at the Marting Iron & 
Steel Co.’s plant at Ironton, O., to be electrically 
operated. The product of the 
shipped all over Southern Ohio. 


erusher will be 


RECENT INCORPORATIONS. 


Ohio Quarries Co., Cleveland, Ohio, $1,000,000; 
W. A. C. Smith, R. Walsh, George B. Siddall. Have 
changed their name to the Buckeye Quarries Co., 
Cleveland. 

Fhe Limestone Crusher Co., Ewing, Ky., capital 
$1,000; incorporators: Jacob Stickrod, I. N. 
F. B.~Moore and C. F. Parker. 

Union Stone Co., Vincent, Washington county, 
Ohio; $10,000 capital; H. H., T. F. and H. N. 
Hayes, F. Howard, C. C. Middleswart, of Vincent. 

Savage Clay Products capital, $1,000,000; 
mining and quarrying for clay, rock, ete.; H. E. 
Latter, Wilmington, Dela. 

Scottsboro Limestone Co., Scottsboro, Ala.; capi- 
tal, $3,000; crush lime for agricultural purposes, 
road building and concrete work; J. C., 
president; 


Roses, 


Co.; 


Jacobs, 


Virgil Bouldin, vice-president; J. W. 
Woodall, secretary. 

The Stone Co., care T. Richard, Star 
Italy hotel, Montreal, Que., Can.; capital, $20,000. 
Co., 
Ind., capital, $25,000; incorporators: 
Dye, A. L. Dye and J. H. Miller, 


apolis. 


Crushed 


Farmers’ Ground Limestone Indianapolis, 
William H. 


all of Indian- 


Cedarville, N. J.; 
capital, $100,000; to pulverize sand; incorporators: 
Henry §&. Cedarville, N. J.; Ervin B. 
Fisher, Lewiston, Pa., and Adolph Hersch, New 
York City. 

Fargo Stone & Sand Co., Fargo, N. 
$75,000; Jos. Ames and others. 

Temple Slag Co., 327 Walnut street, Philadelphia, 
Pa.; to do a general quarrying business; I. L. Det- 
wiler and others. 

Stebbins Rockford, Ill.; capital, 
$50,000; Dearell D. Shierk and others; mining and 
quarrying. 


New Jersey Pulverizing Co., 


Garrison, 


D.; capital, 


Mining Co., 





STONE CRUSHING PLANT CHANGES HANDS. 


The big Kelley Island stone crushing plant west 
of Akron, N. Y., has been bought by the General 
Crushed Stone Co. The latter already owns a stone 
crushing plant in Akron, and also a half dozen other 
plants, with general headquarters at South Bethle- 
hem, Pa. The General will continue the Kelley 
plant. It is said that big orders for the product 
is the cause for its purchase. Work will be resumed 
this month at these plants. 


Much Work for Quarries. 


Kansas City, Mo., March 19.—The long-delayed 
sunshine emerged around Kansas City March 13 
and business began to pick up. There were more 
contracts ‘‘in the air’’ at one time than for more 
than a year—some pretty substantial buildings, 
river work, paving, and miscellaneous. The bright 
weather caused a beginning to be made on a great 
deal of repair and paving for which contracts had 
been let previously, but which had been held up 
during the winter. Rock crusher men were looking 
forward to a period of being swamped with orders. 
The downtown district is torn up with the repair 
of streets and repaving and with sewer work. One 
of the biggest jobs from the rock man’s standpoint 
that has been hinted at is the possible rebuilding of 
the Chicago, Burlington & Quincy bridge, that old 
timer of a railroad and wagon bridge that in the 
early days was the only means of communication, 
except the ferry with Harlem, across the Missouri 
from Kansas City. Now there is a magnificent 
steel street railway and wagon bridge built by the 
‘A. 8. B.’’ interests, so-called, which steers traffic 
far southward of the old line of travel fostered by 
the Burlington bridge. Harlem has been washed 
away; it’s a sandpile now, and it is guessed that the 
new bridge, if one is built, will be equal to the 
present big North Kansas City structure, and it 
will take a lot of rock for concrete piers and ap- 
proaches, the bridge level necessarily being much 
higher than the ground level on the north bank, 





Wisconsin Crushed Stone. 


Milwaukee, Wis., March 19.—The Badger Crushed 
Stone Co., of Milwaukee, has been incorporated with 
a capital stock of $35,000 by M. A. MeCabe, J. D. 
Cantwell and F. I. Weiland. 

The Allis-Chalmers Manufacturing Co., of Mil- 
waukee, has been awarded a contract by the Car- 
bon Limestone Co., of Youngstown, O., for installa- 
tion at its quarries at Hillsville, Pa., of grinding 
machinery for the manufacture of pulverized lime- 
stone for fertilizer uses. The new plant will cost 
about $40,000 and will have a capacity of 100,000 
tons of limestone per year. 

The Wisconsin Granite Co., of Red Granite, Wis., 
has received two more carloads of machinery for 
installation in its crusher plant. The company re- 
cently installed an electric hoist. 

The Tomahawk Crushed Rock & Gravel Co., re- 
cently incorporated at Tomahawk, Wis., has elected 
the following officers: President, Herman G. Fos- 
ter; vice-president, C. H. Grundy; secretary and 
treasurer, Elmer D. Foster. Most of the new equip- 
ment for the company’s gravel pit has arrived and 
is now being installed. Four bins, holding approxi- 
mately 30 tons, with an elevator and a rock crusher, 
comprise most of the equipment, 

The Green Stone & Quarrying Co., of Sturgeon 
Bay, Wis., has purchased 40 acres of land adjoining 
its property. 





Darragh-Downey Mining Co., care W. H. Graham, 
Hope Chambers, Ottawa, Ont.; capital, $100,000; 
general quarrying. 

The James Gow Lime Kiln Co., Ltd., village of 
Fergus, Ontario, Canada; capital, $60,000; quarry 
and erush stone of any description; incorporators: 
Frank Campbell, Morris Roy Edgar, Frank Brown, 
Blanche Legree and Marie Powers, all of Toronto. 
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Important Change in Drill 
Manufacturers. 





An important change in the big blast hole drill 
business was made the first week in March when 
The Cyclone Drill Co., with factory and head office 
at Orrville, Ohio, was taken over by the Sanderson- 
Cyclone Drill Co. The new concern will continue 
the manufacturing plant at Orrville, the change in- 
volving simply a change in management. The offi- 
eers of the new company are: 

R. R. Sanderson, president and general manager. 

Will Ford, vice-president. 

Paul Hildebrant, secretary and treasurer. 

Associated with these three men are: C. H. Me- 
Carthy, New York City; W. T. Kershner, Orrville, 
Ohio; J? F. Munn, Chicago, Il. 

Every member of the new organization is a prac- 
tical manufacturing and well drill man. 

Mr. Sanderson, who heads the organization, ranks 
as one of the foremost experts in the big blast hole 
field, and has probably had as much to do with the 
adoption of the big hole method of blasting as any 
other man in the country. The book ‘‘Drill Work, 
Methods and Cost,’’ written by Mr. Sanderson, 
stands as an authority on cable and hollow rod drill- 
ing, and the paper ‘‘A Cost and Time Study of Big 
Hole Drilling,’’ presented by him before the Na- 
tional Lime Manufacturers’ Association a few years 
ago, ranks as the most complete exposition of the 
principles involved in the application of the big 
hole method of drilling and shooting in connection 
with rock excavation. 

The Cyclone No, 14 big blast hole drill which The 
Cyclone Drill Co. has had on the market for the past 
six years, more than 500 of which are in operation 
in the different quarries throughout the United 
States and foreign countries, was designed by Mr. 
Sanderson, who embodied in this machine those fea- 
tures of construction which his experience under 
actual drilling conditions taught him to be essential 
for the handling of rock drilling in quarry work. 

Mr. Hildebrant, who for several years was as- 
sistant factory manager in the Flint, Mich., plant of 
the Buick Automobile Co., will have charge of man- 
ufacturing operations for the new company. 

Mr. McCarthy will have charge of the New York 
office, which office will handle all Eastern territory 
and all foreign business. Mr. McCarthy is an old 
hand, not only in the big blast hole game, but also 
in other quarrying operations, and for the past few 
years has had wide experience in stone work, hav- 
ing had charge of the large plant of the Toledo 
Glass Sand Co., of Toledo, Ohio, and later of one of 
important trap rock quarries in the East. 

Mr. Munn for the past seven or eight years has 
had charge of the Chicago office of The Cyclone 
Drill Co., and will continue in that position with the 
new concern. During the time Mr. Munn has been 
in charge at Chicago, he has seen the change made 
in the Chicago district from the old method of tri- 
pod drilling and bench shooting to the modern 
method of big hole drilling and shooting. There is 
undoubtedly more credit due to Mr. Munn than to 
any other individual for the introduction of the big 
hole method in the territory which he covers. 

Mr. Kershner for the past several years has been 
connected with the old company as general travel- 
ing representative and will continue in that capac- 
ity with the new company. 

B. G. Cope, president, and W. H. Tschantz, treas- 
urer of the old concern, who are retiring from the 
drilling machine field, were the original founders 
of The Cyclone Drill Co. and have been in charge 
of its destinies from the beginning, some 20 years 
ago. Under their management the plant has grown 
from a small, poorly equipped two-man shop to the 
present modernly equipped factory, employing over 
100 skilled workmen. 

The new company anticipates making quite a few 
additions both to buildings and in equipment, and 
arrangements are now being made for the erection 


of additional machine and forge shops to take care 
of the greatly increasing volume of business of both 
drilling tools and machines, the completion of which 
shops will mean an almost doubled capacity. 





Elevating Materials. 





The automatic and semi-automatic skip hoist sys- 
tem should very strongly appeal to all who are 
familar with the usual methods adopted for han- 
dling materials. Its main point is that of having 
an exceedingly low cost of maintenance and at the 
same time being either entire or semi-automatic in 
its operation. The field for its application is very 
large, it being a satisfactory method for elevating 
the product of mines, quarries and rock crushing 
plants. Its greatest use at the present time is in 
handling coal, coke and ashes, in steel mills, coke 
plants and steam power plants. An extra value 
must be attached to its use when handling granular, 
gritty materials, as all of the moving parts are en- 
tirely removed from contact with the materials 
handled. The hoisting cables are the only items 
usually requiring to be renewed and these are low 
in price, besides requiring very little time for re- 
placing. 

There are three general types of skip hoist con- 
struction, operated as follows: Two skip buckets 
in balance; one skip bucket with counterweight, and 
one skip bucket without counterweight. Any one of 
these allows for the application of entire automatic 
or semi-automatic control, depending on the capac- 
ity, material and general conditions surrounding the 
proposition, The principal parts are the skip buckets 
and the electric hoisting engine, together with the 
essential mechanical and electrical control system. 

An entirely automatic skip hoist first reauires that 
there be a storage hopper from which the material 
is delivered to the skips. This type is most fre- 
quently used where the material is not of too large 
dimensions and also where it is required to hoist a 
regular quantity to a given height. It is entirely 
dependent on the material itself for making the au- 
tomatic system possible. If enough material is con- 
tained in the storage hopper to fill the skip bucket, 
it automatically starts and continues operating until 
there is not enough material left in the hopper to 
fill the skip bucket, in which case it automatically 
stops. 

The receiving hopper is usually made of steel 
and when using two skips in balance requires to be 
double, each half being fitted with a chute pro- 
vided with a gate and arranged to deliver into the 
skip buckets, and are so arranged that they will 
automatically be closed except when the skip 
bucket is in position to receive material. 

The skip buckets are made of steel with heavy 
forged steel bale and proper connections for attach- 
ing hoisting cable, which in turn passes over sheave 
wheels to the hoisting engine. 

The hoisting engine consists of a cast-iron wind- 
ing drum dirertly connected to motor by means 
of cut steel gears, all being mounted on a heavy 
bed plate constructed of structural steel members 
all thoroughly braced. A multiple contact limit 
switch is direct geared to the shaft of hoisting en- 
gine drum. A solenoid brake is also mounted on 
the extended armature shaft of hoisting engine mo- 
tor. This solnoid brake is so arranged as to be 
applied the instant current is cut off from the motor 
and is of ample capacity to hold the skips, either 
loaded or empty and in any position, upon failure 
of electric current. 

The mechanical control system consists of a set 
of counterweighted levers in the skip hoist pit, 
placed in such a manner that the skip bucket rests 
on the short end of the arm and the weight of the 
empty skip is insufficient to raise the counterweight. 

An electrical control system is provided, con- 
sisting of limit switch attached to hoisting engine, 
solenoid brake and a series of mechanical switches 
for the introduction of electrical resistance at suit- 


able points in the travel of the skip buckets so as 
to produce satisfactory slow-down and starting ef- 
fect and preventing an extra heavy current rushing 
in on the line and through the motor at the time 
the current is turned on. This control system is 
primarily automatic in its operation, but is also 
provided with a push button control so as to insure 
the starting up of the hoisting engine under any 
conditions, The equipment is manufactured by The 
C. O. Bartlett & Snow Co., of Cleveland, Ohio. 





STONE BUSINESS IS BOOMING. 





**Great activity is being shown in the quarry 
business all over the state,’’ said M. P. Goetschus, 
manager of the National quarries, in Lima, Ohio, a 
few days ago. ‘‘This should be the best year ever 
encountered in the stone business, because of the 
great amount of work that was put off last year, 
owing to the financial conditions. The country- 
wide movement for good roads is another faction 
that will have a great influence on this work. This 
movement, which has been increasing in foree for 
a number of years, reached its zenith when the 
building of the Lincoln highway across the United 
States, from New York to San Franciseo, became 
a reality instead of a myth. 

‘*Though this movement was more pronounced 
last summer and fall than ever before, it was im- 
possible to do much actual work in this line, be- 
cause the money market was in such stringent con- 
ditions, that the bonds could not be absorbed by 
the banks to create the necessary funds. : 

‘‘The farmer has now joined the business man 
in the city in this movement. The farmer was at 
first opposed to this improvement of roads, espe- 
cially shortly after the automobile came out, as 
he then considered the motor car as a menace to 
safety and a destroyer of roads. However, this 
condition has ceased to exist altogether, mostly 
from personal experience, as a large majority of 
farmers are now owners of machines.’’ ; 





FINE CRUSHING. 

The pulverizing of limestone for agricultural pur- 
poses is coming into favor very rapidly and to meet 
the demand for mills for this purpose the Bradley 
Pulverizer Co., Boston, Mass., is manufacturing a 
mill which will pulverize to the necessary fineness, 
with a large output and low maintenance cost. The 
Medina Lime Co., Medina, N. Y., says of the Brad- 
ley three-roll mill: ‘‘It has done fully what was 
claimed for it.’’ In this particular instance the 
mill in question did more than was claimed for it 
as the Bradley company guaranteed an output of 
five tons per hour to a product which would run 90 
per cent through a 60-mesh sieve, and the Medina 
people are obtaining an output much more than this 
to a fineness of 61 per cent passing a 200-mesh sieve, 
90 per cent passing a 100-mesh and all of the ma- 
terial passing a 25-mesh sieve. This pulverizer re- 
quires less than 50 horsepower to operate. A mill 
of this character can be obtained at a reasonable 
price. It has an output of from five to eight tons 
per hour, taking material three-fourths inch and un- 
der in size and reducing it to the necessary fine- 
ness without the use of auxiliary screens, 





George H. Cope and The Corrigan-McGee Rock 
Crusher Co., of Kansas City, have consolidated their 
crusher resources, and the business of all is being 
conducted from the offices of the Corrigan-MeGee 
firm in the Reserve Bank building. The latter 
firm also has a large insurance business, and to care 
for the double interests took a handsome suite. Mr. 
Cope’s crusher is at Independence, Mo., on the 
Missouri Pacific railroad; the other company has 
erushers at Selsa, Mo., on the Chicago & Alton, and 
at Twenty-seventh and Manchester, Kansas City, 
on the Kansas City Southern railroad. The com- 
bination gives access to these several roads, 
which is, of course, a very marked advantage. 
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The News in Brief. 


Bank 
building, Detroit, Mich.; has increased its capital 


Superior Sand and Gravel Co., 726 Dime 


from $200,000 to $500,000. 
Deckers Stone & Sand Co., 


will 


Morgantown, W. Va., 
begin the erection of some new buildings at 
its plant at Sturgisson as soon as the weather per- 
mits. 

Rapids Gravel Co., George K. Force, manager, 
Alexandria, La., has leased a large gravel deposit 
near Woodworth, La., and will install equipment 
for mining gravel. 

Evansville Sand & Gravel Co., Evansville, Ind., 
has increased its capital to $25,000. 

Boonville Sand Boonville, N. Y., has in- 
creased its capital from $5,000 to $20,000. 


The Tidicute Sand Co., Tidicute, Pa., will com- 


Co., 


mence work in the near future on the installation 
of new machinery. 

Glenwood Sand & Gravel Co., 268 W. 34th street, 
New York City, has 
$75,000 to $5,000. 

Juniata Sand Co., Sunbury, Pa., has sold its hold- 


decreased its capital from 


ings to Covert & Carson, of Williamsport, Pa. 
Sand & 


Ky., has increased its capital to $40,000. 


The Covington Gravel Co., Covington, 
Arundel Sand & Gravel Co., Pier 2, Pratt street, 
Baltimore, Md., has 
erection of sand and gravel bin and plant costing 
$5,000. 
The Sand & Lincoln, IIl., 


will increase the capacity of its plant by installing 


had plans prepared for the 


Lincoln Gravel Co., 
new equipment the ensuing year. 

J. M. Fred R. Ratcliff, of the 
Hundson Tulsa, Okla., are planning to 


Bragassa and 
Stone Co., 
open up a sand and gravel pit at Arksansas City, 
Kansas. 

The Washed 
Mich., will erect 
Gravel Co., 


Sand & Gravel Co., Chelsea, 
a plant and install equipment. 
Hoal, 


large tract of 


Clean 


Greenville Harry B. Green- 


ville, Ohio, has purchased a land 


and will establish a gravel plant. 





Panhandle Gravel Co., Anderson, Ind., has in- 
creased its capital to $5,000. 

The Union Sand and Material Co., St. Louis, Mo., 
Wabash 
Maple avenue, St. Louis county for $50,000 and a 
Mr. and Mrs. William 
The 


several years 


recently bought four acres at tracks and 
deed was recorded at Clayton. 
Bagnell 
has had a lease on the ground for 


transferred the property. company 


for a branch business. 


Improvements are being made by the Crystal 
Lake Crushed Stone Co., operated by Sheboygan 
men at Crystal Lake, Wis. A system for washing 
the gravel has been put in. To carry this out the 


company has sunk a well 64% feet deep and 10 


inches in width. The water from this well will 
be used to wash the gravel. 
The Rosenberg Gravel Co., Rosenberg, Tex., 


operating extensive gravel pits on the Brazos 
River at that point, commenced operations a few 
days ago. Additional modern machinery has just 
This 
from a site several miles below town on the river 


front. 


been installed. plant was recently moved 
The management reports a number of large 


orders on hand. 


DRIFTWOOD INTERFERES WITH SAND 
OPERATIONS. 


A source of supply for a number of Kansas City 
sand firms is the Kaw river, which has an annual 
inflex of snow, ice and driftwood. The debris be- 
gan to gather last month and workmen of the sand 
plants are now busy clearing the river of these ob 
stacles. Until this is done, it is impossible to com 
mence spring operations. 

Kaw river are: 
Ma- 


and the Kansas City Sand and Gravel 


operating on the 
Sand Co., 


Companies 


Stewart-Peck Kaw River Sand and 
terial Co. 
Co., all of which have extensive interests in the Kaw 


river sand district. 


Repairing Diggers During Dull 
Times. 


Pittsburgh, Pa., March 19. 
season for the sand companies and few Pittsburgh 


This is still an off- 


concerns are doing much but waiting. Boats and 
diggers are being put in repair so that when the 
rush of business comes there may be no delay in 
taking care of it. There has been little high water 
this spring, which has worked very much to the 
benefit of the sand companies, which usually lose 
some equipment on account of the winter and spring 
floods. 

The Parkersburg, Marietta Sand Co., of Parkers- 
burg, W. Va., is building at considerable expense 
extensive improvements to its South Side plant. 
This will largely increase the output of the com- 
pany. 

The Burlington Sand & Gravel Co., recently in- 
corporated at Burlington, Wis., with a capital stock 
of $25,000, is rushing the work of erecting its new 
plant. The office building has been completed and 
is now being occupied. Sidetracks to the plant have 
been constructed. George Koier, of Chicago, is the 
active head of the company, and will be manager. 


EVANSVILLE COMPANY GETTING ACTIVE. 





Evansville, Ind., March 18.—The Evansville Sand 
& Gravel Co. will send one of their outfits up the 
Ohio river, during the coming week, where they 
have secured contracts for gravel and sand at Can- 
nelton, Tell City, Rockport, Troy and Grandview. 

With the large amount of street paving which 
will be let shortly by the city of Evansville, it 
seems as if the sand and gravel companies will have 
all they can do for the season. Reichert & Stinch- 
field have begun grading on the Howell road, which 
is one of the largest contracts that has been let 
in this city for brick paving for a number of years. 
Recent road contracts have been let to Traylor & 
Krempp, at Jasper, and J. N. Kinman, at Peters- 


burg. 








_ 


REQUIREMENTS ARE SECURED. 





SACH SPRING SEASON SEES A BLOCKADE OF ICE AND DRIFTWOOD ON THE KAW RIVER, FROM WHICH A LARGE PORTION OF KANSAS CITY SAND 
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The Manufacture of Sand-Lime Brick 





BY G. SYLVESTER, CALGARY, CANADA. 


Brick making dates back many centuries. Those 
of us who have or possess a copy of the book of 
books, the Bible, will find in Genesis that brick 
making*was a known art in those early days. The 
children of Israel in 1706 B. C. made brick and they 
were found exceptionally good. Not only were they 
found good brick, but they were found good build- 
ing material, for the Tower of Babel was built of 
them. So from those early days up to the present 
period brick has been the one staple building ma- 
terial. Bricks have been made in a large variety 
of sizes, from three inches thick by one foot square, 
and over, and they were also made like ‘‘ Joseph’s 
coat,’’ of many colors, and are to the present day. 


In those early days they used straw as a binder 
of material, the same as our plasterers use hair 
today in their lime mortar for the ordinary plas- 
tering work. In the early ages ‘‘time’’ was not 
of the same importance as it is today, for we are 
living in a considerably faster period, as time is 
money and those interested in the great industry 
of brick making experimented with material as 
well as machinery. 

In burnt brick it was found that no kilns could 
be uniform in size, hardness or color. This was 
overcome first by Dr. Michaelis, of Germany, who 
experimented and in the year 1880 discovered the 
greatest of all inventions in the making of brick, 
the union of sand and lime and the hardening of 
them by steam, This process has grown in almost 
every country in the world. Improved since those 
early days of discovery, machinery has been made 
so as to save a great deal of time and cost and 
increase efficiency, until today sand-lime brick 
claims many advantages over any other building 
brick or other substitute for building purposes, 
such as being low in porosity, no disintegration, 
great crushing strength, improvement with age, ab- 
solute uniformity in size, two sides a finished face 
brick, no heat or cold conductivity, and can be 
made in colors to suit all requirements. The origi- 
nal color, resembling Indiana limestone (or sand- 
stone), which were used exclusively in the building 
at St. Adresse, near Harve, in which the Belgian 
Minister of State has his offices, are in great 
demand. 

The call for sand-lime brick has gone beyond the 
most sanguine expectations of the manufacturers. 
The product is the nearest perfect of all material. 
This has been brought about largely by the Sand- 
Lime Brick Association, which hold an annual con- 
vention at some city in Canada or the United States 
yearly, where brick manufacture is discussed in all 
its aspects and everybody who has suggestions to 
offer on brick making do so at the round-table 
talks. It is essential that every brick manufac- 
turer of sand-lime brick should be there for an 
interchange of ideas and suggestions. 

The United States Government Ws 
Emley, of the Department of Commerce and Labor 
and Bureau of Standards, every year. He always 
reads a very valuable paper and answers all in- 
quiries on tests made. I think that it was from his 
report of a year ago that we find the United States 
output of sand-lime brick was 174,361,000 brick. 

There are now some 105 sand-lime brick yards 
operating in America. Architects are fast changing 
their views regarding these brick and are specify- 
ing them, not for backing up purposes, but for face- 
brick work. Contractors want them because of 


sends 


their absolute uniformity and freeness from warp. 
They are also easier to lay and require a good deal 
less mortar, and finally they are easier to handle. 

The Chinese have recently put in a sand-lime 
brick plant, showing the up-to-dateness of this race 
and people, who ages ago built the great Chinese 
wall, 22 feet high and over 12 miles long, taking 
millions of men 10 years to complete the same, 

The sand-lime brick industry in Canada is still 
in its infancy, but are made in Quebec, Ontario, 
Manitoba, Saskatchewan, Alberta and British Co- 
lumbia, and had the present times even been nor- 
mal we would have seen many new plants installed 
this year. 

One of the most important points in the manu- 
facture of sand-lime brick is the securing of a good 
silicate sand; having this, then procure a suitable 
calcium lime (magnesia lime is poor, harder to 
work, more difficult to mix and the bond is not so 
good; this applies to mortar also). Having found 
a suitable lime, it must be hydrated and pulver- 
ized very fine and then mixed in right proportions, 
usually about 6 per cent lime. 

These brick are loaded on steel cars from the 
press as made and are run into long steel cylinders 
which are sealed up tight and subjected to a pres- 
sure of live steam of 125 pounds for 10 hours. 
Great care must be taken to keep this steam at an 
even temperature throughout to obtain a uniform 
color and hardness. These brick when cooled are 
ready for use. 





A. F. KEMPF PASSES AWAY AT BUFFALO. 


Andrew F. Kempf, manager of sales of the Buf- 
falo Sand-Stone Brick Co., Buffalo, N. Y., died sud- 
denly on Saturday, Feb. 7, 1915. Mr. Kempf had a 
very wide acquaintance throughout the entire Buf- 
falo district and made a very good record as a 
salesman of sand-lime brick. He had a pleasing 
personality and was one of those men who loved 
work as well as he loved to eat. 

Mr. Kempf has been present and participated 
in several of the annual meetings of the Sand-Lime 
Brick Association. He was a young man, born and 
raised in Buffalo, and seemed to have prospects for 
a very bright and prosperous business career. 





PURCHASE PLANT SITE. 


The Hooper Limestone Co., of Chattanooga, Tenn., 
has purchased for $10,000 a tract of eight and one- 
half acres of limestone upon which its plant is 
located. For several years the business was oper- 
ated on leased land. The company is owner of about 
40 acres of land on the N. C. & St. L. railroad, but 
had all of its improvements upon the small tract 
just purchased as the property was originally openea 
up by the Rev. William E. Thompson. The com- 
pany has about $40,000 invested in plant and ma- 
chinery on the premises, according to J. C. Sproat, 
manager. Mr. Sproat is contemplating a number of 
improvements and enlargements. 





Rapides Gravel Co., of Woodworth, La., (Geo. K. 
Force, manager, Alexandria, La.) will develop a 
large gravel deposit near Woodworth. 


W. J. Timberman, of Manhattan, N. Y., is try- 


ing to get permission from the town to establish 
a gravel plant at Port Washington, N. Y. 


From the Sand-Lime Brick Centers. 
Winnipeg, Can., March 15.—The Birds Hill Sand- 
stone Brick Co. reports that business is very quiet 
at present. 
- > > 
Bridgeton, N. J., March 6—The Penbryn Brick 
Co. reports that business has been rather dull with 
them since last April, but that prospects are look- 
ing brighter. 
* * . 
Buffalo, N. Y., Mareh 15. 
Brick Co. reports that business is quiet, but that 


The Buffalo Sandstone 


they have hope for a good business this spring. 
* * 7 

Milwaukee, Wis., March 11—The Acme Brick & 
Sand Co. states that prospects for a good business 
are in sight and that they expect to be busy during 
the coming season. 

SAND-LIME BRICK PLANT PLANS READY. 

The present plans of the promoters of the new 
brick plant which will be ereeted at Hortonville, 
Wis., near Appleton, by the United States Perfee- 
tion Sand-Lime Brick Co., are that work on the 
plant will be started Practically all the 
required $41,000 capital has been secured. It is 
said that the proposed plant will have a daily 
capacity of 40,000 ordinary and 10,000 enameled 
brick, or nearly 15,000,000 a year. It is planned 
to establish a branch office of the concern at 
Appleton, Wis. 


soon. 


RECENT INCORPORATIONS. 

Tomahawk Crushed Rock & Gravel Co., Toma- 
hawk, Wis.; $10,000 capital; C. H. u:undy, E. D. 
Foster and H. G. Foster. 

Burlington Sand & Gravel Co., Burlington, Wis.; 
$25,000 capital; Joseph A., John B. and Joseph L. 
Yanny. 

Altamaha Sand & Gravel Co., care of M. A. 
Bake, Austell building, Atlanta, Ga.; $50,000. 

Maurice Deutsch, 50 Church street, New York 
City; authorized to do business as the Ajax Sand 
& Gravel Co. 

Round Top Glass Sand Co.,-Hancock, Md.; $49,- 
000 capital; to manufacture sand for various pur- 
poses and will open and develop 127 acres of land 
near Hancock; output of 200 tons daily; J. Clar- 
ence Lane, 81 W. Washington street, Hagerstown, 
Md., manager. 

Silver Spring Gravel & Rock Co., care of Henry 
P. Lambrecht, Green Bay rd., Milwaukee, Wis.; 
$10,000 capital; Henry M. Lambrecht. 

Severn Gravel and Sand Corporation, 923 Fidel- 
ity building, Baltimore, Md.; $70,000 capital; 
Claude L. Hammond, Joseph T. Nossel and J. 
Leiper Winslow, attorney, 913 Munsey building, 
Baltimore. 

Sunrise Rock & Gravel Co., Houston, Tex.; $10,- 
000 capital; Harry & Thomas Pennington and J. E. 
Sieber, of Houston. 

The Laker-Copper Sand & Gravel Co., Madison, 
Ia.; $50,000 capital. 

Laker-Copper Sand & Gravel Co., 
capital $50,000. 

American-Japanese Silica Co., care of Noah 
Shakespeare, 2711 Wetmore avenue, attorney, 
Everett, Wash.; $1,000,000 capital; Lucian F. Me- 
Conihe, Sr:, Earl W. Husted and 8. Sato. 


Madison, Ia.; 





The Round Top Glass Co., which was recently 
organized in Hagerstown, Md., has acquired a con- 
siderable tract near Hancock, Md., and will produce 
sand for the manufacture of glass. The officers of 
the company are: President, Col. William P. Lane; 
vice-president, F. Wilbur Bridges; secretary, Levin 
Stonebraker; treasurer and general manager, J. 
Clarence Lane. The board of directors are: Col. 
William P. Lane, Clinton R. Grove, F. Wilbur 
Bridges, Levin Stonebraker and J. Clarence Lane. 
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Kansas City Brick. 


The Hydraulic-Press Brick Co. announces the sale 
of 60,000 Hy-tex matts for the new high school 
building at Marceline, Mo.; 20,000 Hy-namel for 
the interior of the Junge Baking Co. building, Jop- 
lin; Mo.; 35,000 Hy-tex light ivory matts for the 
United States postoffice building, Winfield, Kan.; 
35,000 Hy-tex face brick for the John I. Glover 
building, Eighth and Wyandotte streets, Kansas 
City, Mo.; 18,000 Hy-tex matts for the B. F. Herr 
residence, Kansas City, Mo.; 20,000 Hy-tex buff 
brick for Bruce Dodson’s building, Twenty-eighth 
and Wyandotte streets, Kansas City, Mo. 

The Board of Public Works, of Kansas City, Mo., 
has awarded the contract for the paving of Ken- 
sington avenue, from Twenty-seventh street to 
Twenty-ninth street, to A. Jaicks Co. The con- 
tract calls for 3,721 square yards of 3-inch vertical 
fiber brick block paving. The company’s bid was 
$6,362.91. 

The brick companies say that the brick business 
is opening up in Kansas City and that it has in- 
creased wonderfully with the weather. So far 
contracts have been about equally divided on con- 
crete and brick construction, and although those 
that will be of concrete will be a little larger than 
those of brick, the brick companies will make up 
for this by the greater number of smaller buildings 
and residences for which they will furnish brick. 
Concrete may have almost replaced the brick in 
constructing the large buildings but it has never 
made much headway as a substitute for residences 
in Kansas City. 





San Francisco Clay Notes. 


The Vallejo Brick & Tile Co., of San Francisco 
and Vallejo, Cal., has sold out its stock of paving, 
pressed and fire brick and its San Francisco yards, 
wharves, etc., to the Pratt Building Material Com- 
pany, of San Francisco, and will retire from busi- 
ness. The company’s manufacturing plant at Val- 
lejo has been closed down for some time. 

Gladding, MeBean & Co., of 
Lincoln, Cal., has completed deliveries of hollow 


San Francisco and 
tile from its Lincoln plant for the Federal Govern- 
ment building at Grass Valley, Cal. 

The Sonoma Magnesite Co. is preparing to erect 
a plant in or near San Francisco for the manufac- 
ture of fire brick, stucco, imitation marble and other 
products from its Sonoma county deposits. 

N. Clark & Sons, of San Francisco, is shipping 
terra cotta from its local plant for the Couch school 
building at Portland, Ore. 

The United Materials Co., of San Francisco, has 
secured the California rights for manufacturing the 
rug brick specialties of the Hocking Valley Prod- 
ucts Co. The rug brick will be manufactured at 
the plants of the Los Angeles Pressed Brick Co. 
at Richmond and Los Angeles, Cal. 

Gladding, MeBean & Co., brick and terra cotta 
manufacturers of San Francisco and Lincoln, Cal., 
for the structural terra 
cotta for the Mission branch library building in 
The value of the contract is $9,200. 


have secured the contract 


this city. 


BRICK MARKET STRENGTHENING. 





New York, March 17.—Hudson river common 
brick is again coming into this market. 


however, are strengthening and probably by the 


Prices, 


time this report 
nearer $6.00 than 


of barges to dealer’s stacks and jobs has been more 


is published quotations will be 

$5.75 now ruling. Unloading 
active, although it is still below normal, indicating 
that while there is a large volume of new building 
plans being filed, new construction work within the 
city proper is still retarded by tightness of money. 
Raritan brick coming in from Matawan and Sayre- 
ville is bringing close to $6.00, but prices are likely 
to be higher before the season is well established. 





Common Brick on Display. 





‘Try this experiment on your frame house.’’ 
That was the invitation given visitors to the 
American Woman’s Exposition, held in Cleveland, 
March 8 to 13, where the common brick manufac- 
turers made a demonstration of the fire resistance 
of their material. A small brick wall was erected 
in the brick booth and throughout the hours of the 
exposition a plumbers’ blow torch played a flame 


upon it. Directly above the wall was a sign with 


mits 


} 





BRICK DISPLAY AT AMERICAN WOMEN’S EXPO- 
SITION, CLEVELAND, MARCH 8-13. 

the suggestion, ‘‘Try this experiment on your frame 

house.’ 

There were other suitable legends to attract the 

attention of the exposition visitors, all driving home 


’ 


the gospel of safe building. 

An attractive folder showing a small brick house 
with floor plans and giving its actual cost was dis- 
tributed. The names of all visitors who are inter- 
ested in building were taken by a young man in 
charge of the display and these have been turned 
over to the Cleveland local of the S. A. F. E., which 
will follow them up with literature and direct ad- 
vertising until each one is convinced that it is best 
and cheapest to build with fire-safe materials. 

The Cleveland brick manufacturing firms respon- 
sible for the exhibit Farr Brick Co., Bark- 
well Brick Co. and the American Building Brick Co. 


are: 


The Eldred Brick Works, of Eldred, Pa., voted 
recently to return all money that had been paid it 
from that town. It found that there was about 
$15,000 available on the $30,000 necessary to estab 
lish the proposed plant in Eldred. 

The Cumberland Brick Co., of Cumberland, Md., 
has closed a contract for machinery to manufacture 
paving blocks and face brick. The improvements to 
its plant will cost $75,000. 


Neutrality and “Safety First.” 


The trade supplied by the Arkansas Brick and 
Manufacturing Co., of Little Rock, Ark., is being 
reminded that this country is neutral and that Old 
Glory stands for ‘‘peace and plenty.’’ W. W. 
Dickinson, president of the company, believes firmly 
in the country’s perpetuity and the ‘‘safety first’’ 
idea. In a letter recently sent to friends, he said: 


The neutrality of our country has been accepted by all 
nations. Our flag is an emblem of —_ and plenty, 
and is respected wherever it floats. Sven England has 
recognized ‘safety first’ and hoisted it in time of danger. 
Our president has steered us clear of “breakers’’ by his 
wise and conservative policv. Then why should we worry? 

We have already wasted too much time discussing other 
people’s troubles. Let us rather think of our blessings ; of 
the vast undeveloped resources of this great country which 
lie dormant awaiting our activity. Taxes and the “iron 
yoke of oppression” will drive great numbers to our shores 
and we should be prepared to take care of them when they 
come. They will require land to cultivate and houses to 
live in. Let those who have surplus money bring it from 
its hiding places, buy land and build homes for the great 
multitudes who are now only waiting for a chance to 
come. Surplus idle money is a curse. It was not issued 
to be hoarded. Put it to work so that its purpose may be 
utilized, labor rewarded, and thousands who are now idle 
may be made comfortable and happy. 

Stop talking war—our president will take care of that— 
get busy—build now—build substantially—BUILD WITH 
BRICK, 





BUYS SITE FOR BRICK PLANT. 


J. W. Hamilton, trustee of the United States Per- 
fection Lime Brick Co., of Chicago, has purchased 
110 acres of land at Hortonville, near Appleton, 
Wis., to be used as a site for the erection of a 
plant for the manufacture of sand-lime brick. A. C. 
Weis, who invented the process used by the com- 
pany, says that from $85,000 to $100,000 will be 
invested in the project and that the capacity of 
the plant will be 12,000,000 brick per year. It is 
hoped to have the plant in operation about April 1. 
Appleton will be the headquarters of the company, 
it is understood. 





OMAHA FIRMS REBUILD PLANTS. 

Omaha, Neb., March 19.—The Smith Brick Co., 
of Omaha, Neb., has rebuilt its plant which was 
recently destroyed by fire.. The new plant is a 
duplicate of the old one and is now ready to begin 
operations. 

The Omaha Clay Works has rebuilt its plant and 
is now operating. The plant has sold all the brick 
that they had on hand. A new dryer and many 
new cars have been added to the equipment and 
they are anxious to begin operations. 





NEW ORLEANS BRICK MAKER DIES. 


Albert Baldwin, Jr., secretary of the Salmen 
Brick and Lumber Co., New Orleans, La., passed 
away last week. 





It is thought that a large brick plant will be 
erected at Quakertown, Pa., due to the fact that 
the Bethlehem Steel Co. recently purchased 215 
acres of ground in that vicinity. Holtz and Anders, 
real estate agents, sold to A. D. Mitchell, real 
estate agent of the steel company, the farm of 90 
acres belonging to Samuel Bergstresser for $4,000. 
Charles Ridenauer sold 125 acres of his land to the 
company for the sum of $5,000, The land lies close 
to the North Penn Railroad and is very low. It 
contains an abundance of brick clay of a very fine 
quality. It is said that adjoining farms will be 
purchased by the steel company. 
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Clay News in Brief. 


The Nebo Clay Co., which is composed of capi- 
talists of Connellsville, Pa., and Mill Run, Pa., has 
opened two new mines in the Indian Creek Valley, 
one at Nebo, Pa., and the other at Jones’ Mill, Pa. 

The Kane Brick Co., of Kane, Pa., received the 
largest order in its history last week. It came 
from a New York City firm and calls for a delivery 
at Baltimore, Md., of 400,000 brick. This insures 
a steady operation of the plant for three months. 

The Freeport Clay Products and Material Co., 
of Freeport, O., elected the following directors for 
the ensuing year: T. O. Jones, J. H. Oppenheimer, 
Jos. A. Gravatt, T. N. Bummert and A. L. Chap- 
man of Tarentum, 8. D. Feeling of Marwood. The 
plant will resume operations March 1. 

The Bureau of Smoke Regulation of the city of 
Pittsburgh has recommended many changes in the 
stacks of the brick kilns in this city. A series of 
tests and observations have been made showing that 
the amount of smoke from the kilns can be greatly 
reduced. J. W. Henderson is chief of the Bureau. 

The A. Kaul Clay Manufacturing Co. and the 
Stratton Fire Clay Co., of Toronto, O., are still 
operating and paying $2.00 a day for common labor. 
Other plants in that town are all down at the 
present, it is reported. 

The Bloomsburg Brick Co. resumed operations 
at its plant at Bloomsburg, Pa., on January 14. 
The plant has been idle since it was burned on 
September 8 last year, but it is expected that it 
will run full handed from now on. 

The Vesper Brick & Tile Co., Vesper, Wis., incor- 
porated last summer with a capital stock of $25,000, 
is erecting a new kiln with a capacity of 90,000 
bricks per week. Other improvements, including the 
erection of an office building, will be made. 

In order to increase the output of their plant in 
Allentown, Pa., the Oches & Fry Brick Co., through 
their manager, Stephen Koller, have drawn up an 
agreement with the Dech, Huber and Kichline 
estates, on which there is much valuable brick clay, 
for the use of their properties for 15 years. The 
veins of clay run from 6 to 12 feet in depth, which, 
it is estimated, is sufficient to manufacture approxi- 
mately 150 to 200 million brick. Modern kilns, 
large enough to take care of the increased capacity, 
will be erected. They will also install a new engine 
with increased horsepower, together with other new 
machinery. A mile or more of track will be laid 
from the crusher to the clay pit, upon which the 
clay will be hauled in by electric engine and cars, 
doing away with the horse and cart. 

The Queen’s Run Fire Brick Co., of Avis, Pa., 
has increased its capital from $250,000 to $500,000. 

The American Sewer Pipe Co. has started work 
on a three-story addition to its plant just east of 
Lisbon, O. 

The Acme Brick Co., of Marietta, O., has elected 
the following officers for this year: E. Clark, Jr., 
president; A. L. Gracey, vice president; W. H. H. 
Jett, treasurer and general manager, and John 
Kaiser, secretary. 

The Municipal Shale Brick Co., capital $250,000, 
has been organized at Martinsburg, W. Va., with A. 
B. Noll of that place as manager. It will build a 
plant to cost about $200,000. 

The Youngstown Clay Products Co., capital $50,- 
000, has been organized at Youngstown, Ohio, to 
manufacture brick, tile and other clay products. 
The incorporators are: John B. Malloy, H. T. 
McCartney, J. Boshim, W. Wright and J. A. Logan. 





Edmonton’s New Business Block. 





One of the largest business blocks erected out- 
side of Winnipeg has just been completed at Edmon- 
ton, Canada, and is known as the McLeod block. 
It was built by Messrs. Olsen & Johnson and has a 
frontage of 118 feet by 100 feet. It is nine full 


stories in height, including basement and attic, the 
height from street level to the roof being 115 feet. 
The building is entirely fireproof. The outside fin- 
ish is in cream brick and plain terra-cotta, with 
half cornice over the eighth story and full cornice 
over all. The entire cost of the building is ap- 
proximately $600,000. 

There are 19 offices on each of the eight upper 
floors, making 152 in the building. All floors are 
of terrazzo. The corridors are seven feet in width, 
and the ceilings, 9 feet 10 inches in height. The 
corridors are wainscoted to the height of the doors 
with English vein Italian marble. 

The building is of steel frame, fire-proofed with 
concrete. All structural steel members are encased 
in not less than two inches of concrete in the thin- 

















M’LEOD BLOCK, EDMONTON. COST OF CON- 
STRUCTION $600,000. 


nest place. All partitions are of 4-inch hollow tile. 
The basement has a 10-foot ceiling, with concrete 
floor and plaster finished walls. 





OUR BUSINESS RELATIONS WITH FOREIGN 
COUNTRIES. 


(Continued from Page 43.) 


to where they were in July, and that, pursuant to that, 
he was going to South America to invest and to develop 
there a business which he would have felt warranted in 
doing in the spring. 


Factories and Working Forces Being Destroyed. 


They are destroying the factories. If you doubt it, re- 
member that when you hear of a bombardment of Lille, 
Liege, Roubaix, Maubenge and of Mulhausen, those are 
the great industrial towns, full of factories, and that to 
a large degree they have been physically destroyed. In 
the next place they are destroying their capital and lay- 
ing up a burden, not only of debt but of interest such as 
they Dave not been at all familiar with for years past. 
Finally, they are destroying their working force, which I 
think is the worst of all, for you and I know, as manu- 
facturers, that the thing upon which we must depend to a 
large degree is the continuity of our operation by our 
trained men. These men—the men from 22 to 40 years of 
age, in their most productive years—are the men that are 
being killed off. You have not here such a condition as 
appeared in former wars, but a much more serious one 
from its industrial standpoint. 

In the meantime we stand with our resources untouched. 
The eyes of the world turn to us for help in credit, for 
help in goods, and with every material resource of our 
nation and every moral resource and every financial re- 
source, thank God, and every human resource greater, 
not less, than it has ever been before. 

It was inevitable that we should feel the shock. We 
couldn’t any more help feeling the shock than you could 
were a surgeon to operate on you, but though you know 
you are going to feel the shock of the operation you would 
zo so far, were you in disease, to welcome that operation, 
knowing that the result would be the establishment of 
health. So in the existence of shock, there is no neces- 
sary harm; it is an unpleasant thing, but the best augury 
for the future of the United States is the difference in her 
attitude towards the world and the world's attitude toward 
her in February, 1915, as compared with August, 1914— 
the very difference in the situation in which we stand. 


Friendly with Every European Power. 


The fact that I can stand before you and tell you these 
lain things, which I would not have dared say or prophesy 
n July last, is itself the best + of what the United 
States may be and become if s 


e keeps her head. 


Now, as to keeping her head. You hear all sorts of 
talk about foreign complications, and on that subject 
while I have no official message there are again certain 
fundamental things, not the superficial things, which I 
am sure will suggest themselves to you. Foreign compllt- 
cations? Is it likely from the foreign side, that the na- 
tions of the world who look to us now for credit and for 
goods are going to quarrel with us if they can avoid it? 
Where elge will they go? Suppose we got into some for- 
eign diffieulty—-whither would the world turn for its sup- 
plies of credit and of goods? Do you suppose that any of 
the belligerent powers, all of them our friends—for you 
remember we have in our keeping officially their affairs 
abroad—do you suppose that any of them are going to 
quarrel with their source of supply if they can help it? 
It doesn't seem to me reasonable that that would be so. 

It does not seem to me that they will seek means and 
methods of differences with the one great people known 
to be friendly and to whom they look for practical busi- 
ness help in their need. Upon the domestic side, men 
must be strangely left to themselves and detached from 
all their average intellectual processes who would quar- 
rel, if they could help it, with their own best customers. 
It would be a singular thing, almost an insane thing, if 
we, with this world’s opportunity before us now, ventured 
to quarrel with the very people who bring us that oppor- 
tunity. The nations, about whom the press talks with an 
exuberant freedom which is perhaps not always wise, re- 
specting foreign complications, are our best customers; 
we are selling them hundreds of thousands of dollars’ 
worth of goods every hour of every business day. That 
is the big fact—the fact that they need our goods of all 
kinds, food, shoes, cotton, everything else, the fact that 
they need them and can get them nowhere else, and the 
fact that we need them is a second big fact. Both of 
those facts are bigger than any of the little facts that 
float around on the surface of things. 

It is a very easy thing to fill the columns of the press 
with excited, hysterical remarks as to complications of all 
sorts, and I venture to think that not one of you have 
ever seen in any news article the basic facts of their 
need of us and our need of them which I have just told 
you and which you know from my simple statement of 
them to be as large and controlling as they are invisible. 

Gentlemen, where would the cotton mills of Lancashire 
get the cotton were the course of European commerce in- 
terrupted? And do not the mills of Lancashire need 
cotton? Where would the industries of the continent in 
all the nations get their supplies if Atlantic commerce 
was interrupted? And do not they need the supplies? 
Where would tie nations get the millions of things they 
are buying from us now and which they sorely need if 
not from us? And are they going to abandon their com- 
mon sense? Not they, when they need us so much. 

I have not, in the background of my mind, any official 
facts from which I am speaking with a careful effort to 
gay as little definite as possible; I am simply looking at 
it as a business man—looking at the big facts of the 
situation—that we are the needed people in this world 
now and are necessary to the world as we have never 
been necessary before, and the world is not going to get 
in trouble with us if it can help it, and it takes two 
people to quarrel, and we won't. 


Reversed Our Attitude to World. 


So the bugaboo which, if it existed, would be a real 
bogie against which you'd have a hard game to play; the 
bugaboo of foreign complications may be fairly forgotten 
by American business men today and we may look for- 
ward, you and I, to a steady, quiet development. If you 
look back seven months you will see-that there has been 
a good deal of development already. We have reversed 
our whole attitude to the world, as I have said, in that 
time. We occupy a stronger position in the world, 


We Need Confidence in Ourselves. 


Now, what we want to get hold of is confidence in our- 
selves, in our future, and get rid of ghosts and get on our 
jobs and get busy at them. It ought not to surprise you 
if it is taking us a little time for convalescence. A man 
who has had his leg cut off or who has had an operation 
for appendicitis does not get up the next week and walk 
around; he does not play football the second week; he 
does not go on long walking tours the third week—it 
takes time to recover. You and I have had an awful 
shock when the whole system of industry, finance and 
business broke down and we were alone to take the waves 
of passion and of destruction that broke all about the 
base on which our nation stands. It was a big shock. 
But things were suffered in August and September and 
endured, but now we can all see that’s gone and we 
breathe easier, our lungs are expanded, our heads are 
getting clearer, we know we are safe. The period of 
convalescence is well advanced and there remains few 
things in our way. 

Government by suspicion is a gross mistake; the gov- 
ernment by suspicion does not exist any longer, and men 
must not be any more suspicious that it does exist than 
we would be right to have it exist. I think the day of 
government by suspicion is over. Furthermore, we have 
got to learn in our shops, in our offices, in Washington, 
as well as with you, that distrust is not a constructive 
force, that nothing is to be made out of it permanently. 
It is a certain sign of boyish imitation of man’s wisdom 
to be distrustful. We sometimes call it acuteness and 
think it rather clever to distrust our fellows and to doubt 
their motives and their purposes, but if distrust ever got 
abroad in this country very, very widely, I don't know 
anything that would do more to break us down. We must 
get rid of it. 

I have said that I sometimes wish that more business 
men would do as you have done, done here, see what we 
have got, talk with Dr. Stratton; come down, see me, 
ask questions about your own business, as to what we 
are carrying on. If you think there is reason for dis- 
trust of what is going on, come and ask about it. We 
have suffered terribly in America from the bad habit of 
criticising first and finding facts second, and we ought 
to get over it. The last word I want to leave with you 
is this: the Department of Commerce is here to serve 
the business of this country: that is all it is for. If it 
fails in that job, it is a worthless kind of a failure; if it 
succeeds in that job, it is the highest kind of success. 
We don’t know it all, we don’t know perhaps anything 
like as much as we ought to know, but we would love to 
know how we can serve commerce better; our whole pur- 

se and existence is to help the business man along. 

n this special service here (Bureau of Standards) and in 
the seven other services that form the department, we 
want to be a practical force for American commerce, not 
to carry our political policies. We are here so that the 
American business man may have information, may have 
encouragement, may have power. We will do anything 
that is within our lawful power to do and within the 
means made available to us, to help business men along 
and we want to know how we can be of more service to 
them. 
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Kansas City Brick. 


The Hydraulic-Press Brick Co. announces the sale 
of 60,000 Hy-tex matts for the new high school 
building at Marceline, Mo.; 20,000 Hy-namel for 
the interior of the Junge Baking Co. building, Jop- 
lin; Mo.; 35,000 Hy-tex light ivory matts for the 
United States postoffice building, Winfield, Kan.; 
35,000 Hy-tex face brick for the John I. Glover 
building, Eighth and Wyandotte streets, Kansas 
City, Mo.; 18,000 Hy-tex matts for the B. F. Herr 
residence, Kansas City, Mo.; 20,000 Hy-tex buff 
brick for Bruce Dodson’s building, Twenty-eighth 
and Wyandotte streets, Kansas City, Mo. 

The Board of Public Works, of Kansas City, Mo., 
has awarded the contract for the paving of Ken- 
sington avenue, from Twenty-seventh street to 
Twenty-ninth street, to A. Jaicks Co. The con- 
tract calls for 3,721 square yards of 3-inch vertical 
fiber brick block paving. The company’s bid was 
$6,362.91. 

The brick companies say that the brick business 
is opening up in Kansas City and that it has in- 
creased wonderfully with the weather. So far 
contracts have been about equally divided on con- 
crete and brick construction, and although those 
that will be of concrete will be a little larger than 
those of brick, the brick companies will make up 
for this by the greater number of smaller buildings 
and residences for which they will furnish brick. 
Concrete may have almost replaced the brick in 
constructing the large buildings but it has never 
made much headway as a substitute for residences 
in Kansas City. 





San Francisco Clay Notes. 


The Vallejo Brick & Tile Co., of San Francisco 
and Vallejo, Cal., has sold out its stock of paving, 
pressed and fire brick and its San Francisco yards, 
wharves, ete., to the Pratt Building Material Com- 
pany, of San Francisco, and will retire from busi- 
ness. The company’s manufacturing plant at Val- 
lejo has been closed down for some time. 

Gladding, MeBean & Co., of San Francisco and 
Lincoln, Cal., has completed deliveries of hollow 
tile from its Lincoln plant for the Federal Govern- 
ment building at Grass Valley, Cal. 

The Sonoma Magnesite Co. is preparing to erect 
a plant in or near San Francisco for the manufac- 
ture of fire brick, stucco, imitation marble and other 
products from its Sonoma county deposits. 

N. Clark & Sons, of San Francisco, is shipping 
terra cotta from its local plant for the Couch school 
building at Portland, Ore. 

The United Materials Co., of San Francisco, has 
secured the California rights for manufacturing the 
rug brick specialties of the Hocking Valley Prod- 
ucts Co. The rug brick will be manufactured at 
the plants of the Los Angeles Pressed Brick Co. 
at Richmond and Los Angeles, Cal. 

Gladding, MeBean & Co., brick and terra cotta 
manufacturers of San Francisco and Lincoln, Cal., 
have secured the contract for the structural terra 
cotta for the Mission branch library building in 
this city. The value of the contract is $9,200. 


BRICK MARKET STRENGTHENING. 


New 17.—Hudson 


brick is 


York, March river common 
again coming into this market. Prices, 
however, are strengthening and probably by the 


time this report is published quotations will be 
nearer $6.00 than $5.75 now ruling. Unloading 


of barges to dealer’s stacks and jobs has been more 
active, although it is still below normal, indicating 
that while there is a large volume of new building 
plans being filed, new construction work within the 
city proper is still retarded by tightness of money. 
Raritan brick coming in from Matawan and Sayre- 
ville is bringing close to $6.00, but prices are likely 
to be higher before the season is well established. 


Common Brick on Display. 


‘<Try this experiment on your frame house.’’ 

That was the invitation given visitors to the 
American Woman’s Exposition, held in Cleveland, 
March 8 to 13, where the common brick manufac- 
turers made a demonstration of the fire resistance 
of their material. A small brick wall was erected 
in the brick booth and throughout the hours of the 
exposition a plumbers’ blow torch played a flame 


upon it. Directly above the wall was a sign with 





BRICK DISPLAY AT AMERICAN WOMEN’S EXPO- 
SITION, CLEVELAND, MARCH 8-13. 

the suggestion, ‘‘Try this experiment on your frame 

house.’’ 

There were other suitable legends to attract the 
attention of the exposition visitors, all driving home 
the gospel of safe building. 

An attractive folder showing a small brick house 
with floor plans and giving its actual cost was dis- 
tributed. The names of all visitors who are inter- 
ested in building were taken by a young man in 
charge of the display and these have been turned 
over to the Cleveland local of the S. A. F. E., which 
will follow them up with literature and direct ad- 
vertising until each one is convinced that it is best 
and cheapest to build with fire-safe materials. 

The Cleveland brick manufacturing firms respon- 
sible for the exhibit Farr Brick Co., Bark- 
well Brick Co. and the American Building Brick Co. 


are: 


The Eldred Brick Works, of Eldred, Pa., voted 
recently to return all money that had been paid it 
from that town. It found that there was about 
$15,000 available on the $30,000 necessary to estab 
lish the proposed plant in Eldred. 

The Cumberland Brick Co., of Cumberland, Md., 
has closed a contract for machinery to manufacture 
paving blocks and face brick. The improvements to 
its plant will cost $75,000. 


Neutrality and “Safety First.” 


The trade supplied by the Arkansas Brick and 
Manufacturing Co., of Little Rock, Ark., is being 
reminded that this country is neutral and that Old 
Glory stands for ‘‘peace and plenty.’’ W. W. 
Dickinson, president of the company, believes firmly 
in the country’s perpetuity and the ‘‘safety first’’ 


idea. In a letter recently sent to friends, he said: 

The neutrality of our country has been accepted by all 
nations. Our flag is an emblem of “peace and plenty, 
and is respected wherever it floats. Sven England has 
recognized “safety first’ and hoisted it in time of danger. 
Our president has steered us clear of “breakers” by his 
wise and conservative policy. Then why should we worry? 

We have already wasted too much time discussing other 
people’s troubles. Let us rather think of our blessings ; of 
the vast undeveloped resources of this great country which 
lie dormant awaiting our activity. Taxes and the “iron 
yoke of oppression” will drive great numbers to our shores 
and we should be prepared to take care of them when they 
come. They will require land to cultivate and houses to 
live in. Let those who have surplus money bring it from 
its hiding places, buy land and build homes for the great 
multitudes who are now only waiting for a chance to 
come, Surplus idle money is a curse. It was not issued 
to be hoarded. Put it to work so that its purpose may be 
utilized, labor rewarded, and thousands who are now idle 
may be made comfortable and happy. 

Stop talking war—our president will take care of that— 
get busy—build now—build substantially—-BUILD WITH 
BRICK, 





BUYS SITE FOR BRICK PLANT. 


J. W. Hamilton, trustee of the United States Per- 
fection Lime Brick Co., of Chicago, has purchased 
110 acres of land at Hortonville, near Appleton, 
Wis., to be used as a site for the erection of a 
plant for the manufacture of sand-lime brick. A. C. 
Weis, who invented the process used by the com- 
pany, says that from $85,000 to $100,000 will be 
invested in the project and that the capacity of 
the plant will be 12,000,000 brick per year. It is 
hoped to have the plant in operation about April 1. 
Appleton will be the headquarters of the company, 
it is understood. 





OMAHA FIRMS REBUILD PLANTS. 

Omaha, Neb., March 19.—The Smith Brick Co., 
of Omaha, Neb., has rebuilt its plant which was 
recently destroyed by fire.. The new plant is a 
duplicate of the old one and is now ready to begin 
operations. 

The Omaha Clay Works has rebuilt its plant and 
is now operating. The plant has sold all the brick 
that they had on hand. A new dryer and many 
new cars have been added to the equipment and 
they are anxious to begin operations. 





NEW ORLEANS BRICK MAKER DIES. 


Albert Baldwin, secretary of the Salmen 
Brick and Lumber Co., New Orleans, La., passed 
away last week. 


Jr., 


It is thought that a large brick plant will be 
erected at Quakertown, Pa., due to the fact that 
the Bethlehem Steel Co. recently purchased 215 
acres of ground in that vicinity. Holtz and Anders, 
real estate agents, sold to A. D. Mitchell, real 
estate agent of the steel company, the farm of 90 
acres belonging to Samuel Bergstresser for $4,000. 
Charles Ridenauer sold 125 acres of his land to the 
company for the sum of $5,000. The land lies close 
to the North Penn Railroad and is very low. It 
contains an abundance of brick clay of a very fine 
quality. It is said that adjoining farms will be 
purchased by the steel company. 
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Clay News in Brief. 


The Nebo Clay Co., which is composed of capi- 
talists of Connellsville, Pa., and Mill Run, Pa., has 
opened two new mines in the Indian Creek Valley, 
one at Nebo, Pa., and the other at Jones’ Mill, Pa. 

The Kane Brick Co., of Kane, Pa., received the 
largest order in its history last week. It came 
from a New York City firm and calls for a delivery 
at Baltimore, Md., of 400,000 brick. This insures 
a steady operation of the plant for three months. 

The Freeport Clay Products and Material Co., 
of Freeport, O., elected the following directors for 
the ensuing year: T. O. Jones, J. H. Oppenheimer, 
Jos. A. Gravatt, T. N. Bummert and A. L. Chap- 
man of Tarentum, 8. D. Feeling of Marwood. The 
plant will resume operations March 1. 

The Bureau of Smoke Regulation of the city of 
Pittsburgh has recommended many changes in the 
stacks of the brick kilns in this city. A series of 
tests and observations have been made showing that 
the amount of smoke from the kilns can be greatly 
reduced. J. W. Henderson is chief of the Bureau. 

The A. Kaul Clay Manufacturing Co. and the 
Stratton Fire Clay Co., of Toronto, O., are still 
operating and paying $2.00 a day for common labor. 
Other plants in that town are all down at the 
present, it is reported. 

The Bloomsburg Brick Co. resumed operations 
at its plant at Bloomsburg, Pa., on January 14. 
The plant has been idle since it was burned on 
September 8 last year, but it is expected that it 
will run full handed from now on. 

The Vesper Brick & Tile Co., Vesper, Wis., incor- 
porated last summer with a capital stock of $25,000, 
is erecting a new kiln with a capacity of 90,000 
bricks per week. Other improvements, including the 
erection of an office building, will be made. 

In order to increase the output of their plant in 
Allentown, Pa., the Oches & Fry Brick Co., through 
their manager, Stephen Koller, have drawn up an 
agreement with the Dech, Huber and Kichline 
estates, on which there is much valuable brick clay, 
for the use of their properties for 15 years. The 
veins of clay run from 6 to 12 feet in depth, which, 
it is estimated, is sufficient to manufacture approxi- 
mately 150 to 200 million brick. Modern kilns, 
large enough to take care of the increased capacity, 
will be erected. They will also install a new engine 
with increased horsepower, together with other new 
machinery. A mile or more of track will be laid 
from the crusher to the clay pit, upon which the 
clay will be hauled in by electric engine and cars, 
doing away with the horse and cart. 

The Queen’s Run Fire Brick Co., of Avis, Pa., 
has increased its capital from $250,000 to $500,000. 

The American Sewer Pipe Co. has started work 
on a three-story addition to its plant just east of 
Lisbon, O. 

The Acme Brick Co., of Marietta, O., has elected 
the following officers for this year: E. Clark, Jr., 
president; A. L. Gracey, vice president; W. H. H. 
Jett, treasurer and general manager, and John 
Kaiser, secretary. 

The Municipal Shale Brick Co., capital $250,000, 
has been organized at Martinsburg, W. Va., with A. 
B. Noll of that place as manager. It will build a 
plant to cost about $200,000. 

The Youngstown Clay Products Co., capital $50,- 
000, has been organized at Youngstown, Ohio, to 
manufacture brick, tile and other clay products. 
The incorporators are: John B. Malloy, H. T. 
McCartney, J. Boshim, W. Wright and J. A. Logan. 





Edmonton’s New Business Block. 


One of the largest business blocks erected out- 
side of Winnipeg has just been completed at Edmon- 
ton, Canada, and is known as the McLeod block. 
It was built by Messrs. Olsen & Johnson and has a 
frontage of 118 feet by 100 feet. It is nine full 


stories in height, including basement and attic, the 
height from street level to the roof being 115 feet. 
The building is entirely fireproof. The outside fin- 
ish is in cream brick and plain terra-cotta, with 
half cornice over the eighth story and full cornice 
over all. The entire cost of the building is ap 
proximately $600,000. 

There are 19 offices on each of the eight upper 
floors, making 152 in the building. All floors are 
of terrazzo. The corridors are seven feet in width, 
and the ceilings, 9 feet 10 inches in height. The 
corridors are wainscoted to the height of the doors 
with English vein Italian marble. 

The building is of steel frame, fire-proofed with 
concrete. All structural steel members are encased 
in not less than two inches of concrete in the thin- 

















M’LEOD BLOCK, EDMONTON. COST OF CON- 
STRUCTION $600,000. 


nest place. All partitions are of 4-inch hollow tile. 
The basement has a 10-foot ceiling, with concrete 
floor and plaster finished walls. 
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to where they were in July, and that, pursuant to that, 
he was going to South America to invest and to develop 
there a business which he would have felt warranted in 
doing in the spring. 


Factories and Working Forces Being Destroyed. 


They are destroying the factories. If you doubt it, re- 
member that when you hear of a bombardment of Lille, 
Liege, Roubaix, Maubenge and of Mulhausen, those are 
the great industrial towns, full of factories, and that to 
a large degree they have been physically destroyed. In 
the next place they are destroying their capital and lay- 
ing % a burden, not only of debt but of interest such as 
they have not been at all familiar with for years past. 
Finally, they are destroying their working force, which I 
think is the worst of all, for you and I know, as manu- 
facturers, that the thing upon which we must depend to a 
large degree is the continuity of our operation by our 
trained men. These men—the men from 22 to 40 years of 
age, in their most productive years—are the men that are 
being killed off. You have not here such a condition as 
appeared in former wars, but a much more serious one 
from its industrial standpoint. 

In the meantime we stand with our resources untouched. 
The eyes of the world turn to us for help in credit, for 
help in goods, and with every material resource of our 
nation and every moral resource and every financial re- 
source, thank God, and every human resource greater, 
not less, than it has ever been before. 

It was inevitable that we should feel the shock. We 
couldn’t any more help feeling the shock than you could 
were a surgeon to operate on you, but though you know 
you are going to feel the shock of the operation you would 
go so far, were you in disease, to welcome that operation, 
knowing that the result would be the establishment of 
health. So in the existence of shock, there is no neces- 
sary harm; it is an unpleasant thing, but the best augury 
for the future of the United States is the difference in her 
attitude towards the world and the world’s attitude toward 
her in February, 1915, as compared with August, 1914— 
the very difference in the situation in which we stand. 


Friendly with Every European Power. 


The fact that I can stand before you and tell you these 
lain things, which I would not have dared say or prophesy 
n July last, is itself the best promise of what the United 





States may be and become if she keeps her head. 


Now, as to keeping her head. You hear all sorts of 
talk about foreign complications, and on that subject 
while I have no official message there are again certain 
fundamental things, not the superficial things, which I 
am sure will suggest themselves to you. Foreign compli- 
cations? Is it likely from the foreign side, that the na- 
tions of the world who look to us now for credit and for 
goods are going to quarrel with us if they can avoid it? 
Where elge will they go? Suppose we got into some for- 
eign diffieulty—-whither would the world turn for its sup- 
plies of credit and of goods? Do you suppose that any of 
the belligerent powers, all of them our friends—for you 
remember we have in our keeping officially their affairs 
abroad—do you suppose that any of them are going to 
quarrel with their source of supply if they can help it? 
It doesn’t seem to me reasonable that that would be so 

It doeg not seem to me that they will seek means and 
methods of differences with the one great people known 
to be friendly and to whom they look for practical busi- 
ness help in their need. Upon the domestic side, men 
must be strangely left to themselves and detached from 
all their average intellectual processes who would quar- 
rel, if they could help it, with their own best customers. 
It would be a singular thing, almost an insane thing, if 
we, with this world’s opportunity before us now, ventured 
to quarrel with the very people who bring us that oppor- 
tunity. The nations, about whom the press talks with an 
exuberant freedom which is perhaps not always wise, re- 
specting foreign complications, are our best customers; 
we are selling them hundreds of thousands of dollars’ 
worth of goods every hour of every business day. That 
is the big fact—the fact that they need our goods of all 
kinds, food, shoes, cotton, everything else, the fact that 
they need them and can get them nowhere else, and the 
fact that we need them is a second big fact. Both of 
those facts are bigger than any of the little facts that 
float around on the surface of things. 

It ig a very easy thing to fill the columns of the press 
with excited, hysterical remarks as to complications of all 
sorts, and I venture to think that not one of you have 
ever seen in any news article the basic facts of their 
need of us and our need of them which I have just told 
you and which you know from my simple statement of 
them to be as large and controlling as they are invisible. 

Gentlemen, where would the cotton mills of Lancashire 
get the cotton were the course of European commerce in- 
terrupted? And do not the mills of Lancashire need 
cotton? Where would the industries of the continent in 
all the nations get their supplies if Atlantic commerce 
was interrupted? And do not they need the supplies? 
Where would the nations get the millions of things they 
are buying from us now and which they sorely need if 
not from us? And are they going to abandon their com- 
mon sense? Not they, when they need us so much. 

have not, in the background of my mind, any official 
facts from which I am speaking with a careful effort to 
gay as little definite as possible; I am simply looking at 
it as a business man—looking at the big facts of the 
situation—that we are the needed people in this world 
now and are necessary to the world as we have never 
been necessary before, and the world is not going to get 
in trouble with us if it can help it, and it takes two 
people to quarrel, and we won't. 


Reversed Our Attitude to World. 


So the bugaboo which, if it existed, would be a real 
bogie against which you'd have a hard game to play; the 
bugaboo of foreign complications may be fairly forgotten 
by American business men today and we may look for- 
ward, you and I, to a steady, quiet development. If you 
look back seven months you will see-that there has been 
a good deal of development already. We have reversed 
our whole attitude to the world, as I have said, in that 
time. We occupy a stronger position in the world. 


We Need Confidence in Ourselves. 


Now, what we want to get hold of is confidence in our- 
selves, in our future, and get rid of ghosts and get on our 
and get busy at them. It ought not to surprise you 
f it is taking us a little time for convalescence. A man 
who has had his leg cut off or who has had an operation 
for appendicitis does not get up the next week and walk 
around; he does not play football the second week; he 
does not go on long walking tours the third week—it 
takes time to recover. You and I have had an awful 
shock when the whole system of industry, finance and 
business broke down and we were alone to take the waves 
of passion and of destruction that broke all about the 
base on which our nation stands. It was a big shock. 
But things were suffered in August and September and 
endured, but now we can all see that’s gone and we 
breathe easier, our lungs are expanded, our heads are 
getting clearer, we know we are safe. The period of 
convalescence is well advanced and there remains few 
things in our way. 

Government by suspicion is a gross mistake; the gov- 
ernment by suspicion does not exist any longer, and men 
must not be any more suspicious that it does exist than 
we would be righi to have it exist. I think the day of 
government by suspicion is over. Furthermore, we have 
got to learn in our shops, in our offices, in Washington, 
as well as with you, that distrust is not a constructive 
force, that nothing is to be made out of it permanently. 
It is a certain sign of boyish imitation of man’s wisdom 
to be distrustful. We sometimes call it acuteness and 
think it rather clever to distrust our fellows and to doubt 
their motives and their purposes, but if distrust ever got 
abroad in this country very, very widely, I don't know 
anything that would do more to break us down. We must 
get rid of it. 

I have said that I sometimes wish that more business 
men would do as ycu have done, done here, see what we 
have got, talk with Dr. Stratton: come down, see me, 
ask questions about your own business, as to what we 
are carrying on. If you think there is reason for dis- 
trust of what is going on, come and ask about it. We 
have suffered terribly in America from the bad habit of 
criticising first and finding facts second, and we ought 
to get over it. The last word I want to leave with you 
is this: the Department of Commerce is here to serve 
the business of this country; that is all it is for. If it 
fails in that job, it is a worthless kind of a failure; if it 
succeeds in that job, it is the highest kind of success. 
We don’t know it all, we don’t know perhaps anything 
like as much as we ought to know, but we would love to 
know how we can serve commerce better; our whole pur- 
pose and existence is to help the business man along. 
In this special service here (Bureau of Standards) and in 
the seven other services that form the department, we 
want to be a practical force for American commerce, not 
to carry our political policies. We are here so that the 
American business man may have information, may have 
encouragement, may have power. We will do anything 
that is within our lawful power to do and within the 
means made available to us, to help business men along 
and we want to know how we can be of more service to 
them. 
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GYPSUM PRODUCTS 











Three New Uses of Gypsum 





Investigations and experiments on the part of 


men engaged in the gypsum industry have brought 


forth recently three new uses of gypsum. One is 


the use of plaster board in a new method of con- 


structing reinforced concrete floors. A second use 
is the inauguration of steel clips in connection with 


plaster board and channel iron for partition work, 


and the third involves the use of gypsum as a 
roofing material. In this connection regular 


gypsum block is used. 
In the 


board is used to form domes and aids materially in 


construction of concrete floors, 


plaster 


the economical distribution of concrete in mbbed 


floor construction. The domes are made of water- 


yroofed and reinforced plaster board, molded to 
} ’ 


the proper shape with a flat sheet of plaster board 
attached to the bottom to form a perfect soffit or 
plastering surface for the ceiling. The domes are 
designed for use in connection with reinforced con- 
crete floors and to carry the wet load only until 
the concrete is set. 


It is stated that the dome system is especially 


desirable to span distances of 13 feet or more 
under a light load. In buildings with light floor 


loads, such as hotels, hospitals, dwellings and pub 
lie buildings, this type of construction is said to 
reduce the cost and decrease the load on columns, 
girders and foundations. 

It is claimed that its use will permit long spans 
intermediate beams, floor of 


without making a 


great rigidity. Spans can therefore be made room 
width and flat ceilings can be obtained. 

The striking feature of the plaster board dome 
system, however, is that it forms the voids so de- 
floor 


a thoroughly reinforced concrete floor construction 


sirable in the construction work, permitting 
of light weight. 

One of the recent buildings in which the plaster 
used is the Y. M. C. A. 


In connection with this 


board domes have been 
structure at Streator, Ill. 
particular job, the architect says that he is highly 
pleased and that the system has proved very satis- 
factory. The general contractor and the contractor’s 


superintendent emphasize the economy possible 
with the plaster board dome system. The plumber 
both claim that this 


system permits them to do neat and efficient work 


and the electrical contractor 


with rapidity. 
able to 


The electrical contractor says that 


he was pierce the domes without trouble 





and place the electrical fixtures exactly as directed 
by the that he 


work quickly and keep out of the way of the con 


architect and was able to do the 
crete contractor. 

The use of galvanized metal clips in connection 
with one-quarter or three-eighths inch plaster board 
and common or standard three-quarter inch channel 


irons enables the construction of light weight and 
























































USk OF PLASTER BOARD AND METAL CLIPS IN 
NEW HOLLOW PARTITION SYSTEM. 


both 
is the invention of 


sound deadening partitions when coated on 


sides with gypsum plaster. It 
the metal clips that thus enables the formation of 
light weight walls. With the use of channel studs, 


earried in stock by most retail dealers, the clips 


lock the plaster board into the wall and secure a 
reinforced backing for the application of plaster. 


Partition walls of this nature are speedily 
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TYPICAL APPLICATION OF A GYPSUM ROOF. 


erected, the simplicity of the work enabling the 
mechanics to erect partitions in very little time. 
By placing three-quarter inch channel irons 24%- 
inch on centers and locking in between them solid 
sheets of 24-by-36-inch plaster board the work is 
completed, forming a solid surface for application 
of the wall plaster. 

In addition to the clips used in this method a 
double clip has been invented which will permit 
the construction of a hollow partition, allowing an 
By the use of 
similar clips the gypsum plaster board it attached 


air space for pipes, conduits, ete. 


to ordinary channel irons and plastered over, form- 
ing a light weight suspended ceiling, developing 
more effective soundproofing and otherwise said to 
be superior to and more economical other 
methods. 


than 


Stating that gypsum is inherently a most excel- 
lent roofing material, the promoters of gypsum for 
this purpose state that it will stand the most crit- 
ical comparison with any other roofing material 
available today. 

The gypsum tile roofing system consists of re- 
inforeed tile manufactured 
and erected in such a manner as to give a light 


waterproofed gypsum 


weight, fireproof, non-condensing roof deck. When 
erected according to proper methods and covered 


with five-ply composition roofing, it forms a light 
weight monolithic constructed roof easily applied. 
It is cheap in erection costs and materially reduces 
the amount of steel work in a building on account 
of its light load. 


The gypsum roof tile are manufactured in three- 
inch solid thickness, 12 inches wide and 30 inches 
long, reinforced with special wire fabric. The tile 
are specially treated and waterproofed. The up- 
per surface perfectly smooth and ready to receive 
the roof covering. 


The tile are laid on T iron sub-purlins and the 
spaces between the tile above the flange of the 
T iron are filled with plaster grout, thoroughly bind- 
ing the tile together and forming smooth mono- 
lithie surface for the application of roof covering. 

The roof tile are fireproof and it is claimed they 
will not expand or contract at ordinary or extreme 
temperatures and will show no crushing, bulging or 
spalling effect when restrained or when water is ap- 
plied. Therefore this system of roof covering will 
not be displaced by temporary changes. 

The with the 
erection of gypsum roofing tile is that it can be 


valuable feature in connection 
installed entirely with common labor, minimfzing 
time and cost. It is made in large units and ean 
be easily cut and fitted. It is supported by steel 
purlins upon which it is laid, and no bolts, rivets 
or seaffolding is necessary for its erection. When 
placed upon two-and-one-half-inch T irons, it will 
carry 600 pounds per square foot ultimate dead load. 
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Plaster Business Improving. 


Louisville, Ky., March 18.—Clear, fine weather 
has started things moving to some extent in the 
wall plaster trade and it is generally felt certain 
that business will be humming by April 15. Collee- 
tions are a little slow, as a rule, as the plasterers 
have not had any great amount of work to do dur- 
ing the winter and are therefore slow about pay- 
ing for such plaster as is furnished to them direct. 

W. P. Bannon, vice-president and general mana- 
ger of the new Standard Wall Plaster Co., said that 
the plant was running a little better than half 
capacity and would be shoved up several notches 
between now and April 15. While local business 
is fairly good, Mr. Bannon said that he had a large 
quantity of out-of-town business in sight this season 
and expected to be very busy throughout the year. 

J. B. Campbell, president of J. B. Campbell & 
Sons, owners of the Kentucky Plaster Co. and the 


Southern Wall Plaster Co., said that the Kentucky 
plant was running full and the Southern plant 
would be started up about April 1. Prospects are 
better than for several months past. 

Mr. Miller, of the American Cement Plaster Co., 
of Detroit, Mich., was recently in Louisville calling 
on the concerns handling builders’ supplies. 

Scott Burton, of Danville, Ky., a contractor and 
dealer in plaster, recently in Harrodsburg, Ky., 
where he went over the plans and specifications of 
the new A. D. Price memorial hospital, which is 


soon to be erected. 


C. H. MeNider, of Mason City, Iowa, and other 
men interested in the National Plaster Co., are now 
preparing in Kansas City, Mo., plans for the new 
company. The company is now doing business and 
there is considerable work in sight, with building 
operations opening strong for the spring. 


SASKATCHEWAN ADVOCATING ‘‘BUILD 
NOwW.”’’ 


The contractors of Saskatchewan, Canada, are 
banding together with the idea of educating the 
people to the advantages of building when building 
is cheap. At the monthly meeting of the Saskatoon 
3uilders’ Exchange, held on March 6, a scheme was 
brought forward to encourage the members of the 
various builders’ exchanges throughout Saskatche- 
wan to ‘‘Build Now.’’ It is believed that there 
are quite a number of towns in the province where 
financial conditions would justify them in erecting 
buildings and private residences, and the idea was 
to show them that now is the best time to go ahead 
with the work, when the cost of material and labor 


was less than it was in the ‘‘boom’’ days. 








An Army that is Always Growing! 
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Cleveland 





Chicago Minneapolis 


United States Gypsum Co. 


“World’s Largest Makers of Gypsum Products” 


The Architects, 
Contractors and 
Plasterers appre- 
icate the uniform 
excellence of U.S.G. 
materials. The Supply 
Merchants find a 
profitable advantage in 
the U. S. G. service 
behind the goods. 


These are some of the 
reasons why this country 
is being plastered 
with the products of 


Kansas City San Francisco 











Most Economical 
in the Market. 


strength, fineness, and body, durability, covering power and 
permanency of color. Write for samples and quotations. 


CHATTANOOGA PAINT CO. 


Chattanooga, Tennessee 

















WHEN YOU ABSOLUTELY KNOW THAT 


Ricketson’s 


are pure and brilliant in tone, economical in application and a permanent 
guarantee against fading ond washi 


Why not INSIST on having them? 


They are the acknowledged best for all uses—Mortar, Briek, Cement, 
Concrete and stone. Red, Brown, Buff, Purple and Black. 





RICKETSON MINERAL PAINT WORKS, MILWAUKEE, Wis. 


Mortar Colors 
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The “Clipper’’ 
Steam Traction 
My 3 ‘ ; mi | 
ay ean 
The “Clipper” 
Gasoline Traction 


We make the “CLIPPER”—The drill that is USED! 





LOOMIS MACHINE CO., TIFFIN, OHIO 

















WHITE Whitehall Cement 
Manufacturing Co. 
1722 Land Title Bldg. 


PORTLAND CEMENT Philadelphia 



































FOUND AT LAST 


**Hercules Solid Weld’’ Steam Shovel Chain 


The Chain that put the SHOVE in Steam SHOVELS 


Cannot come apart at welds. Made from tough high grade hammered iron. 
The chain that lasts until entirely worn out. 
No delays from broken chain. it Is a marvel in rock werk. 


Made only by 
THE COLUMBUS CHAIN COMPANY 


Lebanon, Pa. Columbus, Ohio 
| Address all communications to COLUMBUS, OHIO 
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ELEVATING 


CONVEYING 
MACHINERY 






























H.W. CALDWELL & SON CO. 


17th St. and Western Ave., Chicago 
Hudson Terminal, 50 Church St., New York 
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STEAM SHOVELS DIPPER DREDGES BALLAST UNLOADERS 





M-O “43” 1: Yd. Traction Shovel 


The Railroad Shovel is readily converted into a Traction shovel by removing the 
trucks, jacks, Couplers, air brakes, etc., and then bolting up underneath the frame, 
the forward and rear traction axles and the driving shafts. The steering engine is 
mounted on the floor at the extreme rear end of the shovel and is connected to a 
steering screw for slewing the rear axle. Power for driving is transmitted from the 
main engines by spur gearing direct to the traction wheels on the front axle, thus do- 
ing away entirely with the bothersome sprocket chains now employed for this purpose. 
The steering lever is placed within easy reach of the shovel runner, when in his usual 
position, so that he has full control of the steering and propelling movements. 


THE MARION-OSGOOD COMPANY 


‘ P oie ; Eastern Office: EXPORT OFFICE: M $ Ohi U S A 
a S51 STATE STREET, ALBANY, N. Y. 11.5. Johannsen, arion, Unio, U. 5. A. 
SE” Uys. Traction Tees. See Qeeey & teks O. Goan Some, Cincinnati Agency, Thaw & Wiliams, 202 Bell Block  ” SO Church Si., New York City. Atlanta Agency, W. I. Austin Mchy Co, 2 Spring St. 








Spur Gear Drive and Separate Steering Engine 
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Sand Handling Gantry Crane equipped with a man trolley, 4-line, two yard Clam Shell 


SSS ae You Can Reduce Your Handling Costs 


by the use of proper equipment for your work, which should easily and 
economically handle the material it was designed to take care of. That 
is why the Edward Ford Plate Glass Company, of Toledo, O., chose a 


‘‘(McMyler Interstate Gantry Crane’”’ 


to take care of unloading sand from cars to stock pile, and then to the 
mill, as same is needed. 


The McMyler Interstate Co. Dept. P-3 Cleveland, Ohio 
New York London Chicago 








Bucket, and rigidly attached hopper to guide the material into the storage reservoirs. PRODUCTS—Locomotive Cranes, All Type Buckets for every purpose—Elevating and Conveying Machinery, etc. 

















PERFORATED METAL 


STEEL SCREENS : : IRON AND STEEL WORK 














ELEVATOR BUCKETS, STEEL TANKS, ETC. 
W. TOEPFER & SONS 
ESTABLISHED 1855 
183 Broadway Milwaukee, Wis. 





























To weigh and 
regulate the 
flow of ma- 
terial trav- 
eling in a 
continuous 
stream over a 
conveyor. 























The Schaffer Poidometers 


ARE ESPECIALLY ADAPTED FOR 


Uniting different materials in correct proportions. 


Delivering a predetermined quantity of materials to 
pulverizing or grinding machinery. 


Feeding crushed coal to boilers. 


Loading materials into cars or vessels and giving a 
record of the quantity loaded. 


The Schaffer Eng. and Equip. Co. 
TIFFIN, OHIO 
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Builders of all types of locomotives for industrial services. 


Davenport Locomotive Works 


























Sand Washers 9-Foot Dry Pan 


LEWISTOWN FOUNDRY & MACHINE CO. 


LEWISTOWN, PA. 


Builders of heavy duty crushers and glass sand machinery 
Glass sand plants equipped complete 





DAVENPORT, IOWA 











WRITE FOR PRICES AND CATALOG 
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R 

A 

: T 

GORDON - HITTL CO., 85 Purchase St., BOSTON, MASS. |; 

O 
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BOOKS FOR THE TRADE 


Cement Users 
Portland C t for Use 
- ‘Henry Faija and D. 3. Butler. Price $1.20. C 


Cements, Mortars and Concrete 
Myron C. Falk. Price $2.50 C 


Relaieecet yaa 
W. H. Gibson ‘and W. L. Webb. Price $1.00. C 


Hand Book of Cost, Dat 
Halbert P. Giitlette. 


Concrete Construction 
H. P. Gillette and C. S. Hill. Price $5.00. C 


Cement Workers’ and Plasterers’ Ready Reference 
. Ri —— Price $1.50. C 


nena Concret 


Price $5.00. C 


Buel and C. 8. Hill. Price $5.00. C 


Concret 
Edward Godfrey. 
Reinforced Concrete 
. F. Marsh and Wm, Dunn. 
Practical Treatise on Foundations 
.- Patton. Price $5.00. C 
Concrete 
Thomas — 
Cement and Concret 
Louis C. Babin. Price $5.00. C 
Concrete and Reinforced Conreste S ‘i 
Homer A. Reid. Price $5.00. C 
Handbook on Reinforced Concrete 
. D. Warren. Price $2.50. C 
Popular Handbook for Cement and Concrete Users 
Myron H. Lewis & A H. Chandler. Price 
$2.50. C 
A Manual of Cement Testi £ 
Richards & North. rice $1.50. V 
A Treatise on Cement Spe ‘ications 
Jerome Cochran. P ce $1.00 
Manual of Reinforced Concrete and Concrete Block 
Construction 
Chas. F. Price 
$2.50. V 


Price $2.50. C 
Price $7.00. © 


Price $3.00. C 


Marsh and Wm. Dunn. 


Cement and Lime Manufacturers 
Bungalows, Camps and Mountain Houses 
Price $2.00. C 
Limes, Cements and Mortars, Concretes, Mastics, etc. 
G. R. Burnell. Price $0.60. C 


Instructions to Inspectors on Reinforced Concrete 
Construction 


Geo. P. Carver. Price $0.50. C 


Architects and Engineers 


Building Conmeasiien and Superintendence— 
asoni 
F. E. Rida idden* * Price $6.00. C 
bieeee of Steel-Concrete fester ged Vaulted 
ructures. Wm.Cain, Price $0.50. C 
Concrete Country Residences. Price $1.00. C 
Graphical Handbook for Reinforced Conceata | Design 
John Hawkesworth, C. E. Price $2. € 


Cements, Limes and Plasters Theory and Design of Reinforced Concrete Me 
Edwin C. Eckel. Price $6.00. C vid Reuterdahl. Price $2.00. 
Treatise on Cortcrete, Plain and Reinforced. F. W. 
Practical Treaties a Limes Hydraulic Cements Taylor and S. E.Thompson. Price $5.00. C 
an ortars 


Gen. Q. A. Gillmore. Price $4.00. C 


Mortars, Plasters, Stuccos, Concretes Portland 
Cements and Compositions 
F. Hodgson. Price $1.50. C 
Concrete Factories 
Robert W. Lesley. Price $1.00. C 
Portland Cement; Composition. 
Richard K, Meade. Price 4.50. C 
Manufacture of Concrete Blocks 
Wm. M. Torrence and others. Price $1.50. C 
Practical Cement Testing 
W. Purves Taylor, Price $3.00. C 
Foundation and Concrete Works 
E. Dobson. Price $0.60. C 
Reinforced Concrete. Mechanic and Elementary 
Design 
John P. Brooks. Price $2.00. C 


Concrete and Stucco Houses 


Concrete Steel. W.N. Twelvetrees. Price $1.90. C 
General Specifications for Concrete Work as Applied 
to Building Construction 
Wilbur J. Watson. — $0.50. C 
Rocks, Mis Minerate and St 
Smith. 
h of Materials 
dward R, Maurer. Price $1.00. C 
Highwa Construction. Austin T. Byrne and 
‘Alfred Phillips. Price $1.0 00. CG 
Refrigeration. Chas. Dickerman and Francis H 
yer. Price $1.00. C 


Wm. Dem. Gray and Chas. B. Ball. 


1.50, 


acts $1.50. C 
Stre 


a 
Botinating Edward Nichols. Price $1.00. © 
es porintendence 
Nichols. Price $1.50. C 
Hollow Tile F House. Squires. Price $2.50. C 
Rock Excavating and B yy 4 
J. ve, ce $2.50. JIC 
Estimating an and Contracting 
adford. Price $2.00. 

Brick ‘Houses 

W. A. Radford. Price $1.00 


Comouy, Hosees 
O. C. Hering. Price $2.00. C A. Radford. Price $1.00. 
Concrete Costs Cement ‘and How to Use It 
Taylor—Thompson. Price $5.00. C A. Radford. "Price $1.00. 
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Northwestern Portland Cement 


The Reliable Portland 


Cement 


A Portland Cement 
for the 


NORTHWEST 


NORTHWESTERN STATES PORTLAND CEMENT COMPANY 


MASON CITY, IOWA 





Why this book 
of value.to you 


eee 
72) 





























THE ALRIGHT CEMENT 


<seittann,, “WOLVERINE” 
y 






Made Right Sold Right 
Ss Works Right Wears Right 
© The Best is None Too Good For You. 
a s Insjst Upon 
% = “WOLVERINE” 
c ww 
‘4 Write for Booklet and Quotations. 


Factories at Coldwater and Quincy, Mich. 
Capacity 3500 Daily. 


W.E.COBEAN, Sales Agent, Coldwater, Mich. 


Wolverine Portland Cement Company 
MAIN OFFICE, COLDWATER, MICHIGAN 











This book contains a large 
number of photographic re- 
productions of building con- 
struction work in which 





Marquette (unin 


“The Certified Cement” 


has been specified and used by the leading architects, 
construction engineers and contractors in this country. 


These men would not have used Marquette Port- 
land Cement unless they knew it to be the best by 
test; you cannot go wrong if you follow their example 
by using Marquette. 

For your convenience in obtaining this valuable 
book—and every architect, engineer, builder. and 
contractor should have a copy in his office—just send 
a postal, it will bring a copy by return mail. Now 
is the time to send for it. 


Marquette Cement Mfg. Co. 


1335 Marquette Bldg., Chicago 
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sear oO === 
E 250 Yards Limestone Per Day--Saved 50%, == 
= 
The following letter pertaining to a Thew type Steam Shovel 
was written to a prospective purchaser who made inquiry. -———4 
Gentlemen: ——— 
We are in receipt of yours of December 9th regarding the 
Thew Shovel near Buffalo, Ia. 
The same is giving very good service. We are loading at 
= present about 250 yards per day, which is very good under the 
=’ conditions we are working. We expect in the spring when we —E————— 
have the quarry in shape for steam shovel work to easily load E=——= 
: 400 yards per day and expect to do better. For work in a lime= 
{| stone quarry, we think there is no shovel that would give yu E———=> 
better service than the Thew Shovel. The engineer does his own FC 
E | firing, which is a big saving. When loading 400 yards or more, ES 
3 we don’t think the engineer will be able to handle both jobs. 
sf We are loading stone for 50% less than when we were loading 
by hand. Yours truly, 
LINWOOD QUARRIES COMPANY E—— 
* Let us explain the Thew in detail. GET CATALOG “O” 
> — 
THE THEW AUTOMATIC SHOVELCO, Loran, ES 
==, vaeet  ' eS 4 | ia _ 
a 
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CLASSIFIED BUSINESS DIRECTORY 








BAGS AND BAG TYERS. 
Faeberhill Mfg. Co. feng tyers). 
Jaite Company, Th 
Urschel Bates bas Bag Co. 


BELTING. 


W. Caldwell & Co. 
Bata Belt Co. 
Dull & Co., R. W. 
Imperial Belting Co. 
Link Belt Co 
neve re Rubber Co. 
erepnces -Adamson Mfg. Co. 
ter Mfg. Company. 
Weller Mfg. Co. 


BRICK. 
Belden Brick Co. 
Metropolitan Paving Brick Co. 


BRICK CLAMPS. 
The P. D. Crane Co. 


BRICK PAVING. 


Harris Brick Co. 
Metropolitan Paving Brick Co. 
Thornton Fire Brick Co. 


BUCKETS, DUMPING AND GRAB. 


Atlas Car & Mfg. Co. 
H. W. Caldwell & Co. 
Haiss Mfg. Co., Inc., Geo. 
Hendrick Mfg. Co. 

Link Belt Co. 
McMyler-Interstate Co. 
Willis Shaw Mchy. Co 


CABLES. 


American Steel & Wire Co. 
Dull & Co., R. W. 
Sauerman Bros. 


CARS, INDUSTRIAL. 

Atlas Car & Mfg. Co. 
Austin Mfg. Co. 
Haiss Mfg. Co., Inc., Geo. 
Kilbourne & Jacobs Mfg. Co. 
Link Belt Co. 
srephene-£tenees Mfg. Co. 

ler Mfg. Co. 


CASTINGS. 


Allis-Chalmers Mfg. Co. 
Traylor Eng. & Mfg. Co. 


CEMENT, CAEN STONE. 
Cleveland Bldrs.’ Supply Co. 


CEMENT, HYDRAULIC. 


Carolina Portland Cement Co. 


CEMENT, PORTLAND. 


Atlas Portland Cement Co. 
Carolina Portland Cement Co. 
Chicago Portland Cement Co. 
Coplay Cement Mfg. Co. 
Huron-Wyandotte Port. Cement Co. 
Ironton Portland Cement Co. 
Kansas City Portland Cement Co. 
Lehigh Portland Cement Co. 
Marquette Cement Mfg. Co. 


Northwestern States Portland Cement Co. 


Ohio & Western Lime Co. 
Phoenix Portland Cement Co. 
Sandusky Portland Cement Co. 
Louis Portland Cement Works. 
Union Sand & Material Co 
Vulcanite Portland Cement Co. 
Whitehall Portland Cement Mfg. Co. 
Wolverine Portland Cement Co. 
Woodville Lime & Cement Co., The. 


CHAINS. 
Chain Belt Co. 
Columbus yo Co., The. 
seerer Mfg. C 
Link Belt Co. 


CLAYWOREING MCHY. 


American Clay Mchy. Co. 
Bartlett, C. O., & Snow Co. 


COLORINGS DRY AND MORTAR. 


Samuel Cabot. 

Chattanooga Paint Co. 

Clinton Metallic Paint Co 
Macneal, James B., & Co. 
Ricketson Mineral "Paint Works. 
Williams, C. & 

Woodville L ime &C ement Co. 


COMPRESSORS. 
Allis-Chalmers Mfg. Co. 
Clayton Air Compressor Co. 


CONCRETE MIXERS. 


Chain Belt Co. 

Cement Tile Mach. Co. 
Jaeger Mach. Co. 
Miscampbell, H. 

Power & Mining Mach. Co. 


CONCRETE REINFORCEMENT. 
American Steel & Wire Co. 


CONSULTING | eee 
Grimsley, G. P., Ph 
Hunt, Robt. W., H ~~ 


CORNER BEADS. 


Bostwick Steel Lath Co., The. 
North Western E xpanded Metal Co. 
Sykes Metal Lath & Roofing Co. 


CRANES—LOCOMOTIVE AND 
GANTRY. 
Link Belt Co. 


McMyler-Interstate Co. 


CONVEYORS AND ELEVATORS. 


Allis-Chalmers Manufacturing Co. 
Austin 7 bag 

Bartlett, & Snow Co. 
Caldwell, i. ww. & Sons Co, 
Chain Belt Co. 

Dull, pappres W., & Co. 

Hi rsam. ,& Sons Mfg. Co. 
Haiss e Be Inc., Geo. 
— Manufacturing Co. 
Link Belt Co. 
McMyler-Interstate Co. 
McLanahan Stone Machine Co, 
Manierre Eng. & Mach. Co. 
Power & Mining Mach, Co. 
Stephens-Adamson Mfg. Co. 
Toepfer, W., & Sons. 

Webster Mfg. Company. 

Weller Mfg. Co. 


CRUSHED STONE. 
A. & C. Stone & Lime Co. 


CRUSHERS AND PULVERIZEBS. 


Allis-Chalmers Manufacturing Co. 
American Pulverizer Co. 

Austin Mfg. Co. 

Bacon, Karl C 

Bartlett, C. o: S Snow Co. 

Bonnot Co. 

Bradley Pulverizer Co. 
Butterworth & Lowe. 

Chalmers & Williams. 

EKbrsam, J. B., & Sons Mfg. Co. 
Jeffrey Manufacturing Co. 

Kent Mill Co, 

Lewistown Foundry & Machine Co. 
McLanahan Stone Machine Co. 
Pennsylvania Crusher Co. 

Power & Mining Mach, Co. 
Raymond Impact Pulverizer Co. 
Sturtevant Mill Co. 

Traylor Eng. & Mfg. Co. 

Webb City & Carterville F. & M. Wks. 
Williams Pat. Crusher & Pulverizer Co. 


DRAIN TILE. 


American Clay Co. 


DRILLS. 


Loomis Machine Co. 


DRYERS. 
American Process Co. 
Bartlett, C. O., & Snow Co. 
Link Belt Co. 
Ruggles-Coles Eng. Co. 


ENGINEERS. 


American Process Co. 
Bacon, Ear! C. 

Buckbee Ce. #, ©. 

Duff Patents Co., Inc. 
Dull, Raymond W., & Co. 
Fuller Engineering Co. 
Grimsley, G. P. 

Hunt, Robt. W., & Co. 
Improved Equipment Co. 
Meade, R. K. 

Sauerman Bros 

Schaffer Eng. € Equip. Co. 
Smidth & Co. L. 
Stephens- ‘ainlasie Mfg. Co. 
Traylor Eng. & Mfg. Co. 


ENGINES. 


Allis-Chalmers Mfg. Co. 
Power & Mining Mach. Co. 


— 
Buckbee Co., J. 
Raymond Ww. Dui Co. 
Haiss Mfg. Co., Ine., Geo. 
Indianapolis Cable Excavator Co. 
MecMyler-Interstate Co 
Sauerman Bros. 
Weller Mfg. Co. 


FIRE BRICK. 


Carolina Portland Cement Co. 
Improved pewtement Co. 
Thornton Fire Brick Co. 
Union Mining Co. 


FURNACES FOR SPECIAL 
PURPOSES. 


Improved Equipment Co. 


GAS PRODUCERS. 


Duff Patents Co. 
Improved Equipment Co. 


GATES. 
Haiss Mfg. Co., Inc., Geo, 


GEARS. 
Caldwell, H. W., & Son Co. 
Chain Belt Co. 
Link Belt Co. 
Stephens-Adamson Mfg. Co. 
Weller Mfg. Co. 


GLASS SAND MACHINERY. 
Lewiston Fdy. & Mach. Co. 


GYPSUM BLOCK. 


American Cement Plaster Co. 
U. 8. Gypsum Co. 
Plymouth Gypsum Co, 


GYPSUM—PLASTEBR. 


American Cement Plaster Co. 
American Keene Cement Co. 
Best Bros. Keene's Cement Co. 
Cardiff ——— Co. 

Carolina Portland Cement Co. 
National Mortar & Supply Co. 
Ohio & Western Lime Co. 
Plymouth Gypsum Co. 


U. 8. Gypsum Co. 
Wheeling Wall Plaster Co. 


HAIR. 
Ohio & Western Lime Co. 


HOISTS, ELECTRIC AND STEAM. 


Allis-Chalmers ute. Co, 
Buckbee Co., J. 

Link Belt Co. 

Haiss Mfg. Co., Inc., Geo. 


HOLLOW CLAY TILE. 
American omy Co. 
Metropolitan Paving Brick Co. 


HYDRATING MCHY. 
Kritzer Co., The. 
Miscampbell, H. 


LIME. 


Carolina P. C. Co. 

Hannibal Lime Co 

Kelley Island Lime & Trans. Co. 
Mitchell Lime Co. 

National Lime & Stone Co. 
National Mortar & Supply Co. 
Ohio & Western Lime Co., The. 
Owens & Son, John D. 

Scioto Lime Stone Co. 
Woodville Lime & Cement Co. 


LIME, HYDRATED. 
Hannibal Lime Co. 
Kelley Island Lime & Transport Co. 
Mitehell Lime Co. 
National Lime & Stone Co. 
National Mortar & Supply Co. 
Ohio & Western Lime Co., The. 
Owens & Son, John D. 
Scioto Lime & Stone Co. 
Woodville Lime & Cement Co., The. 


LIME KILNS. 
Improved Equipment Co. 


LOADERS AND UNLOADERS. 
Ambursen Company. 
Chain Belt Co. 
Haiss Mfg. Co., 
Jeffrey Mfg. Co. 
Link Belt Co. 
Manierre Eng. & Mach, Co. 
a ag a a Mfg. Co. 
Weller Mfg. Co. 


LOCOMOTIVES. 
Davenport Locomotive Wks. 
Willis Shaw Mchy. Co. 


MANGANESE STEEL. 
Allis-Chalmers Mfg. Co. 
Link Belt Co. 
Taylor-Wharton Iron & Steel Co. 


METAL LATH. 
Bostwick Steel Lath Co. 
Carolina Portland Cement Co. 
North Western Expanded Metal Co. 
Sykes Metal Lath & Roofing Co. 


MOTOR TRUCES. 


Kissel Motor Car Co. 
Pierce-Arrow Motor Car Co. 


PAINT AND COATINGS. 
Cabot, Samuel. 
Canfield Oil Co. 
Chattanooga Paint Co, 
Gordon-Hittl Co. 
Macneal, James B., & Co. 
Ricketson Mineral Paint Co. 
Williams, C. K., & Co. 


PEBBLES. 
Canada Pebble Co. 


PERFORATED METALS. 
Allis-Chalmers Mfg. Co, 
Johnson & Chapman. 
Hendrick Mfg. 
Toepfer, W., & Son, 


PLASTER. 


Inc., Geo. 


See Gypsum, 
PLASTER BOARD. 


American Cement Plaster Co. 
Plymouth Gypsum Co. 
U. 8. Gypsum Co. e 


PLASTER MCHY. 
Butterworth & Lowe. 
Dunning, , W. D. 
Ehrsam, B., & Sons Mfg. Co. 
mee aly 
Williams Pat. Crusher & Pulverizer Co. 


PREPARED ROOFING—SHINGLES. 
Carolina Portland Cement Co. 
Keynolds Asphalt Shingle Co. 


sore. 


Allis-Chalmers Mfg. 
International Steam Fone Co, 


QUARRY CARS. 
See Cars. 


ROAD MACHINERY. 


Austin Mfg. Co. 
Troy Wagon W orks. 


ROOFPING-METAL. 
Sykes Metal Lath & Roofing Co. 


SAND. 
Union Sand & Material Co. 


SAND AND GRAVEL WASHING 
PLANTS. 
Dull & Co., Raymond W. 
pink Beit Co 
ephens-Adamson Mfg. Co. 
Wal ster Mfg. Co, 
Weller Mfg. Co. 


SAND LIME BRICK MACHINERY. 
Amer. Clay Machy, Ce, 
Jackson & Church. 


SCREENS. 
Allis-Chalmers Mfg. Co. 
American Pulverizer Co. 
Butterworth & Lowe 
Chain Belt Co. 

Dull & Co., eee w. 
Ehbrsam, J. B., & Sons Mfg. Co. 
Haiss Mfg. Be. 7. , Geo, 
Hendricks Mfg. Co. 

Johnston & Chapman Co. 

Link Belt Co 
oy pm “Stone Mochine Co. 
Power & Mining Mach. 
stephens Scar Mfg. CS. 
Sturtevant Mill Co. 

Toepfer, W., & Sons. 
Webster Miz. : armen 
Weller Mfg. C 


SECOND-HAND MACHINERY. 


Bourse. 
Dolese & Shepard Co. 
Shaw Mach, Co., Willis. 


SEWER PIPE. 
Plymouth Clay Products Co. 


SHEAVES, BLOCKS AND VALVES. 
Haiss Mfg. Co., Inc., Geo. 


SINK AND FLOAT TESTERS. 


Pennsylvania Crusher Co, 


SPREADERS, ROAD. 
Troy Wagon Wks. Co., The. 


STEAM SHOVELS. 
Marion-Osgood Co. 
Thew Automatic Shovel Co. 
Shaw Mchy. Co., Willis. 


STUCCO RETARDER. 
National Retarder Co. 


TRAILERS, TRACTORS AND MO- 
TOR TRUCKS. 
Troy Wagon Wks. Co., The. 


TRAMWAYS. 
Ambursen Company. 
American Steel & Wire Co. 
Link Belt Co. 


TRUCK AND WHEELBARROWS. 
Kilbourne & Jacobs Mfg. Co. 


TUBE MILLS. 
Allis-Chalmers Manufacturing Co. 
Power & aining, Mach. Co. 

Smidth & Co., F. L. 


WAGONS—DUMP AND RE- 
VERSIBLE, 
Troy Wagon Wks, Co., The. 


WALL PLUGS AND TIES. 
Allegheny Steel Band Co. 
Bostwick Steel Lath Co. 
Sykes Metal Lath & Roofing Co. 


WATERPROOFING. 
Cabot, Samuel, Inc. 
Canfield Oil Co. 
Carolina Portland Cement Co. 
Hercules Waterproofing Cement Co. 
Maumee Chemical Co. 
Sandusky Portland Cement Co. 


WEIGHING MACHINES. 
Automatic We ishing, a Co. 
Schaffer Eng, Equip. 

Sturtevant Mill Co. 


WIRE AND WIRE FENCING. 
American Steel & Wire Co. 


WIRE 
American Steel & Wire Co. 
Buckbee + an a 
Leschen, "& “Sons Co. 




















MARCH 22, 1915. Rock Propucts anD Burpine MATERIALS 57 








C K nea 
O 2 W YOU CAN SELL 


“Bostwick Truss-Loop” Metal Lath 


BECAUSE, the increased (doubled) weight and strength adds to the rigidity and permanency of any building. 


“Bostwick Truss-Loop”’ provides the largest, strongest and heaviest plaster key of any Metal Lath, loosening 
of the plaster from the wall or ceiling is unknown where ‘““TRUSS-LOOP” is used. 
The distinctive design, the “truss” is acknowledged by all Architects and Engineers to be the approved 


principle for weight carrying capacity. 


The Bostwick Steel Lath Co. - - - Niles, Ohio 

















chee.’ ~=—s- PLYMOUTH PLASTER Dragline Cableway Excavators 
? WwooD FIBER PL ASTER SHEARER & MAYER & SAUERMAN PATENTS 
PLYMOUTH FIREPROOF enw ome aa : age 


in one continuous operation, 
PARTITION BLOCKS seonen. gabe, oF Sani 
SACKETT PLASTIC BOARD Sion tnet. paints aes 
designed to dump at either end 


STEEL STUDDING of track cable and are under 


positive control ofoneoperator. 














THE QUALITY BRANDS Write us your condi- 
tions and requirements 
é ” & WRITE US FOR PRICES AND pet peta - 
be re ADVERTISING MATTER if our equipme 
BymOuTH GIPSUM Co. J PI ee 
ai FORM QOOCE sowA . 
Road, 8 ymouth Gypsum Co. Sauerman Brothers, Engineers 
iit alah ail Fort Dodge, lowa 1140 Monadnock Block CHICAGO, ILLINOIS 



















































HERE IS THE POINT 


HE advent of the simplified type known as the LAWSON 
‘2 TRAMWAY puts the whole subject of Short-Haul Transporta- 
tion on a new basis. The Aerial Tramway has hitherto been 
strictly an emergency apparatus, to be resorted to when all other 
reasonable means of transportation fail. The standard or narrow 
gauge road, traction engines, motor trucks, etc., were first figured on 
as the preferred.plan. But if on account of severe grades, sharp curves, deep canons, river crossings, etc., none 
of these were feasible, then, as a last resort, the Aerial Tramway was called in—and performed its service well, 
as arule. Nevertheless, its high initial cost, its endless and heavy upkeep, and its lack of general flexibility to 
adapt itself to the best route have always stood in the way of its broader application. 


Now comes the Lawson Tramway into court. It is no longer “‘aerial”’ at all except in the most limited sense of the term. It sticks 
close to earth at a general height of 10 feet to the top rail except in crossing local depressions. Curves present no obstacles. Its cost de- 
livered and erected is far lower than any other tramway. It is built in short sections and hence can be extended or shifted in location 
at will. Above all, its cost of maintenance is a mere fraction of that of any other tramway. In short, it is as sensible and simple as a 
cart—which, in fact, it is substantially. 

It is our purpose to press home these facts until they are thoroughly understood. The Lawson Tramway will then be not the last but 
the first resort as the solution of the Short-Haul problem. Where railroad service ends, the Lawson service begins. It even replaces the mule. 


The'various engineering problems presented are of the most stimulating character. In application no two tramways are alike. 
Our clients may be assured that Lawson Tramways are not “built by the mile and sawed off to order,’’ but each case receives the 
closest engineering study with the interest of our client always paramount to every other consideration. 




















WHAT WE DO IT WITH. 





















VERY RESPECTFULLY, 


AMBURSEN COMPANY ("sxx") 61 Broadway, NEW YORK 
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PD bo 


Save 
5 to 5c 


a 
sq. yd. 














More than 10% of all 
cement used in the 


. “a ¢ a 
Sykes CupLalh + 
Selffurring, 







Outside Stucco Wall 














= 
Heavier—Stronger-— Better 
A metal Lath that is self-furring, makes quick work, 
saves time and money on every job. Especially adapted 
for Interior Plaster Work, Overcoating and Stucco Work. 
Wide strand, heavy and strong—cannot be applied wrong. 


Expanded Cup Lath 





VER one hundred 


brands are repre- Self-Furring 
: . Expanded cup crimped, makes a perfect key for the mortar. 
sented by the remain- Indorsed by architects; approved by U. 8. Government for Post 


Office work. 


der. The Quality of 
Lehigh Cement, the 
unexcelled service to 
customers, with real 
co-operation along any 
lines required are 
reasons for Lehigh 
dominance. These 
same reasons should be 


Write today for free sample and Book of Specifications for 
Stucco on Metal Lath—it saves money for you. 


Sykes Metal Lath & Roofing Co. 


508 River Road Warren, Ohio 














YOUR PAN NEEDS 


HIS pan is the identical pan required for your plant and it should 
= speak to you convincingly of our pan quality. It has put many 
Sand-Lime Brick Plants on a paying basis and will make 
money for you. There is no line of pans made which will compare 
with the “Built Right, Run Right” line and your needs can be fully 
taken care of from our peerless line. We build pans with a range in 
size and capacity to meet any need. These pans 
are adapted for all the work that any pan will do. 
We have them in both belt and motor drive and 
will be pleased to give you any 
points on our pans that you may 
inquire about. 
A poor pan is 
anexpensive 
proposition. 
Its_ inefficiency 
shows in the 
quality of your 
product and the 
size of your re- 
pair bills. It 
also limits your 
capacity by 
handicapping 
the rest of the 
equipment. Real 2 : 
economy would suggest that your pans be the best possible. We 
will be pleased to talk pans or any other equipment with you. 








factors in your decision 
to become identified 
with Lehigh— 











the National Cement 








We Build Complete Equipments for 
Sand-Lime and Clay Brick Plants 


The American Clay Machinery Co. 


Willoughby, Ohio, U. S. A. 
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WEBSTER ELEVATORS 


For Handling All 


Rock Products 


From Pit and Quarry 
to Point of Final Use 


Stone Crushing Plants 
Lime and Hydrate 
Sand and Gravel 
Phosphate Works 


Standard and Special 
“Webster Method” 


Types for Every Service Temporary Setting for Car Loading on 


Construction Work 





Buckets of Malleable Iron and Steel, at- 
tached to Belt or Chain, single or double, 
as conditions dictate. 


We suit both the requirements of your 
work and the limitations of your purse. 





Two Stone Crushing Plants Using Webster Elevators of Continuous Steel Buckets on Two Strands of Steel Bar Link Roller Chain 
With Track Guides Up and Down 


The Webster M’f’g Company, Tiffin, Ohio 
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No. 258 "No, 217-H 
Heavy Duty Quarry Car. Side Dump Car, Heavy Construction 
for Steam Shovel Use. 


Cars and Electric Locomotives 
Especially adapted for use in quarries 
and cement works. 
We aim to reduce your handling costs. 
Let us build you a car to suit your 
requirements. Complete industrial rail- 
way equipment. 


ail ATLAS CAR & MFG. CO. 


909 Marquette St. Dept. 6 


CLEVELAND, OHIO 





No 6500 No. 805 
Electric Locomotive. Dumping Stone Carrier. 








CANADA PEBBLES 


Carefully selected 
as to size. 


Best shapes. 


Will not break or 
flake in Tube Mill. 


CANADA PEBBLE CO., Limited 


Highest Grade Grinding 
Pebbles for Tube Mills 


General Offices 


PORT ARTHUR @anaba 















































RAISED 


Atlas Portland Cement 
was long ago raised to 
a Standard,—never 
lowered to a price. 





‘Concrete for Permanence” 





Manierre Engineering & Machinery Co. 























A Portable 
Box Car 
Loader 


that loads on 
both sides 
from a stand- 
ard gauge 
trac +k 

a WITHOUT 
BREAKAGE 
. Of course, 
it’s a 


“5 LOADER 
AT THE FORT WILLIAM COAL AND DOCK CO. 
We build other types of loaders. They all 
have the same characteristic. Every pur- 
chaser testifies to it. They load any friable 


product without breakage at a low cost per ton. 


“SIX FIRMS USE THIRTY-ONE MANIERRES” 


Milwaukee, Wisconsin 
WRITE FOR BULLETIN 409 
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